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A Resume of the Situation in Regard to United States 
Branches of Russian Insurance Companies 


=< VERY complicated legal situation has devel- 
oped with reference to the status of United 
States branches of Russian insurance com- 
panies. For many years a number of Rus- 
sian insurance companies, mostly cnugaged 
in reinsurance, have been licensed by the 
New York State Insurance Department. 
Following the downfall of the Imperial 
Russian Government, the United States Government, through 
its State Department, recognized the Kerensky Government. 
In 1918 the Kerensky Government fell as the result of the 
Bolshevik or Soviet uprising. The Soviet Government has not 
to this day been recognized by the United States Government 
either as a de jure or de facto government and from the stand- 
point of our government does not exist in law. 

In December, 1918, the Soviets promulgated a decree of 
socalled nationalization of all insurance companies, banks, real 
estate and industries. Whatever the legal effect within or with- 
out Russia of these decrees may have been, the fact is that 
all Russian companies within Russia were put out of business. 
By some it is argued that the Russian insurance companies’ 
legal existence was terminated, by others it is argued that the 
Russian insurance companies were merely liquidated within 
the confines of Russia. The House of Lords in England, in 
the case of a Russian bank, held that such companies were not 
terminated but were merely liquidated and indicated that such 
decrees had no effect outside of Russia. 

Several years ago Superintendent of Insurance Stoddard 
sought the advice of the State Department in Washington and 
was advised by Secretary of State Hughes that the United 
States had accorded no recognition to the Soviets, that its 
decrees had no legal effect, in consequence of which the Insur- 








ance Department of this State permitted the United States 
branches of such companies to continue in business unmolested. 

All of the Russian insurance companies, however, for several 
years have been engaged in the gradual liquidation of their 
affairs in the United States. They are all solvent by a wide 
margin. Most of them reinsured and/or canceled all of their 
outstanding current business. . 

For the purpose of determining the title to the surplus assets 
in the United States three actions were brought. The first 
was an action by the First Russian Insurance Company against 
the Superintendent of Insurance to take down the statutory 
deposit in Albany. The second was an action brought by the 
Russian Reinsurance Company against the Superintendent and 
the Bankers Trust Company to accomplish the same object. 
The third was an action by Nicholas Andre, suing as a stock- 
holder of the Northern Insurance Company of Moscow, on 
behalf of himself and all other stockholders to accomplish the 
same result. In this action, which was an equity action, the 
following defendants were named, the Superintendent of Insur- 
ance, United States Trustees, the corporation itself, its sur- 
viving directors, members of the Stockholders’ Protective Com- 
mittee and the United States Managers, the object being to 
bring to the Court all persons or interests having any interest 
in or claim to the surplus assets of the company. 

In the case of the First Russian Insurance Company the 
Court of Appeals, in a very brief memorandum decision, 
directed the Superintendent to release the funds to the corpora- 
tion. In the case of the Russian Reinsurance Corporation, in 
a lengthy opinion written by Mr. Justice Lehman, the Court 
of Appeals reached a result exactly contrary to the First Rus- 
sian case and denied the release of the deposits on the ground 

(Continued on page 15) 
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The following tabulaiicn shows the aggregaie cf life insurance business transacted in the United Siates 1924. and th 1a 1 aa 
as cf Jenoary 1, 1925, The figures are compiled from the sworn reports cf regular life insurance companies, made io the — = nig in redone ston of the compan’ & 
issued in advance cf any Siaie Depariment repori. ree deparcments and are 
—— a 
ia Guening eg ee ees Total Pay- New Business ee: 
. 2 ta signed an remiums ota ments t» Tot is- 

Name and Location of Company — bergen Received Income Policyhold- Resch “eae Pee actin in 
ssets nd of Year in Y ear __in Yea ear ers in Year in Y ear _ Revivals) End ofVe ear Force cin Kee 
$ $ 3 3 : make” Gain 

Acacia Mutual, Washington, D. C......... 12,163,589 1,080,663 4,651,658 5,263,604 1,117,810 2,679,411 174, s, 3,911 $ 

Aetna Life, Hartford, Conn............... 245,556,619 40,115,094 45,828,624 56,532,262 ~—s- 27330883 _—-39'708'896 967'8)7-4 22,473.91) 

Afro-American, Jacksonviile, Fla.......... 280,293 162,681 663,407 692,492 268, 077 630,273 967, ae 68 374,3087715 

Agricuitural Life, Bay City, Mich.......... 1,542,280 291,469 463,141 549,501 774 265,035 ee 1437 H28,801 

Alabama National, Birmingham, Ala...... 1,773,195 350,524 330,102 448,898 Poop 525 ‘284 687 10,; 2376 437 1,292,437 

Alamo Life, San Antonio, Tex............. 145,926 137,235 39,092 39,348 5,134 "63,785 ery i‘; a6 1,031,179 

American Bankers, Jacksonville, Ill........ 3,737,267 450,416 831,274 2,894,088 386,587 2,411,214 29701. ere 1,714,259 

American Life, Denver, Colo.............. 1,809,386 230,198 426,857 559,150 136,865 "287 689 iL oy 09°268 2,290,881 

American Central, Indianapolis........... 11,467,328 540,820 2,849,731 3,677,498 1,345,117 2.657.524 151270, a 149.188 

American Home, Topeka, Kan..-.-...---. 1,035,065 81,724 179,732 230,528 43,295 ‘115,039 ‘908,500 5,707°634 a 

: 9 

American Life, Detroit (Mich.)............ 9,191,739 533,231 1,935,790 2,492,586 665,676 24,86 

American Life Reins., Dallas, Tex......... 871,466 460,072 492,517 549,058 214,701 habs TOS 19° ray’ 133 13. rie Sip 3,913,385 

American Mutual, Lake Charles, La....... 443,061 38,143 165,884 187,783 37,946 125,137 2,602,200 6476" 931 027 488 

American National, Galveston, Tex........ 20,053,899 3,179,140 7,197,481 8,315,757 1,784,137 5,506,327 124/956,492 — 252'067'422 100030 

American National, St. Louis, Mo......... 1,758,718 323,399 414,337 523.357 100,533 "307,740 4,103,812 " 14.445,519 37,030,018 

American Old Line, Lincoln, Neb.......... 348,481 183,271 170,672 220,062 9097 216,176 4°647,500 6.639250 29.984 

Amicable Life, Waco, Tex............0005 5,669,870 1,640,635 1,031,268 1,481,326 295,980 992044  10,039'677 34701035. a023:500 

Atlanta Life, Atlanta,Ga................ 610,908 185,191 1,230,948 1,263,690 443,187 1,159,087 19,964,067 _13°767'279 6 919,388 

Atlantic Life, Richmond, Va.............. 13,682,227 1,827,021 3,557,340 = 4,377,175 1,611,660 2,831,573 -22'488'096~—-113,040;312 1933 

Raine Eile, Toten, Okie... 2... n es 1,291,755 533,242 447,661 612,549 89,108 ‘421,411 6,159,982 -17,573/456 po 

, sOhSaze 802,815 

Baitimore Life, Baltimore, Md............ 8,666,279 1,228,564 2,379,074 2,807,683 989,047 9 5 P 

Ban« Savings, Topeka, Kan. .........0... 2,936,981 525,548 543,600 698,912 185,156 etre ite cy ttre 1,963, 881 

Bankers Life, Lincoln, Neb..... Sista stecoae 24,456,173 7,152,507 3,098,271 4,437,545 OF 329, 138 3,306,823 11,919,138  104.394'185 3 9625 

Banxers National, Denver, Col 240,615 116,118 74,3801 182/593 7,334 108/848 2152/2295 -3/362/225 fran nls 

Bankers Reserve, Omaha, Neb... 15,209,054 2,025,996 3,183,874 4,016,598 1, 509" 594 2775869 221515114 93'583°393 aan 

Ber«shire Life, Pittsfield, Mass... 35,435,899 2,423,746 4,883,510 6,695,633 3,742,798 4,987,383 20,176878 157018150 Wee 

‘Bankers Life, Des Moines, Ia............. 71,803,670 5,018,779 20,765,848 25,030,432 11,765,382 «17,701,228 134,242'954-768°732'413—syteeal 

Beneficial Life, Salt Lake City, Utah. 5,780,077 1,284,549 1,011,143 1,343,162 350,906 "726,366 8,234,816 — 34,2211385 a 

Boston Mutual, Bostun, Mass............. 6,869,621 543,046 1,909,227 2,293,448 713,428 1,577,211 12,289/562 42,093,007 Herter 

Business Men’s Ins., Greensboro, ae 319,163 173,912 587,780 602,974 161,389 562,555 10,940,065 9,97 1,517 Hevtin 

Business Men's Assur., Kansas City...... 2,592,417 654,300 331,529 436,019 ( 

alifornia State, Sacremento, Cal......... 7,970,620 934,344 1,693,504 2,354,920 ser i76 1 re $38 18 re am 

Capitol Life, Denver, Col. LS, 7,131,729 866,505 1,499,655 1,949,992 620,361 1,161,968 13,365,540 54, 3081 9% 

Carolina Liie, Columbia, S. Clee ee anc ane 439,472 115,454 832,633 866,099 294,212 849 357 "3745 433, 981,948 

Cedar Rapids Life, Cedar ci ee 2,299,015 233,565 480,172 594,857 106,894 311,143 3 16,544, Lsneee 

Central Lite, Port Scott, Katt... oe esse oe as 1,713,913 139,614 446,616 551,625 123,401 304.168 2536. 13.022: riger 

Central Life, Des Moines, Ia.............. 18,328,251 2,116,905 4,581,658 5,648,562 1,619,058 3,460,754 33,584. 138,624.471 11,891 rH 

Centrai Life, Chicago, Ill.............000. 6,209, 156 937,558 1,354,691 1,702,648 418,529 1,070,960 9/63 45,820,798 2946/39 

Central States, St. Louis, Mo............. 6,378,031 665,341 1,717,537 2,076,212 501,602 1,328,910 15,182,012 62,299,510 5,475,165 

Cnicago Nationai, Chicago, Ill............ 618,877 170,087 370,672 421,427 53,416 358,646 7,937,112 14,473,657 5,397.85 

Citizens Life, New Orleans, La............ 68,205 28,767 94,931 105,206 31,329 100,080 53.888 ” 

Cleveland Life, Cleveland, O.............. 6,002,765 57,534 1,142,423 1,495,303 384,748 894,704 4,081,675 35 Pe ure 

Colonial Life, Jersey City, N.J........... 9,255,570 1,540,865 3,096,614 2,572,526 954,242 2,520,564 23.935.905 —_75,408/004 7'418°748 

Colonial Life, High Point, N.C........... 142,334 110,173 82,534 M909; ee a. "50,739 2,065,000 2,065,000 2'065,000 

Columbia Lite, Cincinnati, O....... Se Bes 2,785,738 303,523 547,755 713,333 295,227 518,857 3,738,196 18/320 '944 1'445 197 

Columbia Life, Omaha, Neb.............. 312,760 8,93 82,120 96,457 26,058 57,383 "567,883 2603442 "990349 

Columbian National, gay JS eee 29,672,421 2,804,769 5, 060, 369 6,778,438 3,022,603 5,177,409 34,440,518 181, 491, 055 13,576,567 

Columbus Mutuai, Columbus, O ae Bee wet tats 6,627,709 1,163,238 2; 619, 582 3,670384 696,42 1,741,756 25,528,094 72,295,914 18 391,875 

Commercial Life, Kansas City, Mio .ccs . 126,92 71,80 62,997 91,063 54,830 939,765 1833 65 216, 385 

Comn.onwealth Liie, Louisville, Ky........ 6,508,722 1,443,684 2,089,815 2 (424, 513 1,492,369 23,380,853 2,68: 352 07 7, 394041 

Connecticut General, Hartford. Conn...... 63,249,313 7,744,905 15,236,941 18,644,874 6,087,601 10,204,35 6.530.34! 310.516.632 

Connecticut Mutual, Hartford, Conn...... 119,224,634 11,121,542 16,781,807 23,013,982 10,914,058 15°380'580 _ 3 a roe sun sieau gine 

Conservative Life, South Bend, Ind........ 1,094,352 114,227 425,849 506,871 127,234 "318.2 4.483636  18'400'913 11550393 

Conservative Life, Wheeling, W. Va..... 3,378,485 564,543 896,131 1,109,339 295.036 74 8,835,624 29 266.479 2'073.615 

Conservative Life, Sioux City, Ia..... 1... 180,238 123,889 34,151 43,924 2,147 2'86: 400,433 © “1.733,433 "400,433 

Continental Life, Wilmington, Del. 7,097,883 1,901,644 1,553,258 1,890,976 458,399 1,028,203 11,692,921 53,501,815 6,075,004 

Continental Life, St. Lovis, Mo.... 9,014,198 793,718 2,364,336 5,153,645 1,123,457 2,578,916 34,334,290 70,744,530 22,560,999 

Continental Assurance, Chicago, Ill. 4,006,306 1,093,603 =—«:1,533,290 ~—=—1,705,228 189,456 948,511 21,194,458 52 624,204 11,745,654 

Continental Life, Wasnington, D.C....... 670,504 123,158 1,203,609 1,236,771 465,153 it 135 162 16,348,876 «18,546,963 1'780,851 

Cotton States Life, Nashville, io 947,243 358,559 357,978 732,065 79,377 74,421 23,429,353 20,044,588 14,014,785 

Crescent Life, Indianapolis, Ind........... 316,421 127,361 129,614 137,075 25,967 91,468 27,111 952.95° 345 

Dakota Life, Watertown, S. D............ 3,748,567 762,623 643,715 914,759 215 746 451.0)) i 5.30) ) ), ‘064 anor 207 1 64st 

Detroit Life, Detnoit, Mich. «0.00.0... 64:05 3,968,811 270,329 1,488,760 1,834,406 425,60 1,054,991 3" 992 45,999 232 3472 438 

Des Moines Life & Annuity, Des Moines Ia. 2,052,651 762,110 536,952 820,772 151,788 "394/894 Mey 037 18'002'850 3'131.535 

Durham Life, Raleigh, N. C.............. 838,715 216,023 1,118,588 1,157,014 418,734 1,011,849  12,188644 17,158,534 1,868,237 

Elkhorn L. & A., Norfolk, Neb........---- 611,252 52,978 202,256 236,305 94,559 182,685 1,182,083 4,538,815 "252,638 

Empire Mut. Life, Kansas City, Mo... 134,210 100,94 34.886 D208. cc 65,921 2}474,509 1,763,500 1/485 

Equitable Life of U. S., New York,...... 725,611,956 90,381,568 142,073,269 —179,387'226 108,397,851 144,367,857 636,470,943 3,318°489,161 339,516,972 

Equitable Life, Des Moines, Ia........... 58,964,747 6,448,759 12,053,895 —«15, 377.536 5,137,005 8,465,515 65,938,993 "383,589,549 34,822,320 

Equitable Life, Washington, D. C... 3,557,360 266,494 1,451,937 1,643,436 316,606 1,016,776 13,789,587 37,974,964 3,423,854 

Baty tile, Omaha, Neb. .00.050660565..5 331,873 177,477 154,220 167,211 091 84,716 5 1,050 

Eureka-Maryland, Baltimore, Md. ie 2,835,994 403,618 1,074,944 1,750,723 24 079 928,635 24°56e'679 30/246 184 17 344 39 

Farmers and Banxers, Wicnita, Kan....... 5,228,932 1,193,092 1,102,168 1,430,337 355,8)4 785,284 8.949.893 38/099,049 3"120,482 

Farmers and Traders, Syracuse, N. Y....... 1,817,856 432,478 473,416 557,887 82,095 208,087 6,012,453 13,060,192 3,439,453 

Farmers Life, Denver, Col................ 3,619,896 636,449 440,087 590,736 234,247 52 1,936,490 14,747,499 "221,088 

Farmers National, Chicago, Ill........ A. 2,426,077 404,424 856,636 983,772 196,794 7,351,387 31,274,605 1 611,218 

Farmers Union Mut., Des Moines, Ia....... 110,564 27,876 130,383 133,409 11,173 1,666,000 3,947,759 "933,300 

Federal Life, Chicago, Ill................. 7,561,878 849,264 1,483,908 1,976,491 787,353 1,459'412 10,108.73 549927589 770,108 

Federal Reserve, Kansas City, Kan........ 1,317,437 357,672 720,201 829,306 194,754 538,635 6,414.10) 12,488,999 4,053,100 

Federal Union, Cincinnati, O............. 1,870,462 325,717 651,470 746,612 124,161 414,518 8.499547 21,570,910 —4, 044,475 

Fidelity Mutual, Philadelphia, Pa......... 60,714,218 6,677,173 10,692,949 14,165,298 7,128,208 9,958 22,795 ‘ 5,222,705 

First ea meen fans, ene 4,616,331 1, 323, 638 971,577 1,164,710 497,665 ie a —— - one ? , ~ eke 

First Texas Prudentia alveston,...... 607,606 118,430 416,561 452,770 93,464 393,094 11,094,185 3,71 708,326 

Frankiin Life, Springfield, Ill : 17,654,891 1,143,214 4,557,603 5,518,338 2,535,692 4,183,510 33719801 160.393.5959 10,255,615 

Gate City, Greensboro, N. "SRA 265,822 99,09 418,863 437,370 124,630 401,846 4,894,378 4 638,783 171,866 

Gem City Liie, Dayton, O................ 965,486 273,354 293,111 337,408 80,875 235,646 8,572,681 14412640 5,092,228 

Geo. Washingt, Charlest.n,W.Va....... 3,566,239 342,000 736,470 990,151 277,205 640,196 5,470,346 23,343,845 1,764,204 

Girard Life, Philadelphia, Va............. 3,679,496 636,550 864,237 1,045,285 329,120 649,980 6,209,982 27,519,775 3,121,437 

Grange Life, Lansing, Mich............... 2,068,318 587,438 478,513 623,615 105,809 273,219 4,169,9 2,214,182 

Great Northern, Chicago, Ill.............. 3,209,941 425,183 611,695 855,975 211,606 512,874 $150,922 Py Ost 692 2,393,897 

Great Republic Life, Los Angeles, Cal....... 2,828,689 675,623 823,102 959,018 16,682 357,820 8,384,150 27,0287214 2,897,459 

Creat American, Hutchinson, Kan......... 667,512 172,311 201,112 250,035 96,328 179,258 1,460,055 5,911,473  —157,6 

Great Southern, Houston, Tex............ 15,730,520 1,476,770 3,718,123 4,641,341 1,316,895 2,934,703 39934010 132,045, 5,179 16,393,878 

Great Western, Des Moines, Ia. ee 754,294 375,000 72,634 73,431 640 50,280 ~ 2/195,500 2,761,500 1,605,500 

Guardian Life of America, New York...... 48,464,593 6,620,230 8 ,810,548 11,799,760 6,256,607 8,899,088 45,251,784 250,134,633 21,690,990 

Guaranty Life, Davenport, Ia.......... : 2,838,782 178,166 880,432 1,016,261 257,211 600,891 7,775,473 30,158,877 2,809,128 


(Continued on page 10) 
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A’ interesting and illuminating tabu- 
lation presented in THE 
SPECTATOR last week, which included all 
the stock fire insurance companies _li- 
censed in New York State, showing their 
transactions in 1924 and their financial 
condition at the end of that year. As 


Was 


| the 252 companies listed transact 97 per 
_ cent of the business done by the stock fire 


companies in this country, the table fairly 
represents the results of last year’s busi- 
ness as a whole. With about $830,000,000 
of net premiums written, the ratio of 
losses paid was 56.64 per cent, and the 
combined loss and expense ratio exceeded 
98 per cent, leaving less than two per cent 
of premiums to take care of increased 
liabilities, with the result that a majority 
of the companies suffered underwriting 
losses last year. It was fortunate that 
the security market was favorable and 
afforded most companies liberal gains on 
their investments, so that they now pos- 
sess, in the aggregate, greater resources 
and surplus funds for the protection of 
the insured, than ever before. At the 
end of 1924, the assets of the 252 com- 
panies listed amounted to the huge sum 
Ni $1,596,838,478, and their net surplus 
lunds were $463,531,810, their combined 
Capital having been $233,128,249 (includ- 
ing deposit capital of foreign companies ). 
Property owners may well feel satisfied 
that their interests are so thoroughly pro- 
tected by the fire insurance companies. 
OME interesting facts are developed 
by the investigations of the Depart- 
ment of Commerce into current death 


rates. In the week ended April 4, 1925, 
the average annual death rate per 1,000 
persons in 65 cities having a combined 
population of 27,000,000, 14.6, 
against 14.7 in the corresponding week 
last year. Industrial insurance 
panies reported for the same week, in 
1925, deaths to the number of 12,622, 
with 59,279,062 policies in force, or at 
an annual rate of II.1 per 1,000, which 
compares very favorably with the rate for 
65 cities, though it is .6 higher than the 
rate for the corresponding week in 1924, 
when there were 55,514,283 policies in 
force. Of course, industrial insurance 
data is not strictly comparable with the 
general mortality data, as few are insured 
in advanced old age, and a large propor- 
tion of the death claims of the industrial 
companies relates to deaths which oc- 
curred at earlier dates than those repre- 
sented by the mortality reports from 
cities. Nevertheless, the disparity between 
the industrial insurance companies’ death 
rate and that for the cities is so great as 
to indicate that not only is there a selec- 
tion in favor of the copmanies, but that 
insurance conduces to the well-being of 
policyholders to such an extent as to ma- 
terially lower the death rate among in- 
sured persons. 


was 


com- 


OR more than a year past the fire in- 

surance business has been upset by 
internal difficulties of varied sorts, none 
of which had any material effect upon 
the premium income of the companies, 
either individually or as a whole. But 
the events of the past few weeks seem 
to indicate a very salutary effect upon 
the organizations which, to a greater or 
lesser degree, control the fire insurance 
business. Rumors even issued forth from 
the upper regions of this building that the 
Eastern Union was contemplating doing 
something, although it is not altogether 
clear just what that something is. Mean- 
time the old South-Eastern Underwriters 


Association has become a powerful factor, 


and is almost daily becoming more so. 
By June 1, when its new rules become 
effective, it will be a very active and up- 
to-date organization. The troubles in 
St. Louis and Pittsburgh have been over- 
come, at least temporarily, if not perma- 
nently. The Western Union and the 
Western Insurance Bureau have both 
taken forward steps by “bridging the 
gaps” between tornado and fire policies, 


5 


an improvement urged for many years 
before it was finally adopted. In this the 
Western Union was the leader. In the 
West separation has gone merrily on, ex- 
cept in Kansas, but, apparently, not much 
to the detriment of either side. While 
this action may not be classed as an im- 
provement, until more is known of its 
results, it certainly was inaugurated with 
that idea in mind. So, altogether, if the 
recent Washington meetings are counted 
in, the fire insurance business has made 
some progress during the past twelve 
months toward better business conditions. 





HE table showing the financial stand- 
ing and business in 1924 of life in- 
surance companies in the United States, 
published elsewhere in this issue of THE 
SPECTATOR, reveals a continuation of the 
remarkable series of increases in the total 
amount of insurance in force and the 
amount paid for by some 270 companies. 
Total insurance in force at December 
31, 1924, amounted to $62,757,000,000, 
an increase over 1923 of $5,953,000,000. 
New business paid for was $13,527,000,- 
000, an increase over 1923 of $1,600,000,- 
000. Total admitted assets expanded by 
over $1,030,000,000, and now stand at 
the huge sum of $10,500,000,000. 

These results, while most gratifying to 
life insurance executives, are also of vital 
interest to all business men, as they are 
but a reflection of continued prosperity 
and accumulations of wealth in the 
and accumulation of wealth in the United 
States for the benefit of policyholders. 





New Partners in Chubb & Son 
From June 1, the following named gentle- 
men will be members of the prominent New 
York marine insurance firm of Chubb & Son: 
H. T. Chester, formerly of Platt, Fuller & 
Co.; J. R. Parsons, T. J. Goddard and J. L. 
Powell. 


Globe Elects C. C. Henry Secretary 

C. C. Henry has been elected secretary of 
the Globe of Pittsburgh, succeeding A. H. 
Eckert, deceased, and W. C. Unverzagt be- 
comes assitsant secretary. 


American Pacific Organization Completed 

It is reported that the American Pacific 
Fire and Marine of Los Angeles, Cal., has 
completed its organization, with $1.000,000 
capital and $1,000,000 surplus. J. W. Going 
is the prime mover in the company. 
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THREE ANNIVERSARIES 


| Is Red-Letter Month for New 


- York Life 





OVER 30,000 APPLICATIONS RECEIVED 





Company’s Eightieth Year of Existence 
Sees Great Events—Business Written 
Breaks Records 

April of this year has proved to be a red- 
letter month for the New York Life Insurance 
Company. Three great events in the com- 
pany’s history took place during the past thirty 
days. On April 7, Vice-President T. A. 
Buckner celebrated the forty-fifth anniversary 
of his connection with the company; April 10 
was the anniversary of the company’s estab- 
lishment, and April 17 was the anniversary 
day on which the New York Life issued policy 
No. 1, for $5000, on Lewis Benton, then its 
secretary, and policy No. 2, for the same 





— 





amount, on Pliny Freeman, then actuary of 
the company. 

The anniversary of the foundation of the 
New York Life Insurance Company has been 
well and fittingly recognized by its field forces. 
Before the twenty-fifth day of April had 
passed, its representatives had already written 
a greater total of life insurance than during 
any other month in the company’s entire his- 
tory. Only twice before has a total of over 
$100,000,000 in life insurance been written in 
one month by the New York Life. The first 
time was in honor of Vice-President Buckner’s 
fortieth anniversary five years ago, when the 
business written during the month totaled 
$106,000,000. The second time was in March 
of this year, when the business placed on the 
books aggregated $102,000,000. While the 
complete figures for this April are not yet 
available, it is certain that they will exceed 
$16,000,000 and will break all records for 
business written during one month in the 
annals of the company. Approximately 30,000 
applicants have expressed their desire to be in- 
sured in the New York Life during the month 
just closed. L. Seton Lindsay, superintendent 
of agencies for the New York Life, com- 
mented on the wonderful record made by the 
company’s field men when he said: 

The fine showing made during April indi- 
cates what sentiment, alone and unaided, can 
do in the way of causing men to extend them- 
selves. We offered no inducements such as 
trips, prizes, etc., and the extraordinary results 


achieved by the agents of the New York Life 
can only be viewed as a proof of their pride 


i working for an organization that has served 


the public faithfully for a period of eighty 
years, 


The 56 men who, nearly a century ago, con- 
tributed $55,815 for the organization of the 
Msurance company which was to become the 
great New York Life Insurance Company of 
today, and the first board of trustees, which 
was elected April 10, 1845, could not have vis- 
ualized the edifice that was to be reared upon 
their efforts. Chartered originally as the 
Nautilus Insurance Company, the New York 
Legislature, on April 5, 1849, passed an act 
which changed the name of the organization 
'o the New York Life Insurance Company 


and gave the power to “make and execute 
trusts”; a privilege that it still retains and ex- 
ercises. From this beginning rose the gigantic 


institution of which Darwin P. Kingsley is now 
president and which, as of December 31, 1924, 
had admitted assets of $1,055,896,210 and a 
surplus to policyholders of $162,457,565. 


J. R. DUFFIN REINSTATED 
Entirely Freed of Charges and Once More 
a Member of Kentucky Bar 
James R. Duffin, president of the Inter- 
Southern Life Insurance Company of Louis- 
ville and a Louisville attorney of high stand- 
ing, was reinstated last week by the court oi 
appeals as a member of the Kentucky bar. As 
a result of the decision rendered against him 
sometime ago by the lower court on charges 
of unprofessional conduct brought, it is alleged 
by a personal enemy, Mr. Duffin appealed the 
case with the result that the opinion read by 
the chief justice states that all charges against 
Mr. Duffin should be withdrawn in the opin- 
ion of the court. Some weeks ago hearing of 
the case was advanced by showing that Mr. 
Duffin was head of a large life insurance com- 
pany and that harm to policyholders would 
be the consequence if Mr. Duffin’s appeal was 
placed on the court calendar in its regular 

order. 

Concerning his triumph in the disbarment 
proceedings Mr. Duffin was heard to remark 
that everyone considered his decision a sweep- 
ing victory. Further he exclaimed that it was 
just what he had anticipated and he was very 
happy about it. 


A. L. Key Elected 
Commodore A. L. Key, for twelve years 
vice-president general manager of the 
Volunteer State Life Insurance Company of 
Chattanooga, been elected president of 
that company, succeeding the late E. C. Patten, 
founder and president until his recent death. 
Commodore Key is a graduate of Annapolis 
and has had a notable career in the United 
States Navy. At present he enjoys the posi- 
tion of being one of the most influential citi- 
zens of the State and has been the guiding 
power of the Volunteer State for some time. 
He is a director of the First Trust and Sav- 
ings Bank of Chattanooga, president of the 
Chattanooga Improvement Association and a 
member of the board of. the Mountain Club. 
Both financially and socially prominent he is 

the logical choice for president. 


and 


has 


Completes Reinsurance Negotiations 

The Fureka-Maryland Assurance Corpora- 
tion of Baltimore, Md., announces the con- 
summation of reinsurance negotiations where- 
by it takes business of the 
Catholic Assurance of Philadel- 
phia. The latter was organized in 1919 as a 
fraternal organization and chartered under the 
laws of Pennsylvania. Its operations were 
confined solely to that State and did an indus- 


trial business only. 


over the entire 


Association 


NI 


OPEN NEW BUILDING 
Reserve Loan Life Holds Reception for 

Large Party of Guests 
InpIANAPOLIS, Inp., April 25.—Elaborate 
plans have been made for the official opening 
of the new building here of the Reserve Loan 
Life Insurance Company. The opening will 
be Thursday and Friday and more than 750 in- 
vitations have been given agents of the com- 
pany, presidents and officials of other life in- 
number of Insurance 
the medical 


surance companies, a 
Commissioners and members of 
profession. 

All of the twenty-six States in 
company operates will be represented by agents 
at the opening. About eighty agents, ten of 
them from Indiana, have qualified for the trip 
to Indianapolis by writing $100,000 insurance 
in the last three months. 

The first morning will be a reception to 
visitors and an inspection of the building. At 
noon there will be an agent’s luncheon: at the 
Elks’ Club and a business session will be held 
in the agency department of the home office 
at 2 o'clock in the afternoon. 

Guilford A. Deitch, general counsel of the 
company, will preside at this meeting. Speak- 
ers will be: G. L. Stayman, secretary; W. R. 
Zulich, vice-president; Harry G. Woodbury, 
auditor; W. G. Hand, Lakeland, Fla., who has 
been in the service of the company twenty- 
five years, and E. A. Stanley, Little Rock, 
Ark., a fifteen-year man. 

A banquet will be held it the evening, at 
which Chalmers Brown, president of the com- 
pany, will preside, with addresses by Thomas 
S. McMurray, Jr., Indiana Insurance Commis- 
sioner, and Charles S. Orbison, potentate of 
Murat Temple of the Mystic Shrine. Danc- 
ing will follow. 


which the 


W. H. Hinebaugh Heads Central Life 

Judge W. H. Hinebaugh, general counsel of 
the Central Life Insurance Company of Chi- 
cago, was elected president of the company, 
succeeding the late H. W. Johnson, at the re- 
cent annual meeting of the board of directors. 
Judge Hinebaugh was the only possible selec- 
tion and was announced as such at the time 
of Judge Johnson’s death. He was both a 
great business and social friend of the latter 
and was equally familiar with the entire or- 
ganization. He has been stockholder, a direc- 
tor, a member of the executive committee, and 
general counsel of the organization since its 
transformation to a legal reserve basis in 1907. 
As he was instrumental in Judge Johnson’s 
adoption of a policy of greater development 
for the organization, it is announced that it 
will suffer no change under his guidance. 


Opportunity for Agency Supervisor 

A well-known Eastern life insurance com- 
pany is in need of the services of a young man 
with field experience, who is a graduate of a 
university life insurance course, to act as its 
agency supervisor. Those interested would do 
well to reply to the advertisement appearing 
elsewhere in this issue. 
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“If wishes were horses beggars would ride” 








F beggars by wishing could ride they would nevertheless still be beggars. A ride 
would get them nowhere, nor would it, even to them, mean anything. 


The ride is the thing and that pre-supposes that the right to ride has been earned 
and the destination has been thought out before foot is put in the stirrup. 


But after all the old proverb has an appeal for us. Its sarcasm exposes the futility 
of wishing without working; it suggests that dreams do not come true without effort. 


It is alJ right to wish. The man who dreams of nothing and wishes for nothing 
generally will not work and will get nothing. The man who gets something visualizes 
it first, wishes for it, and then works for it. 


When General Grant told his wife that they were poor because all their property 
had been lost through the rascality of a business partner, Mrs. Grant was naturally much 
grieved. ‘‘But,” said the general, “It is nothing to compare with what it would be 


if one of the children had gone wrong’’. 


The proverb suggests that there is a ‘‘wish” in most human hearts. Serious- 
minded men and women realize responsibilities, and if in moderate circumstances, they 
wonder how these obligations can be met. Therefore, they ‘“‘wish’’. 


About what does your dearest wish centre? Your children of course. If you 
live you will take care of their training and education. Your productive power will 
give them a chance in life, a chance to ride. But suppose you do not live. 


Can they in that unhappy event be educated? Can they ride? Theycan. They 
can by your forethought; and they will not be beggars either, and in doing it you will 
not indulgein mere dreams. Your wish will become a reality. They will know how to 
ride, whither to ride, and what to do when they get there. 


All this can be done through Life Insurance. 
Life Insurance is a real magician. 
It makes wishes real horses and the otherwise helpless can ride. 


Send for a New York Life agent. He will give you a good “‘mount’’ for which 
you can pay (no begging), and a destination—the protection of your dependents. 


NEW YORK LIFE INSURANCE COMPANY. 
DARWIN P. KINGSLEY, President 











NOT A COMMODITY, BUT A SERVICE 
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Prudential Will Pay Full Rate ; 
\nnouncement has been made to the field 
i of the Prudential Insurance Company of 
America, Newark, by President Edward D. 
Duffield that the company will pay the full 
, promotions on the excess of the 


frst year’s i 
e sixth year to the modified life 


oremium in th 
policy over the premium paid in the fifth year. 
This action had been held in abeyance await- 
ing the decision of Superintendent of Insur- 
ance James A. Beha, of New York, on the 
egality of the increased payment. In giving 
the news to the field force President Duffield 
explained that the increased payment will be 
made in consideration of the services to be ren- 
dered by the agents in keeping such business 
in force, and in preventing its lapse in the sixth 





year of the policy. 


Goes With Farmers Union Mutual 

Des Mornes. Iowa, April 27.—Announce- 
ment has been made by the Farmers Union 
Mutual Life Insurance Company of this city 
I that they have secured the services of John 
fA. MacKellar as general manager. Mr. Mac- 
Kellar is well known in local and .1ational in- 


| surance circles. 

During recent years he has been residing in 
| New York but previously he was connected 
_with Des Moines life insurance companies and 
| served for a number of years as actuary in 

the Iowa insurance department. 


Honor Theodore P. Beasley 

The Central Life Insurance Company of 
Fort Scott, Kan., has sent out a bulletin to its 
agents honoring and describing the phenomenal 
success of Theodore P. Beasley in insurance 
| production. Mr. Beasley had never sold insur- 
| ance in his life previous to his connection with 
the Central Life, about eighteen months ago, 
and yet during the month of March his per- 
sonal production was $102,500—so far, the 1925 
record. When Mr. Beasley, who is but twenty- 
four years of age, announced his intention by 
pledge of producing $100,000 of business dur- 
ing the month of March his fellow agents, 
even his superiors, were inclined to the opin- 
ion that he was “drawing the long bow” and 
would surely fall short of his ambition. In 
spite of this and the opposition accruing to 
practically an uninitiated salesman he succeeded 
in producing more than he set out to and his 
tulogy in the company’s bulletin is well de- 
served, 





Insurance Federation of New York 
The annual meeting of the Insurance Federa- 
tion of the State of New York will be held at 
the Hotal Utica, Utica, May 15 and 16. The 
Program includes a banquet Friday evening, 
with Frank P. Tucker as toastmaster, and John 
Duffy, W. R. Bowen, Frank J. O’Neill, Hon. 
R. G. Dunmore and J. T. Hutchinson as speak- 
“s; and a general session Saturday morning, 
with an address by President W. R. Bowen of 


Sy ‘ 
“yracuse and reports of officers and commit- 
tees, 





Prudential Field Promotions 


Three more promotions to higher posts on 
the home office staff at Newark, N. J., have 
been annuonced by Edward D. Duffield, presi- 
dent of the Prudential Insurance Company of 
America. 

William A. Mason, formerly assistant man- 
ager of Division D, which embraces Southern 
New Jersey and Eastern Pennsylvania, be- 
comes manager of that division, succeeding B. 
L. Worthington, now supervisor of the South- 
eastern group. 

Arthur C. Metz, who has been assistant man- 
ager of Division A, takes charge as manager 
of Division J, succeeding George W. Williams, 
recently appointed supervisor of the Western 
group. 

Arthur F. Messner, formerly assistant man- 
ager of Division C, succeeds W. R. Perry as 
manager of Division Q, Mr. Perry having been 
transferred to Division H, in place of Celes- 
tino Olozaga, a Prudential veteran, who has 
supervisor and 


been appointed assistant as- 


signed to special work. 


Plan to Reinsure Holland Business 
Approved 

The plan of the Equitable Life Assurance 
Society of the United States, New York, to re- 
insure its Holland business with the National 
Life Insurance Bank of Rotterdam has been 
approved officially by Superintendent of In- 
surance James A. Beha of New York State. 
However, before the plan can he put into 
effect it must receive the sanction of the 
Netherlands insurance authorities as well. This 
insurance consists of approximately 700 pol- 
icies, aggregating about $1,500,000. The re- 
serve amounts to about $800,000. Some years 
ago the Equitable stopped writing insurance in 
the Netherlands, and since that time the busi- 
ness has been on a liquidation basis. 

Up to the time of the war, the Equitable 
had foreign business representing approxi- 
mately $92,000,000 of policy liabilities, with 
deposits in those countries on an amortized 
basis, totaling $42,078,000. Included in this 
were over $5,000,000 in Germany, $1,500,000 in 
Austria, and nearly $8,000,000 in Russia, all 
of which has already been liquidated. 





Death of C. A. Garthwaite 

Charles A. Garthwaite, vice-president of the 
Stuyvesant Insurance Company of New York, 
died last Monday morning at his residence in 
New York city. Mr. Garthwaite was seventy- 
six years of age and is survived by his wife. 
He had been inactive during the past 
year and was suffering from a complication of 
various diseases. His death the result. 
He had been conected with the Stuyvesant for 
fifty-nine years and his associates on the off- 
in the directorate acted as pall- 
Garthwaite entered the insur- 
as an office boy in the Stuy- 


very 


was 


cial staff and 
bearers. Mr. 
ance business 
vesant and is 
the old underwriters accepting business if they 
personally knew the assured and refusing it 
if they did not. 


said to be one of the last of 
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UNION NATIONAL’S CONDITION 
Texas Company Badly Impaired But Pol- 
icyholders Lose Nothing 
Austin, Tex., April 28—When the Union 
National Life Insurance Company of Houston 
was absorbed by the First Texas Prudential 
Insurance Company of Galveston on March 
30, 1925, the assets of the Union National were 
badly “impaired,” it was stated Tuesday by 
John M. Scott, State Commissioner of Insur- 
ance. The exact extent of the impairment was 
not available here as the company had not 
been licensed for the past two years. Com- 
missioner Scott stated he declined to license 
this company in 1923-24 because its “financial 
statement not satisfactory. The 1924 
statement filed in the department showed the 
admitted assets of the company to be $211,780. 

owned only by two men. 


was 


The stock was 

Under the terms of the contract, the Pru- 
dential has reinsured all policies of the Union 
National and the policyholders are all fully 
protected. The Prudential assumed all policy 
liability, but not other liabilities of the com- 
pany, which Commissioner Scott said amounted 
to about $5000, consisting of current bills due. 
The Prudential paid approximately $65,000 to 
the Union National in the merger and for 
which it transferred all its property. 

“Under this merger,” said Commissioner 
Scott, “the policyholders are fully protected 
and they will not lose one cent as the policy 
contract will be carried out by the Pruden- 
tial.” 


Resigns as Arkansas Commissioner 

LittLE Rock, Arxk., April 27.—M. J. Harri- 
son, State Insurance Commissioner, has pre- 
sented his resignation to Governor Terral, 
effective May 15, according to an announce- 
ment made Tuesday morning. Mr. Harrison’s 
successor has not yet been named. Mr. Harri- 
son was appointed Insurance Commissioner 
during the latter part of December by former 
Governor McRae, to succeed Bruce T. Bullion, 
who resigned the position, effective January 1. 
Prior to his appointment as Commissioner, Mr. 
Harrison had served in the office under Mr. 
Bullion, holding the position of assistant Com- 
missioner. On leaving the Insurance Commis- 
sioner’s office, Mr. Harrison will form a part- 
nership with Mr. Bullion, who entered the 
practice of law as an insurance attorney and 
counselor following his resignation in January. 


The Manhattan Life of New York has announced 
that it will allow agents of one year’s experience to 


write non-medical life insurance up to $2000. 





WANTED 


A Supervisor of Agents. An Eastern 
Life company wants as Supervisor of 
Agents a young man with field experience 
and who is a graduate of a University 
Life Insurance Course. 


4 


Address Box 5, % THE SPECTATOR. 
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LIFE INSURANCE BUSINESS IN 1924 





(Continued from page 4) 





End of Year Forcein Year 












Surplus (As- Total Pay- New Business 
Total signed and Premiums Total ments to Total Dis- Paid For in rend shots Amount 
Name and Location of Company Admitted Unassigned) Received Income Policyhold- bursements (Including p Force at 
Assets End of Year in Year in Year ersin Year in Year Revivals) 
$ $ $ $ 3 $ $ $ 
Hawkeye Life, Des Moines, Ia. 662,762 162,173 271 333 297,718 74,879 142,492 543,000 6,675,500 
Home Friendly, Baltimore,, ann 1,439,652 575,965 1,371,307 1,436,864 648,963 1,276,453 9,837,207 14,105,883 
Home Life, New Yor, N. Y.. thse ao nie 51,457,218 3,854,646 8,060,298 10,833,000 6,321,524 8,349,318 33,225,180 260,530,414 
Home Life, Philadelphia, Pa.............. 5,121,989 559,854 2,224,810 2,491,429 39,091 1,514,199 8,890,40' 66,298,369 
Home Life, Fordyce, Ark. Eee earicieinskiae 2,184,512 475,174 641,985 9,820 172,554 493,842 9,408,975 24,130,143 
fe eae 3,245,845 420,000 865,599 1,091,652 266,248 685,619 7,082,039 28,507,204 
Illinois Life, Chicago, WA eee ek ce 26,514,737 5,178,933 4,411,552 5,655,454 1,795,051 3,387,180 25, 808,981 157,227,236 
Imperial Life, oe 2 eae : 62,02 149,924 626,279 641,135 195,797 i eee 7,078,903 
Interstate L. & A., Chattanooga, Tenn. 434,949 187,010 215,510 957,672 64,699 901,816 6,748,429 7,801,762 
Independent Life, ‘Nashville, Tenn.. 991,766 145, 262 516,723 617,991 119,629 531,863 10,450,555 17,219,671 
Indiaaapolis Life, Indianapolis, Ind. 4,564,087 329,628 1,331,340 1,610,910 413,235 883,779 10,295,794 45,679,524 
Inter-Mountain Life, Salt Lake City, 1,921,287 273,202 558,674 685,024 159,525 427,217 4,595,221 18,229,219 
International Life, St. Louis, Mo.......... 33,878,589 2,445,073 5,773,140 15,928,514 2,218,533 5,250,199 129,299,132 260,988,697 
International Life & Trust, Moline, Ill....... 1,458,168 445,718 299,403 670,233 94,617 239,123 1,802,797 10,076,509 
Inter-Southern Life, Louisville, Ky........ 11,521,570 896,203 2,945,850 3,702,461 1,195,241 2,642,589 31,173,883 102,409,408 
Jefferson Standard, ‘Greensboro N. C...... 27,132,82 2,682,417 7,754,992 9,215,960 2,826,998 5,6! 50, 660 59,993,71 240, 030; ,873 
John Hancock Mutual, Boston, Mass...... 333,197,054 37,110,134 68,849,845 85,162,412 32,863,659 53,866,201 374,558,259 2,032,189.395 
Kansas Life, Topeka, ean ee eee 1,966,991 00,294 398,059 493,924 f 322,602 3,717,837 14, 039,678 
Kansas City Life, Kansas City, Mo........ 34,466,875 3,459,417 7,914,777 9,736,374 2,586,981 5,541,662 65,877,542 285,709,897 
Kentucky Central L. & A., Anchorage, Ky.. 1,164,368 581,099 493,527 2,548,559 212,600 2,469,801 14,529,614 16,501,948 
Knights, Life, Pittsburgh, Pa............. 1,323,640 247,651 704,969 751,315 119,354 459,711 11,000,919 24,209,202 
La Fayette Life, La Fayette, MAD ss 5 owiaicinee 3,504,917 377,121 653,683 871,140 255.755 512,528 4,904,586 20,480,158 
La Fayette Life, —, o Re eae ee 271,978 50,950 76,214 119,031 22,243 91,767 1,771,636 1,872,812 
Lamar Life, Jackson, Miss. peesa atte 3,156,031 260,500 1,080,416 1,352,877 201,007 751,352 13,406,220 37,619,704 
Liberty, Topeka, ERE ee eee 1,747,133 441,183 686,094 793,267 184,312 441,685 4,222,000 17,435,511 
Liberty Life, Greenv ilie, ee CU Re eee ee 167,585 105,895 438,166 444,378 192,728 441,721 7,327,884 6,690,039 
Liberty Life, Chicago, TESS eee eke 353,717 199,300 224,406 251,900 27,570 272,367 4,371,846 6,194,096 
Life Ins. Co. uf Va., Richmond, Va......... 41,521,283 6,813,900 9,297,801 11,674,089 3,022,248 7,524,510 61 ee 273,540,675 
Life and Casualty, Nashville, Tenn........ ,147,967 1,077,421 3,025,593 3,189, 017 658,658 2,269,339 55,574,223 9,129,298 
Linc >In Liberty Life, Lincoln, aaa 790,621 263,525 368,710 399,153 33,852 228,034 3, 413, 054 11,260,216 
Lincoln Nat’l, Fort Wayne, Ind........... 24,602,446 2,016,927 9,512,633 10,809,134 2,812,321 6,564,420 115,778,829 345,176,332 
Lincoln Reserve, Birmingham, Ala,........ 1,227,615 288,589 346,317 463,532 139, 635 351,646 ,634,088 : 87,679 
Louisiana State, Shreveport, La........ 1,391,950 400,000 314,243 399,608 70,404 197,828 3,483,379 13,887,551 
Mammouth Life and Acc., Louisville, Ky. . 261,124 244,119 359,063 379,058 160,841 344,409 1,368,575 3,030,637 
Manhattan Life, New Vork............... 19,201,065 1,388,544 2,164,950 3,330,192 2,697,259 3,674,824 10,419,975 76,037,635 
Manhattan Mut. Life, Manhattan, Kan.... 135,238 15,892 109,720 116,033 12,674 76,392 1,708,50 4,799,588 
Maryland Life, Baltimore, M. D.......... 4,901,810 698,340 526,378 782,672 374,080 562,947 2,165,374 18,331 880 
Mass, Protect. Life, Worcester, Mass....... 334,246 303,482 31,825 BAGG Ss — eo. cc ebisieves 9,494 2,377,300 2,370,800 
Mass. Mutual, Springfield, Mass.......... 204,464 "412 15,163,835 35,658, 971 47,991, 319 19,720,636 27,633,575 193, 989, 470 = 151,487,971 
Medical Life, Waterloo, Ia............005- 444, 088 75,336 176, 734 470, 957 16,183 09,688 4,402,461 6,311,730 
Merchants Life, Des Moines, Ia........... 7,394,480 679,028 2,156,401 2,509,215 883,086 1,613,812 8,712,802 77,352,763 
Methodist Ministers Relief and Trust Ass’n, 
cs re eer 479,637 56,131 92,875 114,453 38,759 58,157 176,750 2,443,407 
Metropolitan Life, New York............. 1 628,174,348 124,912,656 371,003,054 452,654,905 153,125,204 262,934,173 2,515,728,846 10,522,484,769 
Michigan Mutual Life, Detroit, Mich...... 19,180,877 1,752,513 2,992,424 4,008,465 1,972,752 3,383,574 22,201,523 111,000,580 
Mid-Continental Life, Oklahoma City, Okla.. 1,765,634 220,574 844,131 925,669 207,853 679 793 10,425,921 27,163,413 
Midland Life, Kansas City, Mo........... 3 472 220 244 021 795 501 1 000,203 272,773 579,806 5,531,708 26,638,680 
Midland Mutual, Columbus, O............ 9,689,029 1,176,912 2,207,199 2,744,531 680,565 1,376,775 12,669,799 66,514,076 
Midland Insurance Co., St. Paul, Minn. 1,437,313 112,961 307,835 53,313 154,597 314,809 1,491,980 10,655,355 
Midwest Life, Lincoln, 'Neb.. 3,013,025 443,826 528,016 765,435 136,981 522,653 4,806,705 21,141,337 
Minnesoto Mutual, St. Paul, Minn........ 12,594,367 1,677 443 3,359 363 4,055,735 1,772,405 2,927,968 28,815,017 107,153,798 
Missouri Ins. Co., St. Louis, Mo.......... 671,030 352,603 967,941 1,013,075 417,681 976,013 11,282,382 7,904,278 
Missouri State Life, St. Louis, Mo......... 53,574,011 4,723,694 15,410,801 18,669,029 6,034,577 eae 146,433,046 538,212,313 
Modern Life, St. Paul, Minn.............. 494,123 30,742 04,535 58,180 50,109 222,255 2,162,667 8,070,667 
Montana Life, Helena, Mont............. 5,979,250 102,590 1,307,460 1,697,893 511,541 1,053, bee 8,148,529 37,639,409 
Moses Plan, New York, N. V............... 471,788 403,077 261,927 302,747 36,408 355,226 10,938,925 11,823,025 
Mountain States Life, Denver, Col......... 745,116 198,153 353,307 23,379 166,796 390,42 7,179,455 13,204,321 
Mutual Life, Baltimore, M. D..... ...... 5,485,264 789,739 2,494,782 2,755,885 3,982 1,854,178 40,622,300 77,582, 272 
Mutual Life, Springfield, Ill............... 2,082,736 315,424 30,211 689,41 186,328 45,81 4,763,860 20, 797 7,905 
Mutual Benefit, Newark, N. J....... 388,872,505 33 852, 863 59, 208, 685 80,421,716 42, 519, 348 54,238,252 213, 558, 859 1, 784, 000, 311 
Mertens Date, New Work. «<0. 0 sc00s oe scan 714,063,793 90,887,528 113,987,385 151,927,287 112,769,876 138, ey 264 448,967, - 3,008,991,612 
Mutual Trust Life, Chicago, Ill........... 12,893,863 1,129,823 3,340,691 4,072,661 1,202,176 2,1 71.518 19,7 ,419,062 
National American, Ja... .....ccc0ccccsces 859,338 150,516 294,855 364,879 '267, 635 406,099 1,428, 300 8,077,277 
National Benefit, Washington, D.C....... 978,306 240,233 1,327,774 1,703,485 380,463 1,611,627 30,381,832 28,519,899 
National Fidelity, Kansas City, Mo 1,813,488 127,790 549,343 697,584 194,701 472,140 3,568,886 19,309,649 
National of U. S. of A., Chicago, IIll........ 27,012,306 3,691,414 4,611,530 6,043,813 2,966,195 4,944,597 27, — 628 160,079,797 
Nat’l Guardian Life, Madison, Wis......... 2,904,747 70,813 97,873 66,960 234,579 504,2 , 369,175 27,012,817 
National Life & Acc., Nashville, Tenn....... 13,070,124 3,370,084 4,589,629 4,998,311 1,196,072 3,422,178 91, "510, 819 155,397,938 
National Life, Montpelier, Vt............. 94,147,173 10, 991, 044 14,472,686 19,433,621 11,541,245 15, oe 828 62, 698,251 421,565,859 
National Reserve Life, Topeka, Kan....... 1,067,660 4,064 67,662 552,465 92,195 280, 767 2,977,705 13,396,152 
National Savings Life, Wichita, Kan....... 234,993 171,644 176,859 197,872 8,292 150,977 3,933,875 4,941,753 
New England Mutual, Boston, Mass........ 153, 956, 139 17,155,026 25,704,938 33,762,537 15,532,919 21,014,736 103,955,200 781,084,967 
New York Life, New York............... 1,055,896,210 162,457,565 181,119,759 239,857,425 169,693,318 208,953,554 764,116,524 4,695,104,195 
New World Life, Spokane, Wash.......... 5,857,361 1,839,345 1,104,730 1,442,452 363,487 888,968 6,833,589 33,150,257 
North American, Chicago, Ill............. 9,246,567 1,160,353 1,813,960 2,322, 960 747,312 1,569,357 11,660,957 64,510,326 
N. Amer. Life & Cas., Minneneapolis...... 257,122 136,716 28,610 37,801 7,832 19,69 101,250 1,124,373 
North Amer, Reassurance, New York...... 2,301,515 2,054,359 208,335 363,778 16,621 96,738 12,510,200 12,196,300 
North American Nat., Omaha, Neb........ 2,132,262 274,736 475,834 601,609 154,711 465,229 5,295,804 17,161,748 
North Carolina Mut. Durham, N.C....... 2,321,085 107,738 1,899,761 2; 030, 357 729,834 1 ,662,355 24,524,953 42,779,641 
Northwestern Life, Omaha, Neb........... 783,578 350,300 262,522 4,361 34,041 159,139 2,341,000 7,860,900 
Northwestern National, Minneapolis,...... 19,002,474 2,260,062 5,306,904 6,428,586 2,216,940 4,009,162 49,865,292 195, 366,67 1 
Northern Life, Seattle, Wash.............. 5,017,921 618,433 1,561,533 1,974,185 461,165 1,255,200 13,920,180 41,797,150 
Northern States, Hammond, Ind.......... 2,395,548 388,331 487,223 703,788 156,988 335,864 5,576,811 19,789,806 
Northern States Life, Minneapolis, Minn... 499,363 125,418 235,172 257,478 49, 601 146,386 2,592,750 7,260,545 
Northwestern Mutual, Milwaukee, Wisc.... 682,002,040 70,812,860 94,168,973 128,074,440 68, 113,7 716 89,579,061 326,419,263 2,879,023,884 
Northwestern Union, Ottawa, Ill.......... 111,588 03,538 14,377 21, 77 17,365 417,516 473,516 
Occidental Life, Albuquerque, N.M....... 2,453,193 285,040 572,076 Rn} .440 227,157 534,050 5,157,583 20,448,288 
Occidental Life, Los Angeles, Cal.......... 7,445,395 612,083 1,676,416 3,553,447 644,438 1,472,446 26,346,793 66,403,139 
Ohio National, Cincinnati, O.............. 5,619,432 914,999 1,595,791 i pr'ent 347,246 Z, 004, 092 13,541,375 51,470,717 
Old Line Life, Lincoln, Neb.............. 1,611,485 428,790 538,137 623,375 104,680 382, 180 6,508,191 16,297,509 
Gino State, Catnsiss, 0... 5.05.66 scc0 d's 6,232,436 1,113,688 1,493,473 1,825,845 264,108 856,955 11,229,882 45,627,198 
oe ae ae || ee 3,125,662 221,137 859,008 1,192,816 279,505 857,350 6,335,690 27,451,834 
Old Line, Milwaukee, Wis ae 7,106,914 1,226,835 1,842,368 2,163,885 305,432 932,517 12,670,500 58,587,250 
Omaha Life, Omaha, "Neb. 1,371,285 222,983 464,259 540,894 131,603 372,215 5,073,060 15,468,495 
Oregon Life, Portland, Ore. 5,308,078 790,537 1,163,609 1,458,419 357,600 683,989 6,160,363 35,667,034 
Our Home, Washington, D. C............. 532,552 121,084 130,990 203, 014 48,882 134,157 1,347,205 4,652,740 
Pacific Mutual, os: Angeles, Cal. ......... 91,998,853 10,439, 289 18,552,491 23,920,392 9,239,113 15,109,719 87,240,477 537,314,727 
Pan American, New Orleans, La........ 14,323,384 1,821,455 3,679,026 4,639,577 1,375,266 3,068,311 41,230,114 126,604,557 
Penn Mutual, Philadelphia, Pa......... 290,961,225 34/042'496 46,306,329 63,443,275 35,290,381 45,765,910 195,886,810 1,359,840, 184 
Peoples Life, Frankfort, Ind.............. 3,771,061 8,308 947,783 1,450,289 274,184 795,049 16,586,552 37,758,539 
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eoples Life, Chi 
Peoples Life, Wa: 
peoria Life, Peori 
Philadelphia Life 
Phoenix Mutual, 
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iF Policyholders Na 

Postal Life, New we 
Prairie, Omaha, } 
Presbyterian, Mir 


otective Life, I 
ase ra Life, E 
Provident L. & 
Providers L, ite, ( 
Provident Mutue 
Prudential Life, 1 
Public Savings L 
Puritan Life, Pro 
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Reinsurance Life 


Reliable Life and 


% Reliance Life, Pit 
} Reserve Loan, In 


Rockford Life, R: 
Royal Union Life 
San Jacinto Life, 
Scranton Life, Se: 
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Security Mutual, 
Security Mutual, 


Security Life & T1 
Service Life, Linc 
Shenandoah Life, 
St. Louis Mutual 
Southeastern Life 
Southern, Nashvi 
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Southwestern Life 
Springfield Life, $ 
St. Joseph Life, S 
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Sun Life of Amer 
Supreme Life anc 
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United Mutual, | 
Union Mutual, P 
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Victory Life, Cni 
Victory National, 
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LIFE INSURANCE BUSINESS IN 1924 
————— ee ee ae 
———— ao Surplus (As- Total Pay- New Business we 
Total signed and Premiums Total ments to Total Dis- Paidforin YearWhole Amount Gain in 
Gait in Name and Location of Company Admitted Unassigned) Received Income Policyhold- bursements (Including in Force at _Amount in 
matin 5 Assets End of Year in Year in Year ers in Year in Year Revivals) End of Year Force in Year 
Ce in Veg, Rete se ee an is ee 
= $ $ $ 3 $ $ 8 3 $ 
ey peoples Life, Chicago, BR aot nis shy axe 1,312,311 325,221 258,273 343,577 96,168 214,704 2,438,364 8,756,402 1,046,681 
7,500 ie Life, Washington, D. ( 5 ES 1,295,728 155,089 2,095,094 2,206,414 720,241 1,966,894 28,835,132 33,501,300 4,428,866 
37960 Peoria Life, Peoria, Ill... ... fea, sence 9,325,847 529,083 3,095, 127 3,800,230 748,595 2'315,259 25,223,642 100,708,083 16,185,272 
13,157, mM Philadelphia Life, Philadelphia, Pa........ 10,548,890 1,158,510 2,057,572 2,635,989 1,118,779 1,829,365 11,801,003 69,042,773 2,431,074 
10,914 74; Phoenix Mutual, Hartford, (37 eee 82,347,321 6,828,170 15,101,877 19,863,723 10,002,757 13,657,199 53,320,431 395,979,296 25,978,563 
4,977 35 pilot Life, Greensboro, N. Warder cio miles 7,955,438 1,712,163 1,894,458 2,256,640 727,513 1,468,810 17,611,761 61,530,978 6,695,386 
2,382.97 Policyholders National, Sioux Falls, S. D... 185,191 157 80,376 88,610 15,795 47,558 279,000 2,005,000 240,500 
6,925,248 postal Life, New York, N. Y........-.-..- 14,143,827 553,180 5,008,475 5,751,394 1,387,545 1,829,897 7,230,264 46,984,948 3,514,850 
vena Prairie, Omaha, Neb..-.--+-see--e-eeeeeee 765,172 165,633 169,661 207,252 56,850 131,080 1,422,265 6,121,829 456,076 
604.99 presbyterian, Min., Fund., Phila, Pa....... 14,442,147 1,678,112 2,078,099 2,726,435 1,659,301 1,810,907 6,159,762 43,841,541 3,642,135 
19824 2 
‘ Protective Life, Birmingham, Re hee aies 2,683,985 640,471 559,318 725,300 157,899 417,496 5,823,636 21,027,273 3,794,220 
5.6416%)) provident Life, Bismarck, N. D........ . 1,433,259 339,397 387,862 460,409 78,389 220,830 2,338,500 12,841,922 1,001,850 
1,458 37 Provident L. & A., Chattanooga, ee 2,282,283 658,046 498,359 670,177 110,061 350,777 11,373,112 22,544,399 6,84 3, 166 
98,678.74 Providers Lite, Chicago, Ill............... 1,003,043 172,305 308,444 360,023 78,512 195,616 1,694,642 9,992,367 626,334 
— 345,14 Provident Mutual, Philadelphia, Pa........ 158,952,173 15,088,120 25,551,330 35,311,917 16,528,995 21,675,507 102,288,362 705,356,432 47,746,642 
13,906,849 prudential Life, Newark, N. J...........- 1,196,348,261 86,557,706 290,711,048 349,510,057 122,685,657 196,590,754 1,812,938,569 8,149,707,406 1,012,624,015 
24,245,9%F public Savings Life, Indianapolis, Ind...... 3,558, 111° 383,044 2,355,673 2,576,583 429,995 1,943,610 58,960,802 89,367,069 15,185,821 
58,411,603 puritan Life, Providence, R.I............. 1,253,830 237,777 188, 384 244,696 72,423 47,214 1,136,905 6,279.806 559,273 
1840, 54) Register Life, Davenport, | er a 4,162,556 312,335 853,035 1,076,350 491,134 775,925 5,463,303 31,513,106 2,236,970 
24, 137,44) Reinsurance Life of Amer., Des Moines, Ia... 1,542,702 1,067,648 411,932 466,028 148,401 290,181 16,648,753 41,053,636 5,754,568 
49,259 
Reliable Life and Accident, St. Louis, Mo... 301,066 142,821 720,004 735,883 341,597 698,689 2,683,517 3,955,625 478, 107 
4,840.30 Reliance Life, Pittsburgh, Pa........... . 31,317,147 3,015,574 9,409,610 11,009,353 3,191,989 6,183,123 62,046,410 285,284,904 29,415,218 
467,80) Reserve Loan, Indianapolis, Ind........... 7,792,682 782,299 1,872,340 2,326,474 894,087 655 14,772,198 69,955,255 3 91,719 
131,31 Rockford Life, Rockford, IIl.............. 1,483,196 340,725 388,412 468,050 79,592 7 4,772,479 15,172,41: 2,514,438 
7,844.62) Royal Union Life, Des Moines, Ia......... 17,061,347 858,621 3,863,805 5,127,508 1,679,824 27,726,200 118,031,431 8,583,638 
1,253,500) gan Jacinto Life, Beaumont, Tex.......... 1,552,291 210,266 402,733 542,932 76,813 405,399 4,131,043 16,603,798 1,596,035 
950,31§ Scranton Life, Scranton, Pa..............- 6,856,652 589,813 1,250,605 1,666,950 485,219 944,998 6,864,707 34,259,979 3,205, 167 
1,887,20F Security Life, Chicago, II]...............% 6,282,070 609,938 1,382,743 1,702,083 527,251 1,098,930 12,103,364 48,236,247 1,211,258 
8,372.10) Security Mutual, Binghamton, N.Y........ 13,733,503 814,531 2:708,253 3,464,200 1,974,957 3,068,724 14,069,770 79,249,864 3,949,811 
on Security Mutual, Lincoln, Neb............ 3,079,383 456,809 577,488 786,235 429,063 689,845 5,575,593 20,334,587 1,750,588 
Security Life & Trust, Winston-Salem,...... 1,094,209 557,145 509,522 655,681 74,987 341,255 7,397,590 16,018,449 5,093,172 
9,079.40) Service Life, Lincoln, Neb..............-. 140,735 115,285 121,868 133,606 6,660 124,686 2,966,500 3,147,500 2,951,500 
1,251,341) Shenandoah Life, Roanoke, Va............ 2,465,989 810,028 925,268 1,060,936 189,003 624,553 13,974,515 36,159,140 6,659,029 
2,223,61IF St, Louis Mutual, St. Louis, Mo........... 2,244,808 235,163 397,684 435,953 194,786 284,334 658,306 9,541,896 81,313 
714734 Southeastern Life, Greenville, S. C......... 2,445,374 200,597 618,133 781,723 227,543 524,945 8,289,729 27,035,556 5,096,485 
86,10) Southern, Nashville, Tenn............ ou 1,804,958 309,143 2,156,111 2,532,621 768,999 2,159,074 10,866,253 33,271,189 6,235,573 
67,7} Southern Life & Health, Birmingham, Ala. 329,885 188,501 1,074,582 1,087,859 431,716 1,027,053 15,215,457 13,778,069 128,450 
59081} Southern States Life, Atlanta, Ga......... 5,828,171 320,045 1,505,378 1,874,244 590,834 1,367,677 16,785,586 54,117,763 6 455,508 
2,370, M Southern Union, Fort Worth, Texas....... 4,287,383 370,143 1,204,116 1,464,394 301,074 929,399 12,695,957 40,366,744 23,359,244 
yer Southland Life, Dallas, Tex.........-..... 9,616,025 889,259 2,277,953 2,839,507 656,912 1,646,960 22,866,724 86,063,941 —11,639,290 
Southwestern Life, Dallas, Tex............ 16,873,566 2,098,081 4,167,661 5,220,974 1,166,887 2,894,987 43,290,379 157,864,849 24,652,635 
21487) Springfield Life, epringtield, TE... i. ccc ees 4,927,218 672,158 521,352 4,932,306 246,458 383,448 324,083 73,276,590 73,276,590 
St. Joseph Life, St. Joseph, Mo........ : 1,967,065 574,907 441,851 529,865 199,052 343,743 1,532,320 11,738,735 137,100 
Standard Life, Pittsburgh, Pa............. 3,886,494 489,790 676,129 967,824 244,529 555,145 3,960,430 19,492,908 2,425,827 
State Life, Indianapolis, Ind.............. 33,456,551 2,826,701 6,498,933 8,317,062 3,395,001 6,010,491 39,301,793 196,781,750 18,053,434 
State Mutual, Massachusetts........... : 91,491,785 10,151,970 13,372,851 18,687,133 9,035,571 12,235,939 55,871,526 430,969,318 32,786,259 
State Reserve Life, Fort Worth, Tex....... 185,430 179,430 24, 26,175 oceania 34,524 1,026,852 1,026,852 1,026,852 
Sun Life of America, Baltimore, Md....... 4,284,242 939,449 1,542,692 1,761,050 203,697 1,162,118 20,031,580 57,375,674 10,698,580 
Supreme Life and Casualty, Columbus, O.. 187,818 101,453 86,128 208 12,285 85,327 1,105,000 2,424,500 540,500 
Teachers Ins. & Ann., New York,...... 5,020,766 1,424,648 1,807,960 2,054,307 121,070 176,796 3,036,371 14,378,943 2,859,521 
RAW ATe WAGs OKs ioc are oecenssca eve gies 3,845,362 576,796 944,627 1,174,600 284,136 760,896 8,319,351 27,579,761 4,936,334 
Texas Mutual, Dallas, Tex............... 23,701 2,260 21,700 24,890 3,683 16,259 240,000 903,500 38,000 
Toledo Travelers, Toledo, O.............. 480,266 124,787 72,897 94,950 39,904 57,092 76,002 2,071,222 —60,557 
Travelers Equitable, Minneapolis, Minn... . 420,112 143,141 103,876 106,376 12,040 105,151 1,365,500 3,801,649 465,849 
Travellers, RRAPRIOPE, COMM. 6s oo cess oe0 8 329,096,081 28,318,933 63,961,103 77,870,104 25,589,675 45,130,665 741,525,861 2,815,298,532 376,981,387 
Two Republics, El Paso, Tex............. 1,365,978 246,319 02,118 482,554 147,847 240,658 4,044,279 12,819,606 1,921,637 
Union Central, Cincinnati, O............. 205,954,403 23,412,720 35,198,856 47,955,713 23,662,287 33,226,300 162,775,621 1,102,191,892 95,081,507 
United States Nat’l L. & C., Chicago Ill... 910,035 547,589 22,460 179,847 9,377 47,739 2,390,751 2,249,749 2,249,749 
United States Life, New York, N. Y....... 6,500,568 417,836 710,230 1,985,102 936,616 1,208,855 7,104,929 27,688,493 3,033,427 
United Life & Acc., Concord, N. H....... 3,570,860 871,307 1,311,168 1,478,234 365,066 974,863 14,766,445 37,793,302 664,433 
| United Fidelity Life, Dallas, Tex.......... 1,017,055 564,519 488,684 542,873 73,111 403,125 7,564,726 18,117,188 2,999,707 
United Mutual, Dallas, Tex.............. 13,429 9,293 15,162 IGAGF  —kktsteucs 16,161 506,500 606,000 - 360,500 
Union Mutual, Portland, Me.............. 19,431,390 813,618 2,464,727 3,457,338 2,644,809 3,267,602 7,209,930 73,687,349 231,541 
Universal Life, Dubuque, Ia.............. 736,750 543,922 123,530 157,352 15,467 108,582 1,564,575 5,302,827 293,351 
Victory Baile, Lopelca, Kean. ..s0.-. «0 «0 «.0s ‘ 376,238 171,557 285,716 303,030 51,710 209,505 4,178,599 8,683,600 2,374,455 
Victory LAT CTO TCoE ED | | a ae ener ree 167,201 157,378 14,719 82,122 4,500 22,728 753,519 687,739 687,739 
Victory National, Tampa, Fla............ 196,045 174,957 42,728 v7 ere ee 62,33 sececie  Sewanatea os leeees 
Volunteer State Life, Chattanooga, Tenn... 9,654,267 1,763,252 1,924,093 2,691,751 757,206 1,556,240 17,669,556 75,635,614 7,578,513 
Western & Southern, Cincinnati, O........ 47,866,964 5,928,757 14,559,730 17,045,503 3,582,666 10,535,085 128,367,463 391,193,848 40,044,265 
West Coast Life, San Francisco, Calif...... 10,649,568 1,512,113 2,773,625 3,695,320 1,047,821 2,302,226 26,321,340 77,058, 168 12,390,857 
Western National, Cheyenne, Wyo..... 1,082,118 243,975 418,495 479,046 103,679 344,515 3,683,830 13,605,827 1,051,413 
Western Reserve, Muncie, Ind............ 722,266 117,816 110,608 160,588 68,265 138,609 561,900 4,204,432 228,603 
Western States, San Francisco, Cal........ 10,883,981 1,552,173 3,182,504 3,927,551 936,961 2,264,095 25,302,171 87,675,902 12,629,274 
Western Union, Spokane, Wash........... 8,969,634 788,329 1,840,883 2,371,868 863,236 1,456,489 9,822,932 58,036,952 3,297,951 
Western Life, Des Moines, Ia............. 1,965,905 318,594 613,965 748,166 185 198 470,693 5,214,398 20,125,024 1,602,201 
Wisconsin Life, Madison, Wisc............ 1,344,041 94,418 401,009 481,547 133,662 295,529 3,173,425 13,058,601 1,895,437 
Wisconsin Nat'l, Oshkosh, Wide... .6. 26085 3,599,004 754,211 801,561 960,607 163,304 489,268 5,488,230 28,689,770 2,258,123 
—Decrease. 
Dec, 31, 1924 (272 cos.)... 04. . 19,499,049,297 1,144,972,190 2,115,519,101 2,698,127,003 1,202,804,382 1,811,122,900 @10,619,810,933 @51,521,261,217 4@4,725,983,351 
62,908,150,386 611,235,670,314 61,228,413,881 
Increase in 1924.... 0.0.0.0 eee eee 1,029,123,043 108,976,956 217,692,669 272,746,857 89,178,131 150,111,768 @1,196,733,686  ........ Sdawa ges 
OFOGSISGSG . emencnde —« .ceemeeuas 
Dec, 31, 1923 (270 cos.).... 202.0000: 9,469,917,254 1,035,996,234 1,897,926,432 2,425,380,146 1,113,626,251 1,661,011,132 @9,423,077,247 @46,795,277,864 45,572,265, 154 
62,498,734,750 10,107,256,433 61,303,510,830 
Dec. 31, 1922 (260 cos.)...... 0.0000. 8,717,758,247 973,994,182 1,672,099,924 2,137,294,355 1,006,931,734 1,480,730,649 @8,394,050,543 @41,374,944,876 43,508,703,602 
62,145,135,304  68,653,118,497 6945,483, 104 
i Dec. 31, 1921 (264 cos.)....... 00.00 8,067,670,736 810,036,835 1,525,190,468 1,944,215,398 835,063,873 1,281,498,261 @7,354,084,538 a@37,866,241,274 a@2,823,102,179 
; 61,772,247,776 67,707,635, 393 772,511,867 
Dec, 31, 1920 CCA) a) 7,390,972,036 777,478,047 1,421,304,783 1,796,202,403 763,988,692 1,215,106,763 @8,894,277,569 @35,043,139,095 4@5,955,884,162 
. 61,438,024,355  66,935,123,526 b774,547 844 
Dec, OR 109) (287 cos )is.< oc ocaneacs 6,808, 582,146 726,111,276 1,209,427,705 1,555,053,657 741,507,787 1,095,447,337  47,410,826,004 a29,392,249,952 @5,104,404,942 
7 . 61,252,833,336  66,153,044,933 b590,844,232 
3200p Dec. 31, 1918 (240 cos.)....... eee ee 6,529,620,899 717,695,706 994,266,611 1,324,586,741 710,201,684 998,859,877 @4,708,186,463 @24,287,845,010 a2,267,020,813 
12, ; 61,076,715,996  65,562,200,701 6454,938,213 
9,77) Gh; VOUT (24 CO9L)% 6-6 saoec.ccors - 5,940,622,780 747,193,04) 923,84),629 1,24),491,387 59),183,247 845,771,452  @3,981,347,386 @22,020,824,197 42,252,553,772 
2,32 5996,299,084 065,107,262,488 6296,220,588 
Wim Dec. 31, 1916 (241 cos.)........ccece 5,536,607,483 704,056,881 847,983,760 1,117,850,328 66,386,275 792,399,647 @3,213,091,791 @19,868,270,425 @1,518,985,086 
y , 6998,944,930 64,811,041,900 6376,136,187 
r By 81, 1915 (285:C08,) 65.60 caves oe 5,190,836,925 663,789,359 784,330,874 1,042,962,534 544,771,775 767,880,640 4@2,643,396,760 @18,351,824,653 @911,764,503 
4,04 ; 6989,025,694  64,427,469,245 b259,849,003 
Dec, 31,1914 (250\cos,) .....00eces es 4,940,383, 344 665,998,682 748,982,363 988,102,214 510,006,015 678,398,578 a2,507,459,687 4@17,381,452,043 @879,041,393 
6878,789,009 64,168,848,171 b212,772,947 
2 Ordinary business. 6 Industrial business 
II 
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APRIL-MAY 


Automobile Insurance 





E VERY letter sent out by Star Agents during 
Apiil and May will mention Automobile 
Insurance. Practically every client or prospec- 
tive client is interested in an automobile right 
now. This is the time new cars are being bought 
and old ones traded in. A little extra effort 
brings this business to the books of the agent 
who is on the alert. 


Even car owners who are already insured are 
good prospects now for additional coverage. 
With the return of crowded roads, collision and 
property damage insurance can easily be sold to 
many who are still protected only against fire 
and theft. 





SFAR 


Insurance Co. 


OF AMERICA 











THE COMPANY WITH THE L.&L.&G. SERVICE 














Do You Measure Up? 


Here's an unusual opportunity for a man who is qual- 
ified to operate a General Agency for an Eastern Mu- 
tual Life Insurance Company in PITTSBURGH and 
surrounding territory. 
This man must be an agency organizer, as well as a 
personal producer. Our liberal general agent’s con- 
tract will assure him adequate compensation for his 
efforts. 

The Company now has no active agency 

in its Pittsburgh territory—your com- 


munication will be held in strictest 
confidence. 


Address ‘‘BUTLER’’—Care of THE SPECTATOR 








52.4% 


Of the new business issued by The North. 
western Mutual Life Insurance Company 
in the year 1924 was upon applications of 


members previously insured in the Company, 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS’ COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W.D. VAN DYKE, President 


Thursday 
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Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsyloania and Maryland 





——_—_—_——_—=—=—==—=> 
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pgssld PLANS 


At a meetit 


to the stockholders 


each. Stockholders 


eer 


CAPITAL INCREASE 


first Reinsurance Elects New Board and 


Officials 


ig of the board of directors of 
ye Rossia. _Insurance Company, Hartford, it 
a yoted that a recommendation be submitted 
Was 


to increase the capital stock 


i the company from $1,200,000 to $1,600,000. 
j increment of $400,000, by the issuance of 
6000 additional shares at a par value of $25 


will have the right to sub- 


of crite to the new issue at the rate of one new 


dare they now hol 
organization before 
cor 
3 a share. 
ence Company by tl 


time 4862 shares of 


Sturhahn : president 


LY | fcommodations can 
insurance’s officers 


Rossia building. 


board of the 





Fire Insurance Co 


Bank of Hartford; 
dent of the Rossia’ 


W. Gross, lawyer, 
Huntington, preside 
secretary of the 

pany of Hartford; 
of the First 
Sturhahn, president 


the St. Paul 
corporated. 


Fire 


It will 
and will conduct it 


ing all lines of 


over a territory t 
Backed by the 


excellent prospects 


‘iting experience. 








Security 
Richard M. Bissell, 


Whaples, chairman of 
tut Trust Company. 


omees as the St. Paul. 


d at a cost of $75 a share. 


\l] stock not taken by the stockholders of the 


July 3 will be disposed of 


4 the discretion of the board provided, of 
arse, that the stock is not sold at less than 
This will give the Rossia an 
ditional $800,000 for the surplus account. 

Folowing the pur 


chase of the First Reinsur- 
ie Rossia, from which it de- 


yeoped that the later had acquired up to this 


a total of 5000, the annual 


meeting was held last week and the following 
dected: Officers, chairman of the board, C. F. 


. H. H. Stryker; vice-presi- 


(ent, B. M. Carvalho; secretary, George EF. 
jones: treasurer, W. H. Ford; assistant secre- 
tary, Walter Barber. 


As soon as proper ac- 
be provided the First Re- 
will be moved into the 


Directors, John W. Alling. chairman ct the 


Insurance Company. 
president of the Hartferd 


mpany; Thomas 1. Boss, 


vice-president of the Rossia Insurance Com- 
nny; George H. Burt, president of the State 


B. M. Carvalhe, vice-presi- 
Charles D. Dunlap, presi- 


dent of the Providence Washington: Charles 


cof Hartford; Robert W. 
nt of the Connecticut Gen- 


eral Insurance Company; George W. Jones, 


Harry A. Smith, 


Rossia: 


president of the National Fire Insurance Com- 


H. H. Stryker, president 


Reinsurance Company; C. F. 


of the Rossia, and M. H. 
the Hartford-Connec- 


To Have Running-Mate 
The St. Paul Fire 
Company has sent out a notice announcing the 
fact that the Mercury Insurance Company, a 
teW organization to be owned and operated by 


and Marine Insurance 


and Marine, has been in- 


begin business with a cap- 


tal of $500,000 and a like amount of surplus 


s operations from the same 
It anticipates transact- 


insurance permitted by law 


hat will gradually include 


most of the United States. 
prestige, facilities and finan- 
cal support of the St. Paul the Mercury has 


for a successful under- 


Chamber of Commerce of the United 
States 

The preliminary program for the annual 
meeting of the Chamber of Commerce of the 
United States schedules a luncheon meeting of 
the Insurance Department for 1 p. m., Thurs- 
day, May 21, at the New Willard Hotel, Wash- 
ington, D. C. 

H. A. Smith, chairman, will speak on In- 
and other speak- 
Insurance Com- 


surance Service During 1924, 
ers will include three State 
missioners, as follows: Hon. James A. Beha, 
New York, on Life Insurance and Health Con- 
servation; Hon. Geo. Wells, Jr., Minnesota, on 
Casualty Insurance and Accident Prevention, 
and Hon. Stacey Wade, North Carolina, on 
Fire Insurance and Fire Prevention. Awards 
to winners of the Inter-Chamber Fire Waste 
Contest for 1924 will be made on Wednesday, 
May 20. 


Examining Underwriters Meet 


At a meeting of the Examining Underwrit- 
of New York the report of 


ers Association 
the nominating committee for the officers of 
the ensuing year was read thirty days previ- 


ous to the election in accordance with the es- 
tablished custom. The report was: President, 
M. M. Guillan of the Continental; vice-presi- 
dent, Charles P. Maurv of the Home; secre- 
tary, A. H. Himes of the Royal; treasurer, G. 

3ell of the American. President M. J. 
Zaengle presided and the meeting was gen- 
erally accorded to have been one of the most 
successful ever held. 

H. P. Sommerville of the Building Man- 
agers and Owners Association spoke inter- 
estingly and instructively on the “Fundamen- 
tals of Management.” He was followed by 
G. A. Hooper, of the firm of Hooper & Mc- 
Daniels, who gave an extremely well-received 
Mr. Hooper’s 


“Leasehold Interests.’ 
were of a nature that would render 
assistance to his hearers. 


talk on 
remarks 
valuable 


Security Adds to Capital 
The directors of the Security 
Company of New Haven have voted to issue 


Insurance 
12,000 shares of new stock to stockholders of 
record as of April 22. The new stock of a 
par value of $25 a share is to be issued at $so 
a_ share. 
from $1,200,000 to $1,500,000 and at the same 
tnme $300,000 is added to the surplus account. 
This augmentation wil not require the approval 
of the stockholders as that body approved an 


increase of $1,000,000 last fall to become ef- 


The capitalization is thus increased 


at the discretion of the board of di- 
The issue is payable on or 


fective 
rectors. before 
August T. 


To Jom S. E. Ui A, 

Ricumonp, Va., April 25.—The Petersburg 
Insurance Company, of Petersburg, has applied 
for admission into the South Eastern Under- 
writers Association, following the lead of a 
number of .other companies heretofore non- 
affiliated. The Petersburg was organized in 
1860 in connection with a bank, 


New Orleans News Letter 

New Orteans, La., April 24—When the 
New Orleans Insurance Exchange elected my 
friend Raoul Vallon, president, no mistake was 
made and time has abundantly confirmed the 
wisdom of the selection. 

Character, courage and capital (those three 
high C’s upon whose joint bosoms is borne the 
Ark of Success) are the essential qualities 
which the holder of such an office should 
possess and Vallon possesses these in an emi- 
nent degree. 

Like that chief of police who would never 
order his men to go where he would not go 
himself, the president of the Exchange has set 
a pattern for imitation in not only living up 
rigidly to the rules of the Exchange but in the 
daily practice of those principles of integrity 
and of square and fair dealing which should 
govern the conduct of honorable business men. 

I wish I could say as much for all the mem- 
bers of the Exchange, but I cannot do so and 
preserve a fair reputation for veracity but it 
is to be hoped that the fine example set by the 
president may exercise a wholesome influence 
on certain sinners who are suspected of honor- 
ing the rules of the Exchange more in the 
breach than the observance. 

Artemus Ward once visited, so he says, a 
county fair and he was attracted by a man 
who was selling glue. The man assured his 
hearers that the glue he was offering was of 
very superior quality and would mend any- 
thing: Chinaware, glassware, leather, wood, 
“T then asked him,” says Artemus, “if it 
would mend a sinner’s wicked ways.” 


ete. 


I understand that Vallon has laid in quite 
a good stock of glue which has proved effica- 
cious in the mending of minor fractures and 
infractions of a more or les insignificfiant char- 
acter and I am wondering if it has been strong 
enough to mend the evil ways of some of the 
hardened sinners who figure in the member- 
ship of the New Orleans Insurance Exchange. 

If such mending has not been successfully 
accomplished the failure must be ascribed to 
some inherent defects in the glue and not to 
any lack of intelligent and persistent applica- 
tion on the part of Vallon. 

O’Hacerty. 





Fire Premiums of Springfield Fire and 
Marine Over $10,000,000 

In the table entitled “Classification of Busi- 
ness in 1924,” in The Fire Insurance Pocket 
Index for 1925, page tot, the fire premiums 
in 1924 of the Springfield Fire & Marine In- 
surance Company of Springfield, Mass., were 
incorrectly stated. The correct 
such premiums was $10,834,324. 


amount of 


Bureau Also “Bridges the Gap” 

It is reported from the West that the West- 
ern Insurance Bureau has followed the foot- 
steps of the Union at its meeting in Washing- 
ton, and adopted the same clause for “bridging 
the gap” between the fire and tornado policies. 
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NOW READY!?! 


the 


1925 HANDY GUIDE 


To Premium Rates, Applications and Policies of American 
Life Insurance Companies 


THIRTY-FOURTH ANNUAL EDITION JUST PUBLISHED 


CONTAINS the new rates, values and policy forms issued 
since publication of 1924 edition. No progressive 
life insurance agent can afford to be without a copy of this 


most complete work. 


A CANVASSING DOCUMENT OF FACTS 


PRICES 


Plain Edition - - - - $4.00 Thumb Indexed Edition $4.35 
With Three Supplements 5.00 With Three Supplements 5.35 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 William Street, 
Insurance Exchange NEW YORK 
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Russian Situation 





















(Concluded from page 3) 
iat while the Soviet decrees could not be held 
‘ or entitled to any legal effect in 
nevertheless the court could not 
fact that the Soviets are 


be valid 
,is country, 
bit its eyes tO the 7 
_ control in Russia and that the conmany is 
a functioning in Russia and in consequence 
re may be doubt as to the legal authority 
ee ‘claiming to be directors and whlieiae 
+ the company. | 

el denied relief pending such time as the 


ical branch of the Government in Wash- 


In other words, the court 





iit : ‘ ss 
mn accords some kind of recognition § to 
pat - 


.. Soviet Government either unrestricted or 
aricted. In the Andre case the court like- 
-, denied relief, writing a brief memoran- 
a decision undoubtedly based upon the rea- 
ming of the Russian Reinsurance Company 
. In all of these cases the Superintendent 
: Insurance strongly contended that because 
* she Soviet decrees and the uncertainty as 
the title to the surplus assets, liquidation pro- 
dings under Section 63 of the Insurance 
yy should be followed. The Russian com- 
nies on the other hand denied the applicabil- 
of Section 63 of the Insurance Law under 


o 


ie existing circumstances. 

The Court of Appeals rendered no decision 
1 this important question except that Judge 
Iehman stated that it did not appear that Sec- 
ion 63 of the Insurance Law applied. The re- 
wult of these decisions by the Court of Ap- 
peals was to leave the whole Russian insurance 
mmpany situation absolutely in the dark so 
fir as deciding any of the important questions 
pesented. Unfortunately in the litigation in 
the State court no Federal question was pre- 
sented and in consequence the right to carry 
the case to the Supreme Court of the United 
States was very doubtful. 


The management of the Northern Insurance 
Company of Moscow has never had in mind 
fo withdraw the surplus assets from America 

but has contemplated the organization of an 

American insurance company under the laws 

of New York with a view to putting the 
proney to work instead of allowing it to re- 
jain frozen and inactive. 

! 
pWwould finally settle and determine the status 
joi these Russian companies in America, as 
prel as the rights and obligations of all con- 
peered, including the Superintendent of Yn- 
surance and the United States trustees, the 
Managing director of the Northern Insurance 
pCompany of Moscow approved a claim for 
feeal services rendered by the attorney who 
pfPresented the company in the proceedings in 
fhe New York State courts, which bill was 
prot and could not be paid, due to the fact 
hat all of the Northern’s assets were in the 
Pnds of the Superintendent of Insurance or 
the United States trustees, with the rights of 
ihe parties in doubt. This claim was assigned 
fo one Hostin, who filed a bill in equity in 
he United States District Court, setting up 
‘ll of the facts above stated and asking for 
the appointment of equity receivers, to the 





With a view to obtaining a decision which 








end that the assets of the company be con- 
served and administered under the jurisdiction 
of the United States courts in the hope that 
by through this instrument the United States 
Supreme Court might be given an opportunity 
to pass upon the very complicated questions 
of international law presented by the facts. 
For no other purpose was the equity proceed- 
ing instituted in the Federal Court. When the 
matter was submitted to Federal Judge Win- 
slow he appointed, as is customary in such 
cases, two receivers, one of whom in such case 
usually represents the interests of the com- 
pany and the other of whom is the judge’s per- 
sonal appointee. As representing the com- 
pany the court appointed Wendell P. Barker, 
many years been connected as 
counsel with the Northern Insurance Com- 
pany. As the other receiver the court ap- 


pointed E. Bright Wilson, of 111 Broadway. 


who for has 


We are informed on Friday, April 17, the 
Superintendent of Insurance of New York in- 
stituted proceedings in the Supreme Court, New 
York county, against the Northern Insurance 
Company seeking to liquidate the company un- 
der Section 63 of the Insurance Law. By the 
institution of these proceedings by the Super- 
intendent of Insurance a sharp jurisdictional 
conflict has arisen between the Federal Court 
and the State Court and it will be interesting 
to await the final outcome. 

It must be observed that the Court of Ap- 
peals of the State of New York did not pro- 
nounce these Russian companies as dead and 
did not say that their officers and directors 
were without authority. The court merely 
declined to exercise its equitable discretion to 
release the assets without definitely passing 
upon any of the issues. Since the courts of 
the State of New York thus decline to pass 
upon the question of ultimate title to the assets, 
and since Judge Lehman indicated some doubt 
as to the applicability of Section 63 of the In- 
surance Law as to the Russian companies, and 
since the companies have assets exceeding their 
liabilities of many hundreds of thousands of 
dollars, the management of the Northern !n- 
surance Company of Moscow, by seeking re- 
lief in the Federal courts where an appeal to 
the Supreme Court of the United States is 
possible, chose what seemed to them at that 
time to be the only logical and sensible course 
to pursue. 

Within the past week there has been handed 
down an opinion in the case of the Second 
Russian Insurance Company, 
Superintendent of Insurance of New York an 
application for an order for liquidation. Judge 
Wagner of the Supreme Court of New York 
wrote the opinion, which in no way clears up 
the question as to what is to be done with the 
funds remaining following the completion of 
the liquidation. Since the New York courts 
have refused to render any opinion as to the 


granting the 


disposition of remaining funds, it is extremely 
probable that an appeal of this case will be 
taken in order to bring the questions before the 
Federal courts and thus, ultimately before the 
Supreme Court of the United States. Mean- 


TRANSCONTINENTAL ORGANIZED 
National Fire Interests Form New Com- 
pany Under New York Charter 
Large interests connected with the National 
Fire Insurance Company of Hartford are now 
engaged in organizing a new company to con- 
duct a fire, automobile and inland marine busi- 
ness to be known as the Transcontinental In- 
surance Company. Although the National Fire 
is a Connecticut organization the Transcon- 
tinental is to be conceived under a New York 
charter with a probable surplus of $500,000. 
It is announced that H. G. H. Alexander & 
Co. of Chicago will manage its business in 
the United States. 
This concern is 
affliated with the controlling interests of the 
Continental Casualty Company and the Con- 
tinental Assurance Company. These concerns 
transact a life, casualty and surety business 
for the most part, and the activities of H. G. 
H. Alexander & Co. are intended primarily to 
furnish agents of the two organizations facili- 


one whose management is 


ties for fire and allied lines for which those 
companies are not chartered. The former 
firm’s representation of the Allied Under- 


writers will not be affected by this move. The 
new company will operate from Chicago and 
will afford the agency organization of the two 
Chicago fire running- 
mate. 


companies a_ strong 


time no action in the case of the Northern of 
Moscow is looked for. 
The decision of Judge Wagner follows: 


In an application of this kind by the State Super- 
intendent of Insurance for an order to take over 
the property and assets of the Second Russian Insur- 
ance Company on the statutory ground that further 
would be hazardous to the 


transaction of business 


policyholders, creditors and the public, no set rule 
of demarkation between a permissible and an un- 
justified order to such effect can be judicially 


announced. does, on the 
financial state of the company’s affairs and its com- 


mitments, 


Depending, as it singularly 


present and contingent, no precedent not 
based on the factual situation can 
control. Aside legalistic conceptions of 
the continued existence of the former regime in Rus- 
sia, by virtue of political non-recognition of the pres- 


ent, the situation is nevertheless one where admittedly 


exactly similar 


from purely 


at the place of the corporation’s creation it is non- 
existent. in the sense that activity has been frustrated, 
actual and not theoretical, taken 
nationalization. 

It is, to say the least, extremely problematical that 
the Soviet Government intends to use the assets con- 
fiscated in the furtherance or protection of the com- 
pany’s business here. The loss of confidence and 
faith necessarily resulting from frustration 
restrain the obtainment of further business here, as 
also the dispute respecting the de jure directorate. In 
addition, the remittance to a newly organized com- 
pany, organized and controlled by one faction in Nor- 
way, together with the apprehension of assignment ot 
claims from foreign creditors to residents of the 
United States for the purpose of making them charge- 
able against the assets here, and other circumstances 
appearing in the moving papers, discloses a condition, 
though unfortunate and in part due to 
yond the control of the directors, warranting the 
granting of the order placing the assets and funds in 
the possession of the Superintendent of Insurance 
for liquidation in the manner provided by statute. 
My decision upon this application shall in nowise be 
regarded as determining or affecting any legal rights 
which attaching creditors may now have. 


and_ confiscation, 
place by 


abroad 


causes hbe- 
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Virginia Fire and Marine 


INSURANCE COMPANY OF RICHMOND, VA. 


Reserve for Unearned Premiums .............. $1,253, 552.74 

NN i i air gia a sg Licks acto godess 308,330.35 

CC eee Setileis eeatets $500,000.00 

BNE SLREAINIG io c's jaya save seia e's 6 sveoss-e 1,214,259.88 

Surplus to Policyholders................... 1,714,259.88 
RS erro. ee eee $3,276,142.97 

Wm. H. Palmer, President Wm. H. Palmer, Jr., Vice President 

B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 























Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
(Denmark) 


New England Fire Insurance Co. 
(Massachusetts) 


Franklin W. Fort 





FIRE REINSURANCE TREATIES 


Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 











THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 


LargestFraternal Benefit Society in the World Composed Exclusively of Women 


The Rates are Adequate 

Total Membership is over 268,000 
The Reserve Fund is over $19, 000,000 
Its Business Standing is of the Best 


Gives Safe Protection to Women and the Children of its Members 


Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 

Write for Information to 


MISS BINA M. WEST MISS FRANCES D. PARTRIDGE, 


y Supreme Commander, Port Huron, Michigan 


Supreme Record Keeper, Port Huron, Michigan 
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ORDINARY AND INDUSTRIAL 





Equitable Life Insurance Company 


Established in the District of Columbia, West Virginia, Ohio and 
elaware 

President : 

Vice President 

2nd Vice President t (Agency Supervisor) . 

Secretary : 

Actuary 


Main Office, $161 14th Street, N. W., 


HENRY P. BLAIR 
JOSEPH SANDERS 
WILLIAM A. BENNETT 
: ALLEN C. CLARK 
- GILBERT A. CLARK 


WASHINGTON, D. C 














FOR FOLDER 


SHOWING ELABORATE DISPLAY 








Dependability 


Ocean Travel today is dependable. Even the 
roughest weather means little difference in the 
running time of our giant liners. Ports are 
reached on schedule, a feat rarely accomplished by 
the smaller ships of yesterday. 


And insurance, as written today by the strongest 
companies is dependable. Not even the sweeping 
storms of conflagration or the adverse winds of 
bad loss years can drive it off its course. The 
stately ship is bound for port on an even keel. 

The Fidelity-Phenix is one of America’s greatest 
insurance companies. 
of sound indemnity. 


Its policies are contracts 


| arate ese: see 


FIDELITY-PHENIX 
FIRE INSURANCE COMPANY 


Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM 


Chairman of the Board Cash 
Capital: 
PAUL L. HAID $5,000,000.00 





—~F ~ Snappy Pons 
President SLA ES EE 
“AMERICA FORE” 
Chicago 


Montreal San Francisco 




















1 PEARLS and VALUABLE JEWELRY » ee ie 








against ,all risks in -all situations” 


ee F. SHAW & COMPANY 
Sint Iuash 


All Risks Department 
Firé & Marine Insurance Company. 
Insurance Exchange Chicago, Ill. 
80 Maiden Lane, New York Nahi 
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FIRE INSURANCE CHARTS 


The Insurance Advertising Conference, made 
. of advertising and publicity men of vari- 
ous insurance companies, took a rather sur- 
prising position at its recent meeting by ad- 
yocating in effect that several private insur- 
ance publications discontinue the compiling and 
distribution of annual statistical charts and 
that instead the National Board of Fire Un- 
derwriters be urged “to undertake to publish 
» chart to be supplied to all member com- 
panies.” The reasons given for the activity 
of the conference along this lines are that there 
js a duplication in distribution of the charts 
and therefore a waste, that their publication 
js a burden upon the publishers and that the 
publishers admit there is no money in this 
particular feature of their business. In the 
face of the strenuous efforts now being put 
forth, not only by the insurance interests, but 
by the Chamber of Commerce of the United 
States itself, to keep the government out of 
business, to stop the State from taking over 
private interests, this suggestion of wiping out 
personal initiative — and private enterprise 
through the mutualization of the business in 
the offices of the central authority of the 
stock company interests, is truly astonishing. 
Such a plan could only tend to crystallize more 
intensely the feeling now expressed in legis- 
lative and other quarters about the monopo- 
listic trend of the insurance business, where- 
in our representatives in general court see 
nothing but usurpation, unbridled avarice and 
highway robbery in the mere existence of rat- 
ing boards and such necessary conveniences 
of the business with special aversion to the 
fact that stock companies do not throw open 
their privileges to all insurance companies, 
albeit the latter may not contribute to the cost. 
Why intensify this feeling by having the na- 
tional board publish the only statistical charts 
in the country, for the exclusive use of their 
own “Member companies”? The conference is 
wnder something of a misapprehension in its 
premises, as well as unappreciative of the value 
of the charts. Of themselves, the charts may 
not be a very profitable undertaking, but pub- 
lished in connection with trade journals and 
printing plants, with those forces available for 
the work, they turn a profit. The organiza- 
tion of the plan which gives us the present re- 
liable charts means the investment of a large 
amount of money. The Standard has issued 
such charts for years and they have been 
accepted throughout all that time as unimpeach- 
able in their accuracy and impartiality. All 
the facts are given, whether they be favorable 
or unfaverable. Would charts issued by an 
organization, maintained by the stock com- 
pany interests, for their “members alone” gain 
or maintain such a high standing? We think 
not. Moreover, if the present charts are to be 
eliminated and only a chart issued by the na- 
tional hoard is to be published,-then the gen- 
eral public and any and all companies not 
members of the national board are being dis- 
criminated against. The conference evidently 
forgets, or overlooks, the fact that the pub- 
lication of these charts is part of a great ser- 
vice which insurance trade papers are render- 
ing the business. It has been built up and 


l 


the years. * * *' Tt is well to remember 
that the insurance trade press has been an ex- 
ceedinely valuable and indispensable asset and 
Protection to the insurance business, through- 
out the vears, less appreciated than it deserves. 
—The Standard of Boston. 


Regulating the Chart Business 


There are now two what one might call 
major questions disturbing the placidity of the 
stitution of insurance. The first, long pend- 
ing, is: Shall the small coterie which con- 
trols the National Association of Tnsurance 
Agents become the lawgivers for the agency 





maintained at a very heavy cost throughout: 
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FIRE INSURANCE TOPICS 




















NEW YORK SURVEYS 

The Minimum Is the Maximum.—lf 
look through the report of the insurance de- 
partments, showing the amount paid for 
acquisition cost compared with the permissible 
amount to be paid, in only one or two cases in 
those of small lines is the amount paid less 
than the permissible amount. It is truly a 
case where the maximuin is the minimum. 

Is Local Business Bad?——Is local business 
bad or is it a feeling on the part of the com- 
that it is bad? We do not find anyone 
saying that it is good, but we do find many 
taking the position that it has reached the point 
of badness where it ought to be improved, and 
the steps to be taken do not, in the minds of 
many, appear to be very difficult. Many think 
legislation is not desired. What is desired is 
a fixed purpose, by a small group, to do only 
correct things and that attitude will win in 
increasing the measure of support. 

The Insurance Institute of America, Inc.— 
The examinations of the Institute began on 
Monday, April 27th, 1925. The registration 
for this year, almost 700, is double that of 
any previous year. There naturally will be 
some shrinkage between the time of registra- 
tion and the time of sitting for the examina- 
tions, but the indications are that this shrink- 
age this year will be far less than in any pre- 
vious year. The examinations this year in- 
clude as a new opportunity one in Surety. 
Within two weeks the general results of the 
examinations will be known. 


you 


panies 





branches of the fire and casualty companies? 
And the second is: Shall the Insurance Ad- 
vertising Conference regulate and manage that 
branch of the publishing business which is 
devoted to insurance? The first offers, as a 
consideration for the privilege of guiding the 
companies, their allegiance and superior ability. 

The second, however, makes no bargain at 
all. After holding an inquest, members 
find that the companies are wasting money on 
charts: that, in point of fact, there are too 
many brands of charts; that when it comes to 
the article of charts, like the telephone, there 
should be but one system. So it is tentatively 
decreed that the firms now engaged in publish- 
ing charts should make arrangements for re- 
tiring from the business. 

They are willing to concede that charts are 
quite handy on occasion but that their produc- 
tion is just naturally a monopoly. Cognizant 
that the National Board deals largely in statis- 
tics, they propose that all the chart-makers re- 
tire with such grace as they can command and 
leave the field to the National Board. No pro- 
vision is mentioned for indemnities to those 
whose business is to be dispersed. An undis- 
closed feature of the programme consists of 
what the members and management of the 
National Roard think of the scheme.—The In- 
surance Press. 
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—The fourth annual joint convetnion of the New 
England Associations of Insurance Agents will be 
held this year at Hotel Wentworth at Newcastle, 
N. H., on June 23, 24 and 25. This was decided 
at a meeting of the New England Advisory Board 
held last week in Boston. 


PHILADELPHIA NOTES 

Philadelphian Heads Federation Nominat- - 
ing Committee.—For the first time in sev- 
eral years a member of the Philadelphia insur- 
ance fraternity has the honor to head the 
nominating committee of the Insurance Fed- 
eration of Pennsylvania, William Embery, 
manager of the local department of the Insur- 
ance Company of North America, having been 
named to that enviable position by President 
McBlain. The other members of the commit- 
tee are: Charles F. Weeks, assistant resident 
manager at Philadelphia for the New Amster- 
dam Casualty Company; Lon C. Jeffrey of 
Pittsburgh; Urban S. Bond, York, Pa., and 
Ray R. Helms, Reading, Pa. The first meet- 
ing of the committee will be held in Phila- 
delphia, May 4, as it must conclude its delibera- 
tions by May 18, when it will report its rec- 
ommendations to the twelfth annual meeting at 
Bethlehem. 

Returns from South—lLester Campbell, 
prominent Philadelphia insurance broker, has 
just returned from the Bahama Islands where 
he spent a week transacting some very impor- 
tant business. 

Insurance Society Week.—This is Insur- 
ance Society Week in Philadelphia. During 
this period every member is expected to get a 
new member. The committee appointed by 
President Harold V. Smith to prosecute this 
campaign to a successful conclusion is headed 
by W. W. Berry, local manager of the Globe 
Indemnity Company. From all reports many 
new members are being added to the society 
roll. 


CHICAGO AND THE WEST 

Factory Association Enlarged.—Twenty- 
two companies were admitted to membership 
of the Factory Insurance Association at the 
annual meeting of that body on Friday night 
at the Mid-Day Club as follows: Automobile 
of Hartford; Home of New York; Franklin 
of Philadelphia; City of New York: Star, 
Federal Union, Svea, Hudson, Sentinel, Na- 
tional Security, Philadelphia Fire and Marine, 
Alliance of Philadelphia, Urbaine, World Fire 
& Marine, Commerce of New York, Massa- 
chusetts Fire & Marine, Safeguard, Law Union 
& Rock, Union Assurance, California, Com- 
mercial Unicn, Equitable Fire & Marine. Offi- 
cers elected include: C. R. Street, Great 
American, president; H. T. Cartlidge, Liver- 
pool, London & Globe, vice-president; J. C. 
Harding, Springfield Fire & Marine, secretary; 
executive committee: J. M. Thomas, A&tna; 
F. A. Rye, Commercial Union; J. F. Stafford, 
Sun; G. H. Bell, National of Hartford. 

Moves from Insurance Exchange— 
Bartholamay-Darling Company have completed 
removal of their offices from the Insurance Ex- 
change building and the Webster building to 
the ground floor of the Insurance Exchange 
Annex building, which has just been finished. 
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To Our Agency Force:- 

Think of yourself as an "INSURANCE TAILOR". Your POLICY as the 
"CLOTH" and your CLIENT as the "PATTERN". THEN "CUT THE CLOTH TO FIT 
THE PATTERN". 


When you make an "INSURANCE SUIT" be SURE that it FITS. "COVERS" 

the Client as he WANTS to be eccvered and as he BELIEVES you are cover- 
ing him. If THIS is done, there'll ALWAYS BE SATISFACTION; 

ARGUMENTS in case of LOSS will be ELIMINATED and you will have 
DEMONSTRATED your SUPERIORITY as an INSURANCE MAN. 


GENERALLY SPEAKING the average buyer of insurance is "NOT INFORMED" 
He DEPENDS upon his Agent to give him the RIGHT thing. In MANY 
cases the client GETS what he DOESN'T WANT, and WANTS WHAT HE 
DOESN'T GET. 


So it's CLEARLY your duty - as the man on whom he DEPENDS to 
protect his interests - to KNOW JUST EXACTLY what those INTERESTS are 
and to see that they are covered PROPERLY AND THOROUGHLY. 


DO NOT sell him Liability for Compensation; Steam Boiler for 
Explosion; Tornado for Plate Glass; Leasehold for Rents; Profits and 
Commissions for Use and Occupancy, nor Blanket Coverage if In- 
dividual Items are preferred. 


Another thing to do - be SURE that the INTEREST of the Assured in 
the PROPERTY INSURED is CORRECTLY stated. 


You have the INTEREST of your Client to take care of and the INTERESTS 
of your Company to PROTECT - if you do BOTH, your PERSONAL interests 
WILL BE TAKEN CARE OF AUTOMATICALLY. 


Your SERVICE to your Clients should CONTINUE as long as the policy is 
in force. DON'T SELL THEM and then FORGET they are alive until it's 
TIME TO DELIVER A RENEWAL AND COLLECT ANOTHER PREMIUM. REMEMBER THIS 
- AFTER THE SALE, AND JUST AS IMPORTANT - IS THE SERVICE. KEEP IT UP. 
Be "THE SERVICE AGENCY" and watch the SPEEDOMETER ON THE BANK 

BALANCE PICK UP. 


Yours fittingly, 





————_— 
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HE man-made world, as it exists to-day 

and has existed for uncounted thousands 
of years, is the target for frequent attacks on 
the part of women who feel that the time has 
come when they should share the responsibili- 
ties of commerce and government in addition 
to carrying the burdens of domestic life. <A 
modern exponent of this theory is Ida Clyde 
Clarke, whose latest book (published and copy- 
righted, 1925, by The John C. Winston Com- 
pany) is entitled “Uncle Sam Needs a Wife.” 
The volume makes free use of the literary ham- 
thrusting dexterously with the 
suggesting the conten- 
more honest in 


mer besides 
verbal rapier; 
tion that women would be 
office than men, mentions the conclusions 
reached by FE. A. St. John, president of the 
National Surety Company, on the subject of 
dishonesty among trusted men employees. With 
reference to this, the book states: “FE. A. St. 
John, president of the National Surety Com- 
pany, has compiled a table of statistics which 
shows that America’s annual loss through 
embezzlement by trusted employees has  in- 
creased at least five times since 1910, and is 
still increasing. He estimates that the coun- 
try’s present embezzlement loss is from $100.- 
000,000 to $125,000,000. If the losses through 
business failures and irregularities of other 
kinds were included, the sum would be vastly 
increased. Mr. St. John says it would reach 
over $3,000,000,000. Yet these huge sums have 
been lost through the business immorality or 
inefficiency, not of women, but of men. Women 
never seem to have acquired any technique in 


and, 


bank wrecking or grafting wn a large scale.’’ 





N the New York World’s “Conning Tower,” 

conducted by F. P. A. (Franklin P. 
Adams), appeared the following: 

“Entered for the 1925 Anti-Climax Prize, 
this, from the National Laundry Journal: 
When the chivalry of Dixie entertained the 
manhood, beauty and grace of the Southland, 
the Royal Palms whispered cadences of peace 
to tropical flowers and ferns and the per- 
fume Jaden air rang with synchronous rhap- 
sodies of mocking birds, because never before, 
and perhaps never again, will there be gath- 
ered together such an abundance of genuine 
friendship, congeniality and joviality as char- 
acterized the nineteenth annual convention of 
the Laundry Owners’ Association of the Caro- 





THE INSURANCE BROKER 

Vincent Cullen, New York manager 
for the Fidciity & Deposit Company of 
Maryland, is not only one of the young- 
est men holding so 
important a_ posi- 
tion in the insur- 
ance business in 
this country, but is 
one of the most 
prominent. In a 
city where success 
is a commonplace, 
has 





his success 


extraordinary. Vigor, modulated 


been 
by diplomacy and agressiveness, guided 
by tact, have been the basic factors in 
Under his 


his enviable insurance carecr. 
supervision, the premium income of the 
company's New York branch has im- 
creased from about $1,009,000 to approx- 
imately $3,000,000 in four years. Asked 


for a_ statement regarding insurance 
brokers, Mr. Cullen said: 
“The insurance broker is the back- 


bone of a casualty and surety company’s 
relations with the insured. As the rep- 
resentative of the policyholder, ready to 
supply individuals with any requisite 
type of coverage, he is a point of contact 
with the public which the companies 
must alwarvs The 
broker's Chief characteristics are knovwl- 


recognise. modern 
edge of his business, eagerness to antici- 
pate and fill the needs of his clients, and 
a disposition to stand four-square with 
the insurance companics and their policy- 


holders.” 











linas, Georgia and Florida.” The Observa- 
tion Post's only addition to this typographical 
house organs 


gem is: “Insurance company 


beware!” 


International Indemnity Re-enters Texas 
ANGELES, Cat., April 27—The In- 
ternational Indemnity Company of this city 
has been notified that it has been licensed to 
write all casualty insurance lines, except auto- 
mobile in Texas, The company had _ with- 
from ‘that State a few years ago, but, 
having now re-entered, intends to actively 
solicit business there. K. T. Martin & Com- 
pany of Fort Worth have been appointed gen- 
eral agents for the International Indemnity in 


Los 


drawn 


Texas. 
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INFORMAL DINNER 


Meeting of Casualty and Surety Club 
of New York 


E. A. ST. JOHN PRESIDED 


Speakers Were Claris Adams and Rev. W.- 
Warren Giles—Entertainment a 
Feature 


About two hundred members of the Casualty 
and Surety Club of New York gathered for 
an informal dinner meeting in the rooms of 
the Machinery Club in that city last Thursday 
night and listened to a program wherein the 
speaking honors were divided between Claris 
Adams, brilliant Indianapolis attorney, and 
Rev. W. Warren Giles, D.D., pastor of the 
First Reformed Church at Kast Orange, N. J. 
FE. A. St. John, president of the Casualty and 
Surety Club and president of the National 
Surety Company, acted as chairman of the ses- 
sion and introduced the speakers with his usual 
suavity and self-effacement. The remarks of 
Claris Adams, who was the first orator of the 
evening, dealt with “Insurance Companies and’ 
Insurance Law,” and are summarized on am 
other page of this issue of THE SPECTATOR. 

Rev. W. Warren Giles, a humorist, philos- 
opher and raconteur of note, pleaded for a re- 
turn to constitutional government and a more 
tolerant attitude toward mankind in general. 
An amusing feature of his address, in addition 
to the frequent quips with which his speech was 
interlarded, was the fact that he constantly 
deferred to Mr. Adams, who had preceded him, 
and would end each anecdote by saving to the 
“There’s one to take back to 
Indianapolis.” Whatever sting may have beer 
in this procedure was removed, however, when 
Dr. Giles told his hearers that “I know of no 
other man who has influenced me so favorably 
within the past four years as this young law- 
yer from Indianapolis.” Dealing with the 
crime situation to-day, Dr. Giles characterized 
it as a “Saturnalia of dishonesty” and said that 
in time of trial, the six props of the country 
were “rent, profits, interest, private 
ownership of property, and the capitalization 
of industry.” The measure of a man’s success 
depends on personality, stated the speaker, and 
defined that quality as “the proper co-ordina- 
tion of affection, intelligence and will.” Tact 
was explained by Dr. Giles as being “the un- 
said portion of what you think” and, in cfos- 
ing, he urged that Americans get back to a 
wholesome respect for the God and govern- 


(Continued on page 22) 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets - - - -  $4,439,946.82 
Capital - - - - 750,000.00 
Surplus - - - - 885,425.17 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,200,980.45 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
ANAS ST 
Qualified before U. S. Treasury and Licensed by Principal States 





Financially Strong Conservatively Managed Liberal Contracts | 
CORRESPONDENCE INVITED 











mst HAMPTON ROADS 


FIRE 4 MARINE 
Insurance Company 


_ NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MoRIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 

















Progressive agents will find it a decided advantage 
to have the agency of this company that does render 
a SUPERIOR SERVICE. 


We have valuable agency territory available in the 
following States: 


Arkansas Maryland Ohio 

Colorado Massachusetts Pennsylvania 
Connecticut Michigan South Carolina 
District of Columbia Minnesota Tennessee 
Illinois Mississippi Texas 

Indiana Missouri Virginia 

lowa Nebraska West Virginia 
Kansas New Jersey Wisconsin 
Kentucky New York Wyoming 


North Carolina 
Correspondence solicited. 
Detroit Fidelity and Surety Company 


Home Office, Detroit, Michigan. 
Homer H. McKee, President. 


PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 











PHILADELPHIA LIFE: 























INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 
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MADE MANAGER OF NORTHWESTERN 


Edwin Zediar Is Also Secretary—Combina- 
tion With Union Indemnity Now 
Completed 

Curcaco, ILL., April 28.—Casualty insurance 
circles throughout the United States have been 
sreatly stirred by the recent consolidation 
whereby the Northwestern Casualty and Surety 
and the Union Indemnity have been allied. By 
means of this consolidation practically $10,- 
900,000 in resources have been brought to- 
gether. The new companies will operate in 
some forty-two States, thus bringing about a 
considerable enlargement in underwriting terri- 
tory, the result of which should permit, on the 
average, 2 better selection of risks. During 
the course of this week, the Northwestern will 
be readmitted to New York and the Eastern 
States from which it recently withdrew and 
in which it has more than $1,000,000 in busi- 
ness outstanding. 

An interview was had with Edwin Zedlar, 
the new secretary and manager of the North- 
western, who is in active charge of the new 
management of the Northwestern. Mr. Zedlar 
is well qualified for his new post in that he 
has been with the Northwestern since its in- 
ception in 1922. He not only enjoys a splen- 
did reputation as an insurance man but has 
an engaging personality as well. He has the 
personal endorsement of both Messrs. Moss, 
president and vice-president respectively of 
both companies. Mr. Zedlar had served as 


secretary until the time of the taking over 











COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 























of the Northwestern by the Union Indemnity 
interests. 

The Northwestern will hereafter, as has 
been the case with the Union Indemnity, be- 
come affiliated with the Bureau and the Con- 
ference and none but the highest class of risks 
will be written. 


New Orleans News Letter 

New OreEANS, La., April 27—The National 
Surety Company has issued a very timely cir- 
cular letter calling attention to a report of 
the proceedings of a conference held in the 
Department of Commerce, Washington, D. C., 
which took up and dealt in vigorous fashion 
with the laxity of the surety companies, in the 
bonding of construction contracts. The con- 
ference adopted a series of drastic resolutions 
and called upon the companies to take imme- 
diate steps to correct and remove the evils 
complained of. 

The conference agreed that, 
companies continue to evade the great issue 
now presented to them, other elements of the 
construction industry have the power to effect 
needed reforms by other means than those pro- 
posed by the joint bonding conference and with- 
out co-operation of the underwriters, if neces- 
sary, to proceed on such a course.” 

The National Surety, in its circular, has 
pledged its support to the movement, and calls 
upon its agents for their co-operation, warning 
them at the same time that “unless something 
be done” laws will be enacted so that surety 
bonds will not be required to be given on 
contracts and then the agents and the com- 
panies will be sorry that they had not been 
wise in eliminating the cause for complaint 


‘Sf the surety 


which os made by the responsible contractor. 

Ross, to use an expressive 
colloquialism, “did himself proud” by the 
luncheon at which he entertained the dele- 
gates to the annual convention of the Louis- 
He was a most genial 


Manager Jas. B. 


jana Insurance Society. 
host and bounteous provider and through his 
generous hospitality he has “grappled to his 
soul with hoops of steel” the friends he already 
had, and widened the circle. 

R. R. Clark, who has charge in Atlanta of 
the Southern territory of the New York In- 
demnity Company, has been making quite a 
visit to New Orleans. Mr. Clark is accom- 
panied by Mrs. Clark. 


S. K. McClure Promoted by Metropolitan 
Casualty 
The Metropolitan Casualty Company, New 
York, has announced the appointment of S. K. 
McClure as superintendent of the fidelity and 
surety department of that organization. 


D. R. Holmes Joins Newman & MacBain 

Douglas R. Holmes, manager of the casualty 
department of Jones & Whitlock, New York, 
has resigned from that agency firm to take up 
the same position with the agency of Newman 
& Macbain in that city. 


aI 


IMPORTANT MOVE 





Kenny Agency to Represent Fidelity 
and Deposit 





AGREEMENT MADE THIS WEEK 





Firm Is Said to Be Among Largest Pro- 
ducers of Burglary Lines in United 
States 
The Kenny Agency, New York city, has just 
completed an agreement with the Fidelity and 
Deposit Company of Maryland whereby it will 
represent that organization for all casualty 
lines except compensation. The 
agency firm.will continue to represent the New 
York Indemnity Company for workmen's 

compensation writings. 


workmen’s 


The contract which settled the proposal was 
signed early this week and marks one of the 
really important agency changes in the New 
York metropolitan territory, for the Kenny 
Agency is rated among the largest producers 
of casualty business in the United States, par- 
ticularly with reference to burglary coverages. 

This connection between the Fidelity and 
Deposit and the Kenny Agency should prove 
mutually satisfactory. The agency has always 
enjoyed an excellent reputation and its officers 
and representatives are widely acquainted 
throughout the New York territory. 





HONOR CHARLES W. MAYDWELL 


Celebrate His Twenty-Fifth Anniversary 
With Maryland Casualty—Field Men 
Present Sedan Car 
In recognition of his twenty-five years of 
service with the Maryland Casualty Company, 
the attorneys and claim managers of the field 
presented Charles W. Maydwell, manager of 
the liability claim division of the organization, 

with a seven passenger Hudson sedan. 

The employees of the claim division at the 
home office presented Mr. Maydwell with a 
beautiful Seth Thomas chime clock and candle- 
sticks. A number of floral offerings from the 
home office and field filled Mr. Maydwell’s 
office, the tributes from the men coming as a 
complete surprise to himself. 

The presentation of the automobile was made 
in front of the Administration building and 
was attended by the officials of the company 
and employees of Mr. Maydwell’s department. 
The presentation was made by James J. Ma- 
honey, attorney cf the New York office. E. I. 
Taylor, attorney of the Boston office, and Otto 
Kaufmann, manager of the New York claim 
division, were present for the occasion. 

President F. Highlands Burns. in a compli- 
mentary address, congratulated Mr. Maydwell 
on his excellent record of service. 





Depository Bonds Involved 
It is reported that the depository bonds is- 
sued by various surety companies to the two 
banking institutions at Carnegie, Pa., which 
were closed this week, amount to about $2,000,- 
000, but liberal salvage is anticipated. 
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Informal Dinner 
(Concluded from page 19) 


ment of their forefathers, so that the country 
could again have confidence in its citizenry 


and in its public officials. This confidence is 
necessary, said the speaker, if the nation’s 
ideals are to prevail. 

At the request of Mr. St. John, Robert J. 
Boswell, branch manager of the National 
Surety Company at Richmond, Va., had jour- 
neyed to New York to sing for the gathering. 
Mr. Boswell’s voice was one of the best yet 
heard by the Casualty and Surety Club and 
his renditions were enthusiastically acclaimed. 
W. J. Schiff, of the National Surety, played a 
violin solo, and E. J. Phelan, of the same com- 
pany, sang popular songs. The piano accom- 








paniments, played by Charles C. Dunn, of the 
National’s forgery bond department, were 
notable for their smoothness and precision. 
Among those observed at the meeting were: 
Edson S. Lott, president of the United States 
Casualty Company; M. O. Garner, president 
of the New York Indemnity Company; Jesse 
Phillips, manager of the National Bureau of 
Casualty and Surety Underwriters; W. G. 
Falconer, president of the Norwich Union In- 
demnity Company; T. L. Bean, vice-president 
of the New York Indemnity; A. Duncan Reid, 
president of the Globe Indemnity; Martin 
Lewis, manager of the Towner Rating Bureau; 
A. M. Clark, vice-president of the National 
Surety, and William Barrett, New York 
metropolitan manager for the National Surety. 











CONTRIBUTING TO 
SUCCESS 


N any given town you will find one or two insur- 
ance agencies which stand head and shoulders 


—$—____ 


above the rest. Why? 


oo 


ance service. 


where. 


FIDELITY and DEPOSIT 
COMPANY 


BALTIMORE 


Fidelity and Surety Bonds and 


Burglary Insurance 


___s 











Simply because they give their clients real insur- 


It is obvious that these agents couldn’t give their 
clients good service unless the companies they 
represent do the same for them. 


With that fact continually in mind, the F. & D.’s 
Home Office staff and the members of its Branch 
Offices and General Agencies have established a 
standard of service which is an exceedingly val- 
uable contribution to the continued and increasing 
success of the Company’s representatives every- 


Sp- 430 

PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 


If you are not already adequately repre- 
sented in this territory 1 will be glad to have 
full information regarding an agency connec- 
tion with your Company. 


(Signed) 


Coe eerreccccccccccccccceccceocece 


Address 














NOW READY 





Practice of 


Workmen’s Compensation 
Insurance 


A treatise upon the necessity for and 
development of workmen’s compensation 
insurance, together with much informa- 
tion as to its practice. 


By Saul B. Ackerman 


Assistant Professor of Insurance 
New York University 





A New and Comprehensive Book 
Soon to be Issued 





If you are a broker or agent selling 
Workmen’s Compensation Insur- 
ance, can you offer the following 
services? 


1. Explain the important provisions 
of the Workmen’s Compensa- 
tion laws in the United States. 


2. Assist an injured employee to 
present his case before a Com- 
mission. 


3. Advise an employee concerning 
rehabilitation. 


4. Explain the important Work- 
men’s Compensation legal de- 
cisions. 


5. Explain how a manual rate is 
made. 


6. Outline a campaign for accident 
prevention. 


7. Explain to an insured how he 
can reduce his rate by properly 
improving the physical condi- 
tion of his plant. 

8. Explain to an insured how his 
rate is computed in accordance 


with the Experience Rating 
Plan. 


These topics and many others are 
discussed in detail in the new book 
entitled ‘‘Workmen’s Compensa- 
tion Insurance” to be published’ 
shortly by The Spectator Com- 
pany, written by S. B. Ackerman, 
Assistant Professor of Insurance of 
New York University. 


Every one having to do with Work- 
men’s Compensation Insurance, in 
any way, will find this a most use- 


- ful work, as it contains information 


upon every phase of Workmen’s 
Compensation Insurance. 


Price per copy $4.00 


Bound in cloth 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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INSURANCE AND LAW 


Claris Adams Addresses Casualty and 
Surety Club of New York 
EXPLAINS INFLUENCE OF PUBLIC 
OPINION 
Doctrine of Waiver Discussed—Corporate 
Suretyship Also Dealt With 
Claris Adams, member ot the Indianapolis 
law firm of Turner, Adams, Merrell & Locke, 
opened a brilliantly logical and informative 
address before the dinner meeting of the Cas- 
ualty & Surety Club of New York, last Thurs- 
day evening, by saying: “I’m a poor struggling 
young lawyer working for insurance com- 
panies, and a young man in that position will 
go a long way to trade a poor speech for a 
square meal.” That the statement was in- 
accurate in one respect, at least, was fully 
proved throughout Mr. Adams’ talk. It was 
not a “poor speech,” decidedly not; in fact, E. 
A. St. John, president of the Club and presi- 
dent of the National Surety Company, styled 

it a “masterly oration.” 

Mr. Adams took for his subject “Insurance 
Companies and Insurance Law,” and _ stated 
that while iaw is inherently a conservative 
force, adhering strongly to precedent, it is also 
a living thing that develops, grows and _ is 
possessed of enactments that are “fluid in 
terms, volatile in spirit and mortal in being.” 
Because the interpretation of laws varies so 
greatly, even on the same policy in a single 
State, Mr. Adams said that “underwriting fre- 
quently presents a problem no less important 
in its legal than in its actuarial aspect.” To 
insurance companies, the law, according to the 
speaker, is “a matter of business importance 
easily translatable into dollars and cents.” On 
the question of policy provisions, Mr. Adams 
said: “I am in favor of the trend toward 
liberal terms and broad coverage. Insurance 
companies, however, have the right to have 
their contracts mean what they say, to have no 
hazard imposed upon them without their con- 
sent, to have their cases decided upon prin- 
ciple, without prejudice.” 

Dealing with waivers, the speaker said that 
“many devices have been resorted to in an 
effort to limit the power of the agents to waive 
the rights of the company. Most of them have 
heen futile in most jurisdictions. The majority 
of courts hold that waiver provisions may them- 
selves be waived. One notable and far-reach- 
ing exception, however, is the holding of the 
Supreme Court of the United States that a 
policy provision ‘requiring written waivers is 
valid and enforceable.” Speaking of the flexi- 
hility of law as applied to workmen’s com- 
pensation cases, Mr. Adams drew an apt simile 
when he said: “I have no doubt that, in large 
Part, the reason companies misfire so often in 
the field of workmen’s compensation insurance 
is because they are shooting at a target of 
moving jurisprudence.” With reference to 
negligence in automobile cases, he said: “I am 
convinced that this generation, or the next, may 
see the entire passing of the strict rule of con- 


tributory negligence, the relic of ages, and the 
law of comparative negligence established in 
its stead.” 

Proceeding with his arguments, 
turned to corporate suretyship and outlined its 
stand- 


Mr. Adams 
growth and importance 
point, dismissing the topic with t 
that “there is a distinct trend towards segregat- 


from a legal 
1 
he 


warning 


ing surety companies as separate species and 
constructing their contractual rights with in- 
creasing strictness.” In concluding his address, 
the Indianapolis attorney reminded his hearers 
that public opinion was the mainstay of their 
business when he said: “What the people think 
today, the legislature writes tomorrow, and the 
courts declare thereafter. No instru- 
ment should be left unused, no opportunity 
should go unheeded, to build that foundation 
of public confidence which is the only safe bul- 
wark of any American institution.” 


HALL IS MANAGER 
of Con- 


HARRY G. 
Heads New Pittsburgh Branch 
tinental Casualty 


The Continental Casualty Company, whose 
general offices are at Chicago and whose home 
office is at Hammond, Ind., has opened a new 
branch office at Pittsburgh. This action fol- 
lowed the resignation of Logue Bros., the com- 
pany’s general agents in that city. The Pitts- 
burgh office will be in charge of Harry G. 
Hall, 
who will have supervision over Western Penn- 
sylvania, Eastern Ohio and West Virginia. 
Mr. Hall was formerly manager of the Pitts- 
hurgh branch office of the New York Indemnity 
Company. 

In addition to being manager of the new 
Pittsburgh branch of the Continental Casualty, 
which is a leader in accident and health insur- 
ance, Mr. Hall will also be manager at Pitts- 
burgh for the Continental Assurance Company, 
which is the life insurance affiliation of the 
Continental Casualty. 

Charles Murray has become associated with 
the Continental Casualty’s Pittsburgh branch 
and will take offices nearby. Mr. Murray was 
connected with Logue Bros., for about ten 
years and has now been named manager and 
adjuster for the Allied Underwriters Agency, 
which writes automobile fire and theft cover- 
ages. 


who has been appointed manager and 





New York Indemnity Out for Surety 
Business 

As was noted in last week’s issue of THE 
Spectator, the New York Indemnity Com- 
pany, New York, is launching an active cam- 
paign for fidelity and surety business in those 
States where it now operates. As a develop- 
ment of this move, the company’s fidelity and 
surety department, of which R. D. Taylor is 
superintendent, is coming to the fore in Louts- 
iana and Georgia and will receive its impetus 
in those territories from Maurice Hartson, 
general agent at New Orleans, and C. A. 
Rauschenburg, general agent at Atlanta. 


0 Ae | 
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DISCUSS AUTO BILL 


Chicago Coroner Says Insurance Will 
Be Cheaper If Accident Rate 
Is Lowered 


ILLINOIS SENATE COMMITTEE MEETS 


Two Measures Considered—Suggest Men- 
tal and Physical Examination for 
All Motor Vehicle Drivers 

Cuicaco, Itt., April 27.—Reduction in auto- 
mobile insurance rates will follow a reduction 
in the number of accidents and deaths incident 
to the operation of motor vehicles in the State 
of Illinois and in the city of Chicago, Coroner 
Oscar Wolf, of Chicago, declared before the 
senatorial committee on licenses which met 
here on Friday to discuss two bills which are 
nefore the Illinois assembly and which provide 
for the licensing and the examination of auto- 
mobile drivers. 

Coroner Wolf’s bill is the more drastic in 
that it provides for a rigid mental and physica! 
examination of applicants for license to drive 
any sort of motor vehicle, whether it be for 
commercial or pleasure purposes. Coroner 
Wolf introduced testimony to show that many 
accidents are produced through physical in- 
capacity of drivers. In one instance it was 
cited that a serious accident had occurred 
simply because the driver was unable to read 
the English language, and hence was unable 
to decipher a “Stop” sign on one of the Chi- 
cago boulevards. 

The other bill which has been introduced in 
the State Legislature is proposed by State Sen- 
ator Richard J. Barr of Joliet. It provides 
merely for the issuance of a license and the 
revocation of this privilege in the event that 
the driver proves incapable or careless. 

It was significant that, although a number 
of suggestions were made, including a proposal 
to limit the speed of automobiles to twenty- 
one miles an hour by mechanical devices, no 
person present suggested a rigorous enforce- 
ment of the already existing traffic laws. 


Surety Companies Involved in Failures of 
lowa Banks 

Des Mornes, Ia., April 27.—There is 
scarcely a surety or bonding company of 
prominence in the United States that is not 
involved in litigation growing out of the three 
closed banks in Des Moines. These banks 
had large deposits in public funds and funds 
from various semi-public concerns. 

One of the latest developments was the fil- 
ing of suit in the Polk county district court 
by the Brotherhood of American Yeomen 
against the New Amsterdam Casualty Com- 
pany for $20,000 on a surety bond the cas- 
ualty company had on Yeomen funds in the 
defunct Commercial Savings Bank. 

The suit probably is the forerunner of others 
that may develop over the Yeomen funds of 
more than $205,000 in the bank when its doors 
were closed. 
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NEWARK, N. J. 
Globe Building 


BOSTON 
Winthrop Building 





JOSEPH FROGGATT & CO. 


INC, 


Insurance Accountants and 


Auditors 
Consulting Actuaries 


HOME OFFICE 
25 CHURCH STREET 


NEW YORK 





CHICAGO 





1925 AUDITS 


Some years ago the value of 
having Public Accountants audit 
the affairs of companies at least 
once a year was not generally 
recognized, but now it is the ex- 
ception to find a company which 
is not regularly audited, and 
many have adopted the plan of 
a monthly, quarterly or semi- 
annual audit. 


In these busy days, executives 
are too fully employed to give 
close attention to the details of 
the business and they, together 
with their Directors, believe it 
is their duty, in properly safe- 
guarding the interests of their 
stockholders, to have the details 
of their business examined by 
independent Auditors at least 
once a year. 


When considering your ar- 
rangements for 1925 we should 
be glad to have an opportunity 
of discussing this matter with 
you. 


JOSEPH FROGGATT, 
President. 


Insurance Exchange Building 


SAN FRANCISCO 
Insurance Exchange Building 





INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance 
specially adapted for the use of the underwriter, student and busi. 
ness man. It has been adopted asa text-book by Yale University, 
In the Tuirp EpitIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.00 


Insurance Office Organization 


Managements and Accounts 
By T. E. Youn, B.A., F.R.A.S., and Ricuarp Masters, A.C.A. 








Second Edition—Revised 





This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 


__ Che general principles of bookkeeping are also treated by Mr, 
YounG, and are elaborated in succeeding chapters by Mr. Masters. 
Phe general, life, fire,ymarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 


described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
pee pare bookkeeping methods. It contains 150 pages and is 
MUNA TL CIOth, 


Price, post paid, $1.75 





Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.00 





Accountancy. By Francis W. Prxtey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view The latest exposition of the science. 318 pages, 


Price, post paid, $2.25 





Pitmans Secretary’s Handbook. A complete secretary’s 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 
ships.) 

Price, post paid, $1.50 





Principles of Marine Law. By LAwrence DuckwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 

Price, post paid, $2.25 





Office Organization and Management. By LAwreENcE R’ 
DicksEE, M. Com., F.C.A., and H. E. Bian. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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AUTOMOBILE 

Question of reasonable notice of loss is a 
question of fact for the court to decide, where 
the facts were undisputed and the inference 
is plain. 

\ policy of insurance vpon a motor truck 
provided that in the event of loss or damage, 
the assured was to give notice in writing to 
the company, “forthwith.” The truck was de- 
stroyed by fire and no notice whatever was 
eiven to the company until about forty days 
later. The case was permitted to go to the 
jury, who returned a verdict for the plaintiff. 

Held that this was error. Ordinarily the 
jury should determine what is 
notice. But when the facts are undisputed and 


reasonable 


different inferences could not reasonably be 
drawn from the same facts, then the question 
of reasonable notice should be decided by the 
court. 

Supreme Court of New Jersey 
ported) Macchia vs. Scottish Unien and Nat. 
Ins. Co. 


(not re- 


LIFE 

Policy which is valid at inception of policy 
is not invalidated by payment of premium by 
the creditor. Policy issued to creditor on life 
of debtor valid, although debt is later paid 
prior to maturity of the policy. 

The defendant, a mutual insurance com- 
pany, defended the action on the ground that 
the plaintiff had no insurable interest in the 
life of the insured. The insured died on the 
29th of September, 1922, and the amount due 
under the terms of the policy was $10co. When 
the policy was issued in March, 1915, the in- 
sured was indebted to this plaintiff, who was 
her son-in-law, in the sum of $200. 

The insured repaid what she owed the plain- 
tiff in the fall of 1915, but he continued to 
pay the assessments upon the policy for the 
period of seven years. 

Held that a creditor has an insurable in- 
terest in the life of his debtor, and a policy 
in the hands is valid and enforceable. The fact 
that the debt was later paid off does not in- 
validate the policy. If a policy is not void at 
time of issuance, it does not become so because 
of later conditions. Here the plaintiff con- 
tinued to pay the premiums and there was 
nothing to indicate that it was a wagering 
contract or tHat it was not entered into in 
good faith. 

Judgment for plaintiff affirmed. 

Wutual Aid Union vs. White (Sup. Ct. of 
Arkansas) 267 S. W. Rep. 581. 


BENEFIT 
Good health provision in contract of in- 
surance must be fulfilled in order to secure 
reinstatement of member. Appearance of 
good health or reasonable belief in insured’s 








ae 


good health is not enough. Proof of custom 
of accepting payments to reinstate member 
within period of grace does not establish cus- 
tom to accept payment of members not in 
good health. 

Dues were payable on the first day of each 
month. If not paid by the last of the month 
the member was automatically suspended, but 
would be reinstated within sixty days upon 
payment of his arrearages and dues, provided 
that he was in good health. Dues for January, 
1921, were not paid until February 17th, when 
payments were miade for the menths of Jan- 
uary and February. The member died on 
March 1st. The association defended on the 
ground that the member was not in good health 
on February 17th, and could not be reinstated. 
The policy further provided that payment for 
reinstatement constituted a warranty of good 
health, and defendant claimed a breach of 
warranty. 

On trial it was proved that the insured suf- 
fered from multiple neuritis and that the dis- 
ease progressed until it resulted from death 
caused by paralysis of the heart. The insured 
was not well from February, 1920, until he 
died on March 1, 1921. During last two months 
of illness, the attacks of the malady were fre- 
quent. 

Plaintiff also produced testimony of non- 
expert witnesses that up to February 26, 1921, 
the member was bright and energetic, seemed 
to be in the best of health and made no com- 
plaint about his health. 

Held that the reinstatement of the policy 


could only be had by holder if in good health 


f 
at time of reinstatement or if the association 
covered the condition. The policy provisions 
are not satisfied by an appearance of good 
health, cr by reasonable belief of good health. 
Here the company’s secretary did not receive 
proots of death until May 31st, and thereafter 
promptly returned to plaintiff the February and 
March dues. Plaintiff sent the money back and 
defendant thereafter deposited the money in 
court. 

Held that defendant has not waived the pro- 
visions as to good health, for upon learning of 
breach of the condition, it promptly restored 
to plaintiff all that it had received. Also held 
that proof of custom of society to accept pay- 
ments and reinstate member did not prove a 
custom to accept such payments when the in- 
sured was not in good health. 

Judgment for plaintiff reversed. 

Pickens vs. Security Ban. Ass'n (Supreme 
Ct. of Kansas, 231 Pac. Rep. 1016). 


FIRE 
Testimony as to value of goods a short 
time before the fire and amount of subsequent 
sales, held admissible evidence. Evidence 
that defendant’s agent knew insured’s non- 
compliance with the iron safe clause held 


25 


TRSUTATICE DEeClelOn F 


By Joseph G. Seller of the New York Bar 


sufficient to carry the policy to jury in ques- 
tion of waiver. Failure to return unearned 
portion of premium is evidence of waiver of 
forfeiture. 

The insured brought suit against each of two 
companies for $2000. and verdict was en- 
tered for the plaintiff in each case. 

Held that it was not error to allow evidence 
of witnesses to show value of merchandise 
shortly before the fire and the amount of sales 
thereafter. Where value of property is in 
issue, any evidence, either direct or circum- 
stantial, is admissible to show the value of the 
goods, even though the insurer has the right 
to demand the production of inventories and 
books required by the policy. 

The policy in each case required the insured 
to take an inventory within 30 days after is- 
suance of policy and to keep the books and 
inventories in an iron safe, both of which con- 
ditions were broken by the insured. The evi- 
dence, however, tended to show knowledge on 
the part of defendant’s agent who wrote the 
policies that insured did not have a safe and 


the manner in which he kept his books. 






Held that this was sufficient evidence to 
carry the case to the jury to determine the 
question of waiver. Further, the defendant 
did not return or offer to return the premium 
unearned after suit was brought or during the 
trial. It is possible that the company might 
have returned the pro rata proportion of the 
premium, demanded return of the policy, and 
insisted upon the forfeiture. It did not do this, 
and this failure to return the premium is some 
evidence of waiver of forfeiture. 

Judgment for plaintiff affirmed. 

Hughes vs. Palatine Ins. Co.; Hughes vs. 
London and Lancashire Co.; (Sup. Ct. of 
South Carolina) 120 S. E. Rep. 125. 


AUTOMOBILE 

Evidence of waiver of breach of warranty 
of complete ownership of automobile is com- 
petent without pleading thereof in the com- 
plaint. Where the insured stated to the 
agent the true facts as to title of automobile 
before the policy was written, and the agent 
misstated the facts, the insured may recover. 
Provision against waiver by agent held ap- 
plicable only after issuance of policy. If the 
insurance company, with knowledge of for- 
feiture, negotiates with the assured and re- 
quires him to incur troubie or expense, it 
waives the forfeiture. 

The plaintiff purchased a Marmon touring 
car on a conditional contract of sale. Immed- 
iately after closing the contract, the plaintiff 
telephoned the local agents of the defendant, 
who agreed to place a fire and theft policy upon 
the car. Thereafter the car was stolen on De- 
cember 12, 1921, the local agent was notified 
of the loss, and finally on March 27, 1922, the 
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REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
peeks ere National Hartford Casualty Co. 
American Equitable U.S. Fire 





LEON IRWIN & CO., Inc., New Orleans, La. 


Indemnity Company 


JNO. A. COPELAND 


Consulting Actuary 


JAS. R. COTHRAN 




















WONDERFUL CLIMATE 
Most prosperous industrial district In the 
world 


Ed. L. Cotting, General Agent 


PAN-AMERICAN LIFE INSURANCE CO. 
ist National Bank Bldg., Birmingham Ala. 

















Actuarial 








Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


8@ BROAD STREET NEW YORK 


Fidelity-Phenix Stuyvesant of America Sanaa Associate Actuary 
ris aia BROKERS’ LINES SOLICITED Southeastern Bldg. ATLANTA, GA. 
COME SOUTH WITH COTTING 





LL 


F. M. SPEAKMAN, C.P.A, 


CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Publle Accountants 
THE BOURSE PHILADELPHIA 














A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 





ABB LANDIS 














Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Bullding 














FREDERIC S. WITHINGTON 


P.A.I. A. 


CONSULTING ACTUARY 


Midland Life Building 





Armour Blv4. & Main St., Kansas City, Mo. 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. 





ATLANTA, GA, 

















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 





Conservation Specialists 


The Otis Hann Company, Inc. 
“Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 
References Covering Past 23 Years 

















L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 




















Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuerial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street 





New York 








DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Grenp Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semf-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 














GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 











I, M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 














Workmen's Compensation 1600 Bankers’ Trust Bldg 
mine Philadelphia 
Adjusters 








FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume Mansur Bldg. 
Hubbell Building 











T. J. MCCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 


Bowling Green 6538 


16 EXCHANGE PLACE 








THEODORE D. HELPRIN 


CARGO SURVEYOR 
AND 
MARINE CLAIM ADJUSTER 


* NBW YORK 
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Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











defendant advised plaintiff that it declined to 
pay. 

The complaint alleged that at time plaintiff 
made application she gave the agent all the 
information which he asked for, and did not 
misrepresent or conceal any fact in regard to 
ownership of car and did not represent to him 
that purchase price was fully paid. Held, that 
this pleading of facts, showing waiver of 
breach of warranty, is permissible and did not 
injure the defendant, for such evidence would 
be competent without any allegation of waiver 
in the complaint. 

The complaint also alleged facts which 
showed that defendant waived service of proof 
of loss. 

The plaintiff testified that upon applying for 
the policy she had informed the defendant’s 
agent that she was not the sole owner and that 
she had given a conditional ccntract of sale. 
This testimony was corroborated by another 
witness. Held, that this evidence presented a 
question of fact to the jury, for if the plain- 
tiff dia state the true facts to the agent before 
the policy was issued, and the agent with that 
knowledge misstated the facts in the policy, the 
plaintiff may recover. To hold otherwise 
would enable the defendant to perpetrate a 
fraud upon the plaintiff. Even if defendant 
did not receive this information from plaintiff, 
and the defendant’s agent promised to secure 
the necessary information from the sales 
agency, and then failed to do so, the plaintiff 
may recover. 

As to waiver of proof of loss, it was proved 
that defendant’s local agent told plaintiff that 
she need not serve a proof of loss and that he 
had notified the company. Further, the plain- 
tiff notified a special agent of defendant of this 
conversation, and he approved the local agent’s 
action, saying: “If he told you, it is ali right.” 

There was also evidence that defendant, after 
the expiration of the sixty days, did acts and 
required the plaintiff to do things which could 
enly be required under a valid enforceable 
policy. An agent of the adjustment bureau 
attempted to settle the claim with plaintiff 
thereafter. He asked to see the policy, which 
was shown him. He asked to see the garage, 
and plaintiff’s husband went with him to the 
garage. From this evidence the jury may find 
that the company had waived the forfeiture of 
the policy. 

The adoption of the New York standard form 


of policy has not changed any of the above 
rules of law. Judgment for plaintiff must 
be reversed, however, because tried before a 
jury. The complainant pleaded facts which 
eutitled her to re-formation of the policy and 
demanded judgment for both equitable and 
common law relief. Thereby, plaintiff waived 
her right to a trial by jury. Failure to strike 
the case from the trial term calendar consti- 
tuted reversible error. A new trial must be 
held at Special Term. Hessler vs. North River 
Ins. Co. of City af New York (Sup. Ct. App. 
Div., 4th Dep’t.), 207 N. Y. Supp. 520. 
Albany Legislation 

ALBANY, N. Y., April 30—Before the last 
week of the thirty-day bill period Governor 
Smith had disposed of all the insurance bills 
awaiting consideration. One compensation 
law amendment remained to be acted upon, 
and that was vetoed. It was sponsored by 
Assemblyman C. P. Miller, and sought to 
amend subdivision 9, section 15, by providing 
for expenses for rehabilitating injured em- 
ployees, not more than ten dollars a week to 
be spent for maintenance. An identical bill, 
introduced by Senator Truman, was approved 
by Governor Smith some time ago. 

ALBAaNy, April 23.—Governor Smith has 
signed the bill of Senator Whitley, amending 
section 20, workmen’s compensation law, by 
providing that all awards of the Board shall 
draw interest from thirty days after the mak- 
ing thereof. In approving the measure, the 
Governor filed this memorandum: 

Before this bill came to my attention, in a 
veto memorandum upon a bill increasing the 
membership of the Industrial Commission, I 
said that the recommendations in my annual 
message looking to relieve the congestion in 
the Bureau of Compensation had been entirely 
ignored. In this I was mistaken. I find that 
one of the recommendations is contained in 
this bill now before me for approval. It, how- 
ever, in no way changes the situation with re- 
gard to the bill upon which I gave out a 
memorandum of disapproval. The benefits to 
be gained by the operation of this law would 
be nullified by the tying-up processes of the 
bill already vetoed. 

Other bills approved, amending the work- 
men’s compensation law, and all sponsored by 
Senator Truman, are the following: 

Amending section 25, by providing that the 
first payment of compensation shall become 
due on the fourteenth day of disability instead 
of on the twenty-first day, as at present, and 
making other changes. 

Amending section 28, by providing that bar 
of statute of limitations shall be deemed to 
have been waived unless objections to failure 
to file claims within one year are raised, on the 
first hearing of which all parties are present. 


Metropolitan Casualty Appoints Warren 
Griffith 

Los <Awncetes, Cav. April 27—Warren 
Griffith has been appointed assistant to Resi- 
dent Vice-President V. A. Hancock at the 
office of the Metropolitan Casualty Company 
in this city. The announcement was made 
here on advices from the home office of the 
company in New York. 


ard 


Sé 


Codification Bill Up 

Matison, Wis., April 27.—Wisconsin’s in- 
surance codification bill comes up for con- 
sideration before the State senate Wednesday. 
It has been made a special order at 10 o'clock, 
and the sentiment about the upper house would 
indicate that the measure may pass that body. 
This is the measure that recodifies all of the 
insurance laws, with an attempt to clarify the 
statutes. Much of the work on the bill has 
been done by a special committee represent- 
ing all lines of insurance co-operating with 
W. Stanley Smith, Commissioner of Insur- 
ance. 

While there was strong opposition to the 
bill early in the session, most of the differ- 
ences have been adjusted and with the possible 
exception of the fraternal organizations, little 
opposition is expected from insurance groups. 
The committee has recommended the bill, with 
the numerous amendments approved at the 
hearings. 





Frank J. Lyendecker Passes On 

Frank J. Lyendecker, for more than forty 
years connected with the R. C. Rathbone and 
Son insurance brokerage organization, New 
York city, died last Friday at his home, 34 
West 87th street, after a week’s illness. He 
was sixty years of age. Mr. Lyendecker was 
an excellent example of consistency and prag- 
matism. Entering the employ of the Rath- 
bone firm as a boy, it remained his sole busi- 
ness connection throughout his entire life. At 
the incorporation of the firm he became vice- 
president and a member of the board of 
directors. His loss is keenly regretted at the 
Rathbone establishment. 





PERSONAL ITEMS 





George B. Kuhns, president of the Bankers 
Life, participated in the capture of the largest 
devil fish taken in Florida waters while on a 
fishing trip in that section with a party of Des 
Moines friends recently. The deep-sea monster 
weighed 4000 pounds, and was 26 feet 7 inches 
in length. An account given by eye witnesses 
says that “five harpoons were thrown into the 
beast and with these five lines the yacht was 
towed at a terrific rate of speed for more than 
seven miles to sea. In the ensuing battle for 
supremacy, the devil fish was shot seventeen 
times with a Springfield rifle and twenty-two 
times with a .45 caliber revolver. In spite of 
the shots and the harpoons the monster fought 
for three hours, twisting and jerking the yacht 
at a breath-taking pace. Utterly exhausted, 
the monster fish was killed with a large knife 
which was driven into its windpipe.” 

Charles F. Coffin, vice-president of the State 
Life Insurance Company, Indianapolis, and 
former president of the Chamber of Commerce, 
has heen named chairman of the executive 
board of a special committee of 1000 which is 
seeking for a vote on whether this city shall 
have a city manager form of government. 

Harold P. Trosper, vice-president of the 
American Insurance Company of Detroit, 
Mich., will be the speaker at the monthly 
luncheon of the Indianapolis Association of 
Life Underwriters, to be held soon. Mr. 
Trosper’s talk is being regarded with interest 
by local insurance men. 7” 





THE SPECTATOR Thursday 

















4 Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
ets) = Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
mapa, or," ly Premium plan. 

0. C L. BUILDING Participating and Non-Participating Policies. 

Same Rates for Males and Females. 

Double Indemnity and Monthly Disability Income features for | | | 
Males and Females alike. ADAMS ST. 
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Standard and Substandard Risk Contracts, i. e. less work for nothing. 4/ 727" S| “oor a 
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to Quincy and Wells Street, right in the heart of Chicago’s Financial District. 
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NEWTON 


The Mutual Life Insurance Company of New York 
has a record of EIGHT Y-TWO YEARS of prosperous 
and successful business. It has passed through 


HUTCHINSON®, 
iiiiieioiaiaia: An 
wy WICHITA « ) 
——S 


PORT scott | /*NEVADAS 
2 
Rae SCARTHAGE ‘*SPRINGE \ 


Th . h W of = = panics, pestilence and wars unharmed, and to-day, 
: aseway to t . est— : as a result of eight decades of endeavor, offers financial 


Kansas City is truly the “Heart of America.” It =f) : i i i i 
i a ik eee ah anaes eatin meek E strength, reputation, magnitude, leadership, and life 


between two great states, Missouri on the east and 
Kansas on the west. It is without question the nat- 
ural gateway to the great West and Southwest 
territory. The very nature of its position and the 
territory directly adjacent to it, with its unexcelled 
railroad facilities, offers to insurance men a wide 
range for development. The National Life Associa- 
tion with its popular form of low cost policies have 
desirable territories available, as will be noted from 
the map above. Closest Home Office co-operation 
is made possible through a branch office maintained 
at Kansas City. Correspondence is invited as to 
sales opportunities in this wealthy territory whereby 
the salesman’s earning ability may be increased by 
selling more insurance to more people. 


Write the Home Office for further 
details 











insurance service. 


AMANITA 





Those considering life insurance as 
a profession are invited to apply to 
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The Mutual Life Insurance Co. 


of New York 
34 Nassau Street New York 
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Old Timer Tells What He’s Learned About 


Evening Selling 


3v Frank H. WILLIAMS 


Is there a different technique required for 
evening selling from that required for davy- 
time interviews ? 

What are the best methods of making sales 
in the evenings? 

These are important questions for the 
sideration of every enterprising insurance 
salesman. Consequently it will be interesting 
and valuable to insurance salesmen in vari- 
ous sections of the country to hear what an 
old-time insurance agent, who has made a big 


con- 


success of selling, has to say about evening 
selling. 

“The big difference between day-time sell- 
ing and evening selling, as I see it,” said this 
old-timer, “is the fact that in the evening the 
insurance meets the 
prospects and has to frame 
accordingly, while in the day time he meets 
the prospects alone. 

“When I first saw that this was the main 
difference between day-time selling and even- 
ing selling T came to the idea that it would 
be a mighty good plan for me to see the wives 
first in the day time and so pave the way for 
the evening interviews. I argued that every 
time when T have to talk to both husband and 
Wife, it is the wife who must really he sold. 
Consequently, I figured that by seeing the wife 
frst and getting my points over to her with- 
out any interruptions from Friend Hushand T 
would find it much easier to make sales to 
such people than would otherwise be the case. 

“With this thought in mind T acted accord- 
ingly and for a time made it quite a point to 
go around and see the wives in the day time 
and then make additional calls in the evenings 
when IT saw both husbads and wives. 

“But this plan failed to work out as well 
as T had expected it to. 


wives of his 
talks 


salesman 
his sales 


“What was the cause of this trouble? 

“There were several reasons why this plan 
failed to work and some of these reasons were 
almost laughable. 

“Tt was my experience—I don’t know whether 
or not it has been the same experience of other 
insurance salesmen—that when it came to the 
evening interviews, there were always a num- 
ber of husbands who became instantly suspici- 
ous of me when thev found that T had previ- 
osuly interviewed their wives. 

“Right away these husbands began asking 
themselves some questions. 

“Had T ever known their wives before? 

“Tust what had I said to the wives on the 
afternoon calls? 

“Had T made more than the one call on the 
wives ? 

“And so on and so forth. 

“All of which was exceedingly silly but all 
of which was exceedingly human, nevertheless. 
And all of which, of course, had a very dis- 
astrous effect indeed on my sales. 
found that this 
satisfactory re- 


“Another why I 
method didn’t produce very 
sults was the fact that all the wives with whom 
I had talked in the dav time felt that they 
knew much more about the proposition than 
Consequently 


reason 


their husbands could ever know. 
they did most of the talking and in many in- 
stances they got things badly balled up and 
it sure needed a lot of tact to straighten things 
out again without offending the wives and 
losing the sales. Many of the husbands re- 
sented this dominance of their wives in this 
matter of life insurance and they showed this 
resentment by turning me down. 

calls 


“Again the making of the afternoon 


took up a lot of time which wasn’t productive 
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part of 


down on the productive 


and so cut 
my time. 

“In view of all these things I have cut out 
entirely this proposition of calling on the wives 
first before making evening calls when I know 
that I will face both husbands and wives. 

“Now in making evening calls I simply try 
to sell the man just as I would try to sell him 
if I was calling on him in the day time when 
his wife wasn’t present. 

“T realize, of course, that one of 
arguments in selling life insurance to a man 
when his wife is present is supposed to be a 
showing to the wife of how much she needs 
to have her husband take out life insurance. 
It is supposed to be good business to point 
out to her that if her husband should die she 
would be out of luck—she’d have to go to work 
and support her children and the children might 
not get a good education and all that sort of 


the big 


thing. 

“But it is my private opinion publicly ex- 
pressed that this sales argument isn’t as good 
as it is supposed to be. 

“T came to this when 
calling on a man and wife one evening. I felt 
that I must sell the wife and so I talked to 
her about how hard she would find life if her 
husband would die. The hushand didn’t say 
anything for a time, then he broke right in. 


conclusion one time 


“ Say,’ he said, ‘TI don’t like your argument 
at all. You sound as though you were trying 
to get me to take out life insurance and then 
suggesting to my wife that she ought to help 
me kick off by putting something in my coffee 
or something like that! Where do you get 
the idea that life would he so terribly hard 
for her if I should die? It wouldn’t be any 
harder for her than it has right 
She has had a regular job up until the 
she’s used to working. 


been 
along. 
past few weeks and 
She wouldn’t be happy not working, she says, 
and she’s going to get another joh just as soon 
as she can. And as for my son not getting any 


(Concluded on page 31) 
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REPORT ON NON-MEDICAL 
Thomas W. Biackburn Conducts Investi- 
gation of American Life Convention 


Companies 


A very interesting report upon the writing 


of non-medical life insurance by companies 
which are members of the American Life Con- 
vention, has just been issued by Thomas W. 
Blackburn, secretary. It follows: 


Pursuant to my request of March 26, reports 
received from seventy-nine American Life 
Convention companies show fifteen companies 
now issuing forms of policies on non-medical 
plan; twenty-two companies are considering 
and rather favorably inclined; twenty-five are 
not expected to adopt the practice and most 
ef these are unfavorable: seventeen are not 
issuing policies upon the non-medical plan but 
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are more or less non-committal as to its ad- 
visability. 

Twelve companies including one non-mem- 
ber have submitted forms of applications which 
vary in detail, but generally cover all the usual 
questions contained in Parts I and IT of the 
standard application blanks. The confidential 
portion of Part II is not included, but the ques- 
tions to be answered by the agent himself put 
the insurability up to the agent. Most of the 
companies have a special list of additional 
questions for women applicants. 

The arguments offered in favor of non- 
medical policies are based upon the promise 
that small policies varying from $500 to $2500 
may safely be written if carefully selected. All 
the companies reserve the right to order a 
medical examination if desired by the com- 
pany. They also require the applicant to say 
in his application that he will submit to an 
examination by a physician if required by the 
company. With these safeguards, advocates 
of the non-medical plan sav. inspection and 
honest agents will be a sufficient protection. 
They also point to the experience of Cana- 
dian companies and emphasize the savings in 
medical fees, time and corresnondence. Many 
insist that any selection against the company 
is covered by the additional nets which the 
company will carrv to the credit of the poli- 
cies, now paid to local examiners. 

They are practically unanimous in the ex- 
pression of opinion that a large maioritv of 
the companies will enter this field within from 
two to five years. One executive goes so far 
as to predict that within a comparativelv short 
time the impairment bureau. the elaborate 
medical departments and the local examiners 
will vanish from the business. The medical 
director will be a counselor for the manage- 
ment in substandard cases and will delve into 
statistics of causes of death. 

On the other side of the question there are 
many objections which briefly are: 

It is a dangerous experiment. We have no 
reliable experience. The Canadian conditions, 
said to be favortble thus far. are not parallel 
to those in America. The verv large urban 
population invites selection against the com- 
pany which cannot be eliminated by inspection 
of individual risks. Agents having their com- 
missions at stake cannot be expected to pro- 
tect the companies’ interest. Young companies 
will not be able to keen down the average of 
adverse selection and are likely to exnerience 
heavier mortalitv. No participating company 
should be permitted to write without medical 
examination unless it males a separate class 
for this business and honestlv charges the non- 

medical experience to such class. The higher 
mortality experienced hy industrial companies 
demonstrates the necessity of medical examina- 
tions to protect the companies. Tt is another 
“frill” which may undermine the system of 
underwriting and bring many companies to 
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grief. Unless supervision, inspection and 
morale of field forces are vastly improved 
the young companies will be injured by the 
new scheme. Physicians under the present 
system cover up some impairments where they 
are particular friends of agents or applicants 
and if the examiners are lax, what can be ex. 
pected of the solicitors whose interest will 
make them soft pedal all unfavorable informa. 
tion. The non-medical plan will open a new 
avenue for fraudulent applications. The com- 
panies should not place the burden of deter- 
mining the quality of risks offered upon the 
field force. Young companies will be tempted 
to follow this innovation because of competi- 
tion. 

This idea is based upon the wild greed of 
companies for volume, which greed has already 
loaded upon the companies the burden of dis- 
ability benefits and other accident and health 
provisions. Contests will be more numerous 
and companies and the institution of life jn- 
surance will suffer by reason of the increased 
litigation, now at a low minimum. 

Those who are non-committal or are “con- 
sidering” almost to a man say they are merely 
pursuing the policy of watchful waiting. Some 
of these are doubtful as to the advisability of 
attempting to dispense with examinations even 
on small policies. Some of the younger execu- 
tives contend that if an examination is neces- 
sary on a $10,000 policy, it is no less impor- 
tant on four or five policies aggregating $10,- 
ooo. All who are considering and others who 
are “watching and waiting’’ admit that they 
are likely to be forced into the non-medical 
field by competition. Some say they will wait 
until two-thirds of the companies are writing 
on these forms of applications before they will 
feel it necessary to follow the procession. Some 
adhere to the idea that they cannot now or 
sel venture into this untried and uncertain 
eld. 


Non-medical applications may he used in 
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any State in the Union except Arizona. Georgia, 
Idaho, Iowa, Massachusetts, Mississippi, 
Nebraska and Washington. In Louisiana and 
Minnesota there are sections of the law which 
may indicate a policy adverse. Indiana _ re- 
pealed its law requiring medical examinations 
in toto. North Carolina and Oklahoma re- 
laxed the law to the extent of permitting poli- 
cies up to $2000 to be written on non-medical 
applications. Small ordinary policies may be 
written in Arizona for $100: in Iowa for $500. 
Industrial and group policies are authorized in 
Arizona, Georgia, Idaho, Mississippi (indus- 
trial to $300), Nebraska and Washington. 
Monthly or weekly payment policies without 
medical examinations may be written in Ari- 
zona, Idaho and Washington. Group insur- 
ance, annuities and pure endowments may be 
so written in Massachusetts. The pending bil! 
in Wisconsin permits non-medicals only in case 
of industrial policies under $500. 

The following American Life Convention 
companies report that they are accepting non- 
medical applications in amounts ranging from 
$250 to $2500 with varying restrictions as to 
age, form of policy, sex, disability, additional 
accidental death benefit and character of agent 
entrusted with the privilege. There is no uni- 
form rule: 

American Life, Detroit, Mich.; American 
National, Galveston, Texas; Atlantic Life 
(child’s educational only), Richmond, Va.: 
Connecticut General Life (limited). Hartford, 
Conn.; Continental Assurance, Chicago, Tll.: 
Equitable Life, Washington, D. C.: Franklin 
Life, Springfield, Ill.; Great Northern Life 
Chicago, Tll.: Guardian Life, New York city: 
Jefferson Standard Life, Greensboro, N. C.: 
Kansas Citv Life (10-year endowment), Kan- 
sas City, Mo.: Life and Casualty (industrial 
$300), Nashville. Tenn.: Merchants Life. Des 
Moines, Ia.: Security Life and Trust, Winston- 
Salem, N. C.; Western and Southern Life (in- 
termediate onlv), Cincinnati, Ohio. 

The application forms vary somewhat, but 
generally interrogate the applicant as to age, 
occupation, health, present and past. other poli- 
cies issued and pending, declinations, substitu- 
tions, height, weight, measurements, impair- 
ments, change of residence or occupation, 
habits, diseases, personal and family history, 
intentions as to travel, military or naval ser- 
vice, aviation and change of residence, amount 
of insurance in force, amout obtained or ap- 
plied for without medical examination, name 
of any physician who has attended applicant 
and waiver of professional privilege. In short, 
parts usually numbered I and IT are covered 
and the agent is interrogated in detail as to 
his acquaintance and knowledge of applicant. 
From fifteen to twenty rules governing the 
non-medical application are usually printed in 
the application form. As a general rule no 
term policies are issued and only one policy 
will be issued on any plan within a year. _ 

Tnspections are required in all cases. 

The American Life Convention standard ap- 
plication blank Parts IT and II, covers nearly 
every interrogatory usually used in the non- 
medical blank. 


Evening Selling 
(Concluded from page 29) 

college education if T' died without leaving any 
life insurance, I’m not so sure I want him to 
go to college. I didn’t go to college and I 
can’t see that it hurt me any. T want my son 
to grow up to be a regular fellow and not a 
college nut.’ 

“All of which killed that sale completely. 

“The worst of it was that what this man 
had been saying was very much the truth. 
I'm inclined to think that a considerable num- 
ber of us life insurance salesmen paint the 
































| How NOT to Sell Insurance 


J 71 
=| BY WILLIAM ALEXANDER. |-— 

















If you say to John Smith, “‘I want to sell 
you some insurance,”” he will reply, “I don’t 
want any insurance,” and may show you the 
door. But if you say, ‘I have an investment 
to offer you which can be paid for gradually 
out of your income, and which will provide 
a valuable estate for the future support of 
your family,””’ he may listen. 


If you say to Henry Jones, “Let me show 
you how you can keep your wife and children 
out of the poorhouse,” his anger will rise, 
and he will say to himself, ““This impertinent 
fellow assumes that I don’t know how to take 
care of my own family. I'll have nothing to 
do with him.’’ But if you say, “Mr. Jones, 
I want to show you how your income, which 
enables you to give your wife and children 
every comfort, can be continued after you 
are no longer able to earn an income,” his 
curiosity will be aroused and he will give you 


a hearing. 


If you say to Samuel Grey, “You are 
neglecting your duty. You are a heedless 
or a heartless man. Unless you insure your 
life your wife and children will be destitute 
when you die,” he will refuse to be lectured 


to, and will turn you down. But if you say, 
‘Mr. Grey, I want to explain a plan by 
which you can be certain of the future happi- 
ness and prosperity of your wife and children, 
even if you have accumulated no capital and 
spend the greater part of your income in 
meeting current expenses,” he may doubt your 
ability to do what you propose, but he will 
want to know what it is you have to offer. 


If you say to George Black, ““You have a 
mortgage on your home, and if you die and 
the mortgage is foreclosed your family will 
suffer,” he may be indignant at you inter- 
ference in his private affairs and may refuse 
to listen further. But if you say, “Mr. 
Black, I see that you have a charming home. 
It must be a delight to your wife and daugh- 
ters. Let me show you how you can get rid 
of the mortgage on it, and thus make it cer- 
tain that they will enjoy it permanently with- 
out the least fear of ever losing it,”” he will 
be interested and will listen. 


Remind a man of the things he really 
wants, and he will let you tell him how he 
can gain possession of them. This is the secret 
of successful salesmanship. 





widow’s life too darkly in many cases. Nowa- 
days we must remember that there are more 
women working than ever before and, conse- 
quently, there are more women able to make 
their own way than ever before without the 
help of men. 

“My own opinion is that it would be better 
to appeal to men and wives, when they are met 
together on evening calls, on the basis of sav- 
ing money and living to enjoy it together. 
And the fact of the matter is that since adopt- 
ing that argument I am doing better with my 
evening sales than ever before. 

“Now in talking to a man and wife during 
an evening call I say something like this to 
them: 

“‘You are thriftv, far-sighted people. You 
are raising a good family of fine children and 
taking care of yourselves from the standpoint 
of health. This means that some day in the 
not very distant future your children will 
marry and start homes of their own and you 
will feel like getting out and seeing the world. 
You may even want to retire from active life 
and take things easy for the rest of the long 
life you will probably enjoy. 

“The thing to do, then, is to make sure 
right now that you will have plenty of money 
in the future with which to enjoy yourselves 
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when the time for this new sort of life arises. 
And the best sort of a way to save money is by 
purchasing an endowment insurance policy of 
ten or twenty years. Of course, I understand 
that you are already saving money. But there 
are features about saving money through the 
purchase of a life insurance policy which you 
can secure in no other form of saving. The 
most important of these features is, of course, 
the fact that in the event of death the entire 
sum is paid. Death is very remote to you 
healthy people now, but accidents may occur 
and the wise thing to do is to safeguard against 
such accidents.’ 

“This makes a deep impression on my pros- 
pects. It is the sort of talk to which they 
have no come-back. Consequently it helps me 
tremendously in putting sales across.” 


New England Mutual Life 

The New England Mutual Life Insurance 
Company of Boston announces the celebration 
of its ninetieth birthday during the month of 
April. Ninety years ago this month the legis- 
lature of the State of Massachusetts chartered 
the organization and to-day it has the oldest 
life insurance charter in existence. 
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FINANCIAL STATEMENT, JUNE 30, 1924 


ASSETS 
emnl Torte Qrmmnd .... oo. 5. coccccccccncccuces $1,104,974 .53 
Mortgage Loan (Ist Lien on Real Estate) 6,516,988 .7 3 





RSOUBUCTAL AIOAHS © 5.0 gic css sce cree oc are < oe Goes 25,000 .00 
Loans to Policyholders (on this Co’s Policies).. 1,816,922 .97 
PPORAS AGU SBORKS 65.5.5 wise cass ois waives ob ck is 6,876,621 55 
(CREO Td Bn ES ei ae ener 1,416,770 .99 
Certificates of Deposit (demand).... ........ 24,844 .00 
Interest Due and Accrued................... 375,273 .54 
Deferred and Uncollected Premiums ,net)..... 376,012 .00 

MUG LONWAESEES Fhe Sieakstoens Ss oiioan eee $18,533,408 .31 


GAINS MADE DURING FIRST HALF 1924 


INCREASE IN INSURANCE IN FORCE 
INCREASE IN ADMITTED ASSETS 


INSURANCE IN FORCE JUNE 30, 1924 
$231,759,842.00 

ORDINARY LIFE, INDUSTRIAL LIFE AND 

ACCIDENT INSURANCE TO MEET THE 

REQUIREMENTS OF EVERY INSURABLE PERSON 


HOME OFFICE BUILDING 
OPERATES IN TWENTY-ONE STATES AND THE REPUBLIC OF CUBA 
GROSS INCOME AVERAGES $726,612.00 PER MONTH 


ment Adjusted and Unpaid................ 131,313 .00 
Reserve for Taxes and Depreciation.......... 143,694.88 
Miscellaneous Liabilities..................... 215,658 .45 

CapitaliStocle. <6... 6 ais acorse 65 eb-s $1,000,000 .00 

Assigned Fund and Surplus..... 2,007,582 .98 
Surplus Security to Policyholders............. $3,007,582 .98 
MOtaleiabwsties «oc 6< ocsiseew seeder wears $18,533,408 .31 
ereielefave torn vefereuevonststeie oreislcsorovewereieletare otavere caetre arcane iy at iora tere one ace $16,722,438.00 
pravolssts avorve otersilaze tas talc ie statos stn doves slyay Cudahy sianevect eles aris avesizete en ee teen TE 1,462,819.82 
SOMO A MOOS LA AAA An Oe 138,411.53 
TOTAL PAID POLICYHOLDERS SINCE 

ORGANIZATION 
$15,285,539.37 
ADMITTED ASSETS 
$18,533,408.31 


LIABILITIES 
Net Reserve (American Experience Table 3 & 


Py GMPELI@OHE) 6 ce-< chs vtaratiies Wiaisiniancioech Sie $15,035,159 .00 
Reserves for Death Losses in Process of Adjust- 
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The Cream Is in the “Strippings” 





If you ever lived in the country, you probably have had the 
experience of nestling your head against the warm side of a 
red cow, the while balancing yourself on a one-legged stool 
as you directed two alternate streams against the bottom of a 
tin pail gripped tightly between your knees. And you re- 
member the admonition to make a thorough job of it—‘‘for 
the most cream is in the strippings.”’ 


In the life insurance business we face a like necessity. There 
is a certain volume of business that comes to an agent without 
much exertion, and is apt to be worth little more than the 
activity required to produce it. After the easy business is 
exhausted, then continued persistent effort brings the business 
that makes an agent successful and prosperous—for the cream 
of the territory is in the “‘strippings.”’ 


The Peoria Life is known for the help and encouragement 
extended to its agents to get the “‘strippings’’ of their territories. 
Policies are issued at all ages, to women as well as men, on 
participating and non-participating plans, for both standard 
and impaired risks. Thorough service to policyholders sup- 
plements cooperation with agents. Stimulating campaigns at 
frequent intervals inspire Peoria agents to realize their full 
possibilities—to get their share of the ‘‘hard-to-get” business 
which is the basis of big success. 


Peoria Life Insurance Co. Peoria, Illinois 











Cultivating the Spring 
Sales Sheet 


Commissions and growing renewals result 
from diligent use of the right kind of tools. 


Implements offered by The Lincoln National 
Life are: 

Prompt and accurate Home Office service, 

Preferred Risk policies at lowest net cost, 

Juvenile Policies down to one day old, 

Standard and Sub-standard insurance, 

Women accepted on the same basis as men. 


The complete equipment furnished Lincoln 
National Life representatives makes it pay to 
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The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character’”’ 


Lincoln Life Building, FORT WAYNE, IND. 
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What Rating for Mental Malaria? 
Were you ever stricken with “Malaria Men- 
js’? Perhaps you do not recognize the afflic- 
tion by that name. It is possible that you 
have been fortunate enough to escape the dis- 
ease, and on the other hand you may have been 
ts victim on more than one occasion. Whether 
or not you have harbored and given nourish- 
ment to the germ which is the cause of this 
peculiar ailment, you will be interested in 
reading what John E. Gibbs of New York 
has to say about its activity. 

The malarial germ which was so prevalent 
and pernicious a few years ago has been re- 
treating steadily before the implacable advance 
of science, until to-day the bug itself has been 
relegated (as they say in the movies) to the 
back waters of life. Malarial symptoms are 
still quite apparent and it is the presence of 
mental malaria among life insurance men and 
women that is responsible for this article. 

First, let us understand what these symp- 
toms are. If you have not noticed any of their 
manifestations, then this subject is of no fur- 
ther interest to you. 
are as follows: 


Five of these symptoms 


1. After throttling the alarm clock, the pa- 
tient rolls over for another five or fifty min- 
utes. 

2. The patient loves rainy days as an ex- 
cuse to stay in. 

3. Frequently a hunger for detailed work 
and letter writing denotes the insidious begin- 
ning of the disease. 

4. In advanced cases the desire to talk at 
any and all times to one’s associates marks 
the beginning of the end. 

5. A fatal complication familiarly associa- 
ted with with this trouble is the Spanish 
manana,” which although not closely allied to 
the Spanish flu, is usually far more deadly. 

The above are c f es 

he above are but a few of many noticeable 
symptoms, as the extreme secretiveness which 








A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 

Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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marks a person in the early stages prevents 
easy diagnosis. 

Science successfully coped with the malarial 
germ by the use of a specific drug which chases 
the old polliwog, or whatever he is, until he 
hasn’t a leg to stand on. But the symptoms 
spoken of still remain and are found in many 
forms and agencies. 

It is our design in trying to effect a cure to 
look to the methods used in the disease which 
our “Malaria Mentis” most closely resembles. 
The scientist‘ after some research isolated the 
mosquito which he claimed carried the germ. 
immediately that the trouble 
Indeed doubt- 


This proves 
comes to us from the outside. 
ful readers may claim that mental malaria is 
the result of being “stung” long and often. 
Admitting this as a possible contributory cause 
let us go further. 

The scientist next followed the mosquito 
home, a thing which many of us being com- 
muters do as a matter of course, and there he 
found the seat of the disease in pools where 
the wily ’skeeter lives. Stagnancy! The pools 
were stagnant, unrefreshed, stale—an unpleas- 
ant mess to deal with and one promising infi- 
nite and heart-breaking labor, but, neverthe- 
less, the cause. 

His next step was to drain, to irrigate, to 
get things moving; to reduce those slimy 
dwellings to pools of cool crystal; to intro- 
duce Action. 

Our mental attitude is the ‘reflection of our 
mind. By it we accomplish. We can let our 
minds lie dormant in slothful stagnancy and 
reflect one or more of the five fatal symptoms. 
On the other hand we can make them bubbling 
springs or sweet, deep streams. 

How much additional rating should a mala- 
rial patient receive? Are we substandard ? 

Prescription: The specific drug for men- 
tal malaria is Action—to be taken, morning, 
noon and night.—The Radiator. 


To Enter Canada 

The Prudential Assurance Company, Ltd., 
of London, has applied for a dominion license 
to write life insurance in Canada. A state- 
ment from H. H. Redman, assistant manager 
of the company, declared that the company had 
become induced to enter Canada principally be- 
cause of the migration of so many of its 
British policyholders to that territory, and it 
desired to open an office there for the collec- 
tion of renewal premiums. An ordinary life 
insurance business will be transacted but not 
an industrial one, at least not until one of the 
company’s actuaries has visited Canada. The 
proposed trip will take place later in the year 
and upon its completion plans for industrial 
offices will be completed. At present the Pru- 
dential has conducted a fire business in Canada 
for more than a year. In opening its life 
branch the company anticipates using its fire 
agents for this purpose insofar as they are 
available. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 Surplus Protection to 


Policyholders 


$40,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 


INDIANA, OHIO, ILLINOIS, MICHIGAN, 
—- TENNESSEE, ‘TEXAS AND 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal 


tracts. Our Disability Clause is 


General Agency Con- 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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More Tekneek-—-Being Letters of a Would-Be 


Life Insurance Agent to His Girl 
NEW POLICY ite it 


came from another city and give us a boos, FOR 
And an address. Say, he was just wonderfy}, 
No surprise he gets business. He said, wouldn't 
each man like to turn in 53 policies in this 
e ege e ness which now requires undoubted gifts month to remind the manager of his birthday? 
isability Benefits of of - HE : We all said we would. } 
personality, ability and general knowl F satel eicensaes iaiiac taabaiaias N 
edge. The accompanying letter is the i ga. day, Gladys, 
$15 00 er $1 000 00 ninth of a serics which brings out in a 
° p 9 : novel manner the mistakes an agent can . 

: make. Companies or general agents that The Providers 
Waiver of Premium are interested are invited to write to the a FA 
editor and tf sufficient interest is shown Life Assurance 
they will be issued in booklet form.— 


Eprror’s Nore. Co mpany 











The “hero” of these letters 1s of a type 
that is fast becoming obsolete, there be- 
ing no room for such as he is in a busi- 














— Fase chs Operates in Illinois, Ohio, = 
No. I have not seen much of Annie, being Missouri and Michigan. ; 


too busy. And she has also been away sick : 
for a weak. Just got back. Desires to secure a capable Al 


You get mixed up over my letters. My office agency organizer. 


B d D bl isn’t in no field. Field is another insurance i is 
roader ouote : ; eee Salary and commission. 
When you think 


word to mean what it isn’t. 











. of fields you think of something fresh. And Apply Home Office It is 
Indemnity Clause green. In insurance its men, and they’re fresh 1530 N. Rob S wh 
alright, but not green. I bet you never thought ¥ obey Street 

of men as fields, Gladys. Chicago, Ill. 

There’s potato fields and hay fields and tur- ' and 
nip fields Sometimes a field is reely useful, agent 
like a baseball field. But the men fields don’t a gre: 
seem useful to me. Why they call it such, 
beats me. Fellos that write poetry have printed 
things about corn fields and cotton fields. I‘ve WHY 
never seen none about men fields. BES! 

There’s only one resemblans. And _ that’s 

Loans at end lemon fields. And hedges. The men fields WHY 
have lots of hedges In fact, what with climb- 
ing over or getting under or threw these hedges 

of 2nd year. . there’s not much left of you by the time you The 
reely arrive at your field. illum 

Fields and prospects. It sounds good, but — 
they don’t say nothing about the fences nor One of Illinois oldest and best by It 
the barbed wire, which is the porters or the companies. Organized 1897. This 
clerks what stand in your way. very 

Their’s many a fello in our business that Assets over $4,750,000. In- One 
was O.K. on his approach, but had to leave all surance in force $115,000,000. pa : 
his demonstration on the hedge when he’d got Purely mutual. een 
to the field. Insut 

And his close are on the barbed wire of the Full coverage contracts. Or- insur 

The netting. Sarcastik. I’m like that. dinary Life — Installment — pes 

They’re having a contest here in aid of the Double Indemnity — Term — 


manager who is 53. There’s prizes for them 


4 who exseed their alotment, which means the 20-Pay Savings. 
a a afl | e business you'll be lucky to get, if you do. More The best for the policyholder Cont 
tekneek. It reely means a-lot-meant, but this and agent valu 
is a kind of disguise. anal unde 


Insurance Co I’m down for five thousand which, if I get. Operating in 20 States. For 
® I'll either come down to see you or go to Palm territory write today. 




















Beech. And the chances of either isn’t much. — 
As it is now it takes me all my time to pay for 

of New York bored and lodging. . . . . AGENCY DEPARTMENT TH 
I broke off here to go to a meeting and I 

fee] lots better. One of the manager’s friends _ 
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4 boost, 
onderfy, 
wouldn't 
$ in this 
virthday: 


Gladys, 
a Ee. 
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[In press] 


A FINE NEW WORK 
FOR LIFE INSURANCE AGENTS 


INCOME 
INSURANCE 


FAMILY PROTECTION 


By 
WILLIAM ALEXANDER 


This new book is COMPLETE IN 
ITSELF, but excellently supplements 
the 


ALEXANDER EDUCATIONAL 
SERIES 


for life underwriters 


It is of inestimable value to under- 
writers who are advocates of 


INCOME INSURANCE 


and will be exceedingly useful to 
agents who have heretofore neglected 
a great opportunity by failing to offer 
this kind of insurance. 


WHY IS INCOME INSURANCE THE 
BEST PROTECTION FOR WOMEN 
AND CHILDREN? 


WHY IS IT THE MOST REMUNER- 
ATIVE FOR AGENTS? 


The reasons are clearly stated in this 
illuminating book. Certain popular 
fallacies are exploded and dangerous and 
insidious perils which are guarded against 
by Income Insurance are described. 


This excellent book also contains several 
very useful supplementary chapters. 
One brings together in concise form all 
the arguments on Income Insurance. 
Another explains why the agent can make 
more money by advocating Income 
Insurance than by offering lump sum 
insurance exclusively. Still another con- 
tains the most complete list of SELLING 
POINTS ever gathered together. 


INCOME INSURANCE 


Contains _ 126 pages of exceptionally 
valuable information for progressive life 
underwriters, and is substantially bound. 


Price, per copy, $1.50 


Prices for orders of wholesale quantities 
will be quoted on application. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Publishers 135 William Street 
Insurance Exchange NEW YORK 
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if I sent in 53. You and me would be one. | 
mean marriage, not policy. He told us all 
about the risks you get on a blackboard. Illus- 
trated. You know how you sometimes feel in 
church, and you have a fello there that makes 
it easy for you to be good. Even the collec- 
tion don’t stop that feeling, and you want to 
go out and throw dollars at your dearest enemy. 
Eh, Gladys? 

Well. This fello’s the same, only in insur- 
ance and you see how easy it all is. You could 
get a policy from Morgan himself after he was 
finished. He made you feel sorry for the 
homes that ain’t protected. I went and made 
some poetry about it, before the feeling wore 
off. I think they are nice but made me awful 
sad. Here’s the few lines: 

Tue Unprotectep Home 
When the father’s gone to rest, 
Never more at home, 

What’s to guard the little nest 
So’s the kids can’t roam? 


Is it savings? No, it aint, 

Ts it bonds and such? 

Hear the children cry and faint 
When they haven’t much. 


Proud he was when here on earth, 
Scorned the agent’s call; 

See, the mother’s got no mirth 
Though her rent is small. 


Hard at work she goes each day 
Sews from morn till night. 

But she needn’t, you will say, 

Tf he’d done what’s right. 


Men of business, don’t put off, 
Sign your name to-day. 
To-morrow you may have a cough, 
The next, be gone away. 


Stop the mother’s awful scream, 
Sobs which rent the air, 

So with laughing eyes she'll beam 
On your empty chair. 


T’ll have to stop, Gladys, as I’m crying some- 
thing terrible. 
Your miserable 
Henry. 


Advance New York Report 

The Advance Report for 1925 of the Insur- 
ance Department of the State of New York 
has been issued. This report contains statis- 
tical tables compiled from the annual state- 
ments covering the business of 1924 as filed 
by stock and mutual life insurance companies 
and casualty, credit, fidelity, surety, employers’ 
liability, workmen’s compensation, automobile 
casualty, real estate title and mortgage guar- 
antee companies, also co-operative or assess- 
ment life and casualty associations, fraternal 
benefit societies and co-operative fire associa- 
tions. 

The report shows that the thirty-eight legal 
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President 
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MOTHER’S DAY 
Anna Jarvis Appeals to Insurance Compa- 
nies for Aid in Honoring Nation’s 
Mothers 

Mother’s Day, the brief period designated 
every year as the second Sunday in May, for 
the honoring of the Nation’s mothers, falls on 
May 10. In an announcement previous to the 
event itself, Miss Anna Jarvis, founder of 
Mother’s Day, head of the Mother’s Day In- 
ternational Association, Philadelphia, and a 
frequent contributor to the columns of THE 
SPECTATOR, makes public the abolishment of 
flowers as the insignia of the day and cautions 
everyone to discountenance the efforts of tag- 
days promoters, flower peddlers and sellers of 
novelties through the mails under the name of 
Mother’s Day. Such persons are merely ob- 
taining money under false pretenses and their 
pseudo eleemosynary purposes are not recog- 
nized by the association. 

In place of the actual carnation an attractive 
button adorned by the flower has been designed. 
Miss Jarvis appeals to the life insurance com- 
panies of the country, which, she declares, have 
already rendered invaluable service in estab- 
lishing the recognition of this day, to pur- 
chase these buttons and effect their distribu- 
tion throughout homes on this memorable occa- 
sion. Miss Jarvis in her own words terms 
this “a great work and one that possesses a 
peculiar attraction to all no matter what their 
station in life.” 








reserve life insurance companies doing busi- 
ness in New York State had on December 31 
last, assets amounting to $9,008,862,233. Dur- 
ing the year past these companies had a total 
premium income of $1,747,766,554. Their total 
payments to policyholders amounted to $1,071,- 
515,754, of which $388,246,950 was in death 
claims. The total insurance written during the 
year including group and industrial was $10,- 
319,121,329. They had insurance in force at 
the end of 1924 amounting to $51,622,445,800. 
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INHERITANCE TAX DATA 
Items of Interest to Life Underwriters 
and Their Clients and Prospects 


Below will be found information bearing 
upon different features of inheritance taxation, 
from Prentice-Hall Inheritance Tax and 
Transfer Service, which are of interest to life 
insurance agents and their prospects and pol- 
icyholders : 


ARIZONA 
A bill has been introduced in the legislature 
of Arizona providing for the abolition of the 
inheritance tax. 


DELAWARE 
A pending resolution in the Delaware Sen- 
ate would amend article eight of the constitu- 
tion by providing that no law shal! be enacted 
to raise revenue by 
cr incomes. 


taxation of inheritances 


IDAHO 
In the Idaho Legislature a bill was intro- 
duced which would require all inheritance 
taxes to be paid before any distribution of an 
estate is made. 


MAINE 
A bill in the Maine Legislautre would im- 
pose a tax on transfers made in contemplation 
of death. 


New York 
A new law in New York State amends the 
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law by eliminating provisions for taxation of 
non-residents making 
special provision for the taxability of joint 
estates in the entirety, thus doing away with 
the present method of taxing those estates. 
Special provision is 
ductibility of death duties imposed by foreign 


from article ten, and 


also made for non-de- 
jurisdictions in ascertaining the value of the 
net estate. The same law provides for the 
taxation of real and personal property of non- 
resident decedent at a flat rate. This rate is 
normally 2 per cent, but in the case of prop- 
erty of non-resident decedent passing under 
will or by virtue of the intestate laws of a 
State, if it is desired to deduct the pro rata 
proportion of debts, the tax upon the entire 
net estate is at the rate of 3 per cent. This 
is the first instance where real property of a 
non-resident decedent has been made the sub- 
ject of the flat ratu tax plan. 


NEVADA 
The inheritance tax law was repealed from 
July 1, 1925. 


TENNESSEE 
A bill introduced in the Tennessee Legisla- 
ture would exempt from the inheritance tax 
property already taxed under that law within 
five years. 
Record of E. A. Woods Company 
The record established by the Edward A. 
Wods Company, Pittsburgh 
Equitable Life Assurance 


agents of the 
Society of the 


United States, New York, during that organ. 
ization’s recent President Day campaign wag 
the largest ever established by the agency dur. 
ing any one campaign for President Day, The 
campaign this year has resulted in more bys. 
ness being written in the ten days of this 
testimonial than is transacted during an entire 
vear by a great many companies, or more than 
any month’s business of any life insurance or. 
ganization exclusive of a dozen exceptions. 
Exclusive of the office force this agency has 
421 contracts in force. Of these, ten persons 
were absent 
agents really active during the ten days. Three 


or on sick leave, making 41 


seventy-five, or 92 per cent, of 
these scored. The number of applications se- 
cured totaled 2041, aggregating $7,520,964 of 
paid-for business. 


hundred and 


Miles Schaeffer in New Connection 

Lansinc, Muicu., April 27.—George G. 
MaDan & Co., local insurance statisticians and 
auditors, announced this week the acquisition 
of Miles Schaeffer, former Insurance Com- 
missioner of Indiana and up until a few months 
ago vice-president of the Empire Mutual Life 
of Kansas City. Mr. Schaeffer, who has had 
seventeen years’ connection with the insurance 
business in various capacities, is considered a 
most valuable addition to the present staff of 
expert insurance accountants. Mr. Schaeffer 
is a certified public accountant and his inii- 
mate knowledge of every phase of the insur- 
ance business ideally qualifies him for his new 
post. 





OF AMERICA 





and prosperity for the Company. 


For information concerning Agency 
address: 


Home Office: 





The* Guardian Life 
Insurance Company 


Established 1860 under the Laws of the State of New York 


These figures taken from the 65th Annual State- | CEN ‘ RAL 


ment show that 1924 was another year of progress | 


Paid-for Business, 1924............ $45,251,784.00 

Insurance in Force, Dec. 31, 1924. .250,179,130.00 

Admitted Assets.................. 48,464,593.38 

NN ao EE wid gar ae wae 42,524,200.53 

Surplus and Dividend Fund.....:.. 5,940,392.85 | 

Paid to Policyholders and Their | 
MBOCKOBIICIANIOS ..<.<. iso os cceciccs cess 6,382,080.70 | 


T. LOUIS HANSEN, Vice-President 


50 Union Square, New York 





opportunities, 
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INDIANAPOLIS 


HERBERT M. WOOLLEN 
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cy dur. a 
: - Inter-Southern Life Insurance Co. 
. e e e 
© busi Louisville, Kentucky 
of this RESOURCES 
| entire ° P : . 
ntire (1) Has on deposit with State Treasurers for the security of all policy- 
re than ALLL ERATE LEIS PELE DADE AER Es $ 7,517,647.18 
Ce or. (2) Has loans to policyholders within policy reserves.................. 2,532,499.77 
tions (3) Hasiother inivesteds atsete a. co oeicanccig aciacv.c Wincott dvicancennducawnse 568,720.16 
Cy has (4) Making total carefully invested securities covering all liabilities. . .$10,618,867.11 
ahs (5) Over and above these resources the Company has invested capital 
eSOns and surplus for the further protection of policyholders amounting 
Ig ty LL) Eon en en eM ne ere re Cer rr ete ee ee er eee 902,976.17 
Three (G) Malena tatalbaasetaO8: ..ci 66's boxes te teacaate dace cnasedsavedas $11,521,843.28 
nt, of 
aN Insurance In Force ‘ - ° 4 $102,408,409.00 
64 of DIRECTORS 
JAMES B. BROWN, Louisville, Ky., JAMES F. RAMEY, Louisville, Ky., 
s eng tae g pram a sry - Secretary-Treasurer Fidelity Life and Accident Insurance Company. 
hairman of the Board Inter-Southern Life Insurance Co. ELLSWORTH REGENSTEIN Cincinnati, O 
AMES C. STONE, Lexington, Ky., y : ‘ ,O., 
on J President Burley Co-operative Marketing Association Chairman of the Board, a a Bank and Trust Company, 
- COLONEL C. C. MENGEL, Louisville, Ky., EDWARD F. PETER deed Louisville, K 
3, President The Mengel Company. R Pd : omnes 
, oes Director Liberty Insurance Bank. 
iS and E. J. O'BRIEN, JR., Louisville, Ky., D. C. STIMSON Cwenshacae 
as Vice President E. J. O’Brien & Company. President D. C. Stimson Lumber Compan siicceany 
isition J. GRAHAM BROWN, Louisville, Ky., Cc. I. HITCHCOCK has y Louisville, K 
President Brown Hotel Company, President The Insurance Field Compan iti 
Com- President W. P. Brown & Sons Lumber Co. W. B. STANFIELD — Mavfield, K 
onths WALTER I. KOHN, Louisville, Ky., , Lenwes y » Ky., 
ns President Herman Straus & Sons Company. GEORGE G. SUMMERS : Wichita Falls, Tex 
Life T. B. WILSON, Louisville, Ky., Manager for Eastern Capitalists : Ss 
Vice President and General Manager Louisville Gas and Electric Co. ® . i 
s had B. S. WASHER, Louisvillle, Ky., M. M. PARRISH, t Gainesville, Fla., 
Lawyer, Florida State Manager Inter-Southern Life Insurance Company. 
Tance Vice President Herald-Post Company, JAMES R. DUFFIN, Louisville, Ky., 
red a Vice President Kaufman-Straus Company.. President Inter-Southern Life Insurance Company. 
JUDGE J. A. DONALDSON, Carrollton, Ky., W. W. MOOR# Louisville, K 
ff of President First National Bank of Carrollton, First Vice President Inter-Southern Life Insurance Company. - mn 
y Second Vice President Inter-Southern Life Insurance Company. Pi y- 
effer EARL S. GWIN, Louisville, Ky STANLEY REED, : Louisville, Ky., 
a President Lincoln Bank and Trust Company. Secretary Inter-Southern Life Insurance Company. 
Inui- WILLIAM E. MASSEY, Louisville, Ky., Cc. B. NORDEMAN, Louisville, Ky., 
nsur- President Ryan-Hampton Tobacco Company. Assistant Secretary Inter-Southern Life Insurance Company. 





new 








= Field Annuals 
PUBLIC LIFE Insu satieedal rectories 
INSURANCE “ 


*Greater New York Tennessee . 
COMP ANY +New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 


HOME OFFICE 
Each volume contains a complete list of agents in 


CHICAGO the territory covered, with address, list of com- 
ILLINOIS panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
pitnelinciiga THE INSURANCE FIELD COMPANY 


CHAIRMAN BOARD 


OF DIRECTORS Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 
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INCORPORATED 1871 Tur SP 
Life Insurance Company of Virginia | | ‘Our Corner Ey 
trustw 
e nsurance ompany 0 Irginia In the world 4 Life sammanant Diesen may not be as For os 
large as you would wish. BIG THINGS develop from a inti 
RICHMOND, VIRGINIA beginnings and the WESTERN RESERVE LIFE INSU gn i 
Issues the most liberal forms of ORDINARY ANCE COMPANY, as a young and vigorous company would 
; Polici f 1,000.00 50,000.00 like to interest young and vigorous growing men in its plans 
. oO 1c1es rom $1, . to $50, VeUNs and opportunities. Your letter will have careful and cop. 135 
with premiums payable ser ge semi-annual- siderate attention. We have the opportunity for you. i 
ly or quarterly, and t 
ie J. H. LEFFLER, President, 
eeieae 4 a — pons ga i $1,000.00, JOHN W. DRAGOO, Secretary, GAYLORD DAVIDSON, Charles H. 
with premiums payable weekly. Agency Manager Robert W. 
CONDITION ON DECEMBER 31, 1924 Sholto D. 
RR on eit cht iin con Kan auto $41,521,283 17 MP: 
MOA RESTMR AMES cage sria ies aie ise css ts ia taiiais igual eres Saree eee oe Cullen, St 
Cantal andisurplus..:... ..s.c6208 s0e000008 060 5,357,123 .4 Editor; 
east GAtCe 490 TIOGLE v6.6.5 so «6.5/0.0 edieles oo oo seen 273,540,675 .00 ACACIA MUTUAL LIFE ASSOCIATION Telep 
Payments to Policyholders................04- 3,036,319 .80 Insurance in Force Over $180,000,000.00 . : 
nsurance 
Total Payments to Policyholders since Assets Over $13,000,000.00 oe Sell 
OTPARIZAHON. 6. .-.s6covasccuecansews $35,784,215 15 We issue all Standard Forms of Old Line Legal Reserve Policies Chesies 
JOHN G. WALKER, President at Net Cost to Master Masons one. Cunviatt, 
To Agents who are Master Masons in good standing we offer: : : 
1. Liberal First Year Commissions Vou. CXIN 
2. Continuous Renewals—thus insuring an income for life 
to permanent Acacia Agents THE FIk 
3. Real H Om Cc ti 
HOME LIFE piiaiapiier fi Ts 
enimnanpeniae ~~ eluaaaiadiaaaaeel WILLIAM MONTGOMERY, President mai 
ETHELBERT IDE LOW, President Homer Building Washington, D.C, Advertis 
The 65th Annual Report shows: | | 
Premiums received during the year 1924.................... $8,003,453 they wo 
Payments to Policyholders and their Beneficiaries in Death 
Claims, Endowments, Dividends, etc...................- 6,321,524 e e and com 
et 2/801,996 Desirable territory open for General k 
Actual Mortality 62.4% of the amount expected. : = {RSG “ ° ; taken OU 
CESS OS SS Ss CES I Oe arc 260,530,414 Agencies In Vir ginla, F lorida and District lish 
Ns ab yw ulees canictkaye punaisxeeeecare 51,457,218 ‘ “ : publishe 
aSanennaens of Columbia. Excellent opportunity for Malice 
For Agency Apply to d h f ° h 5 bl Nationa 
GEORGE W. MURRAY, Supt. of Agents producers who Can turnis unquestiona e apparent 
256 BROADWAY NEW YORK references. dk inte 
; . they pro 
Our Home Life insurance Co. || *’?” 
MIDLAND LIF E IN SURAN CE COMPANY Suite 206-7-9-10 Commercial National Bank Bldg. ‘iia 
KANSAS CITY, MISSOURI WASHINGTON, D. C. wasteful 
THE COMPANY. Backed and endorsed by the most substantia] ~ hal | 
and influential business men in Kansas City EXCELLENT OPPORTUNITY re insu 
THE MANAGEMENT. Practical insurance men of long experienc: for Reliable, Energetic men to represent us in the states Of cour: 
: Pp 
and conspicuous success. 4 Illinois and Missouri with direct Home Office contracts the fact 
r iberal policies. 
THE TERRITORY. MISSOURI, KANSAS, OKLAHOM*S wasteful 
COLORADO, TEXAS. The best territo: CAPITOL LIFE INSURANCE COMPANY 
in the country to-day. OF COLORADO terest of 
Clarence J. Daly, President DENVER, COLORADO being cu: 
DANIEL BOONE, Jr., President JOHN M. SMULLIN. Secretary followed 
ee eee y “ 
NEW and up to date peter It is q 
PUBLICATIONS OF C. & E. LAYTON [oRolicshesacrnedl hagath 
The undersigned are sole agents in the United States for the old estab- NOT SO BIG to lose sight of manager, 
lished publishing house of Charles & Edwin Layton of London, England, individual Agents, and big ate the y 
whose cer list of publications on fire, life, marine and other branches of enough to serve its Agency ev 
— embrace the most valuable and standard treatises on these sub- and Policyholders satisfac- printed 1 
ec torily. SOME GOOD terri- 
Senp Ten Cent STAMP FoR CATALOGUE. tory in IOWA amd SOUTH . 
THE SPECTATOR COMPANY ae DAKOTA open for Agents. Underws 
135 WILLIAM STREET, NEW YORK DES MOINES, IOWA JAS. H. JAMISON, Pres'’t fifty-seve 
Pocket I 
THREE VALUABLE SALES AIDS panies, t 
4 J By W. R. Letche : 
Salary and Commission 1 Ten and the 
i seageeg INSURANCE BY WRITTEN PROGRAM marily S 
: : tnables the agent to ascertain and present facts concerning : 
offered to experienced Pennsylvania ae to organ- prospects’ needs in a way which results in business. of Fire 
ize an important open territory, comprising several oa agen rae paper cover. Price per copy, ee zation, s 
ode : E Y WAY TO SELL LIFE INSURANC : 
counties in Pennsylvania. Address Describes and emphasises acgemenes that appeal to every man . indey 
rice per copy, 15 cents. ese ch; 
Wie Es RE TER, Sooretary WHAT YOU ARE GOING TO SELL “aie 
: A booklet of instruction for new agents containing much in- § anc 
Scranton Life Insu rance Company formation essential to the proper development of an agent. Moreo 
Price per copy, 50 cents. 
Scranton, Penna. THE SPECTATOR COMPANY 
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THE FIRE INSURANCE POCKET INDEX 

HE ten fire insurance advertising 

managers, members of the Insurance 
Advertising Conference, who decided that 
they would like to have the production 
and compilation of fire insurance charts 
taken out of the hands of the independent 
publishers and placed exclusively with the 
National Board of Fire Underwriters, 
apparently have not given a full measure 
of understanding consideration to what 
they propose. These gentlemen, most of 
whom are relatively newcomers to the 
insurance business, charge that there is 
wasteful duplication in those cases where 
two or more insurance companies send 
fire insurance charts to the same agent. 
Of course there is some duplication, but 
the fact is that the practice is not at all 
wasteful from the standpoint of the in- 
terest of the companies and, instead of 
being curtailed, should be more generally 
tollowed. 

It is quite evident that the advertising 
managers referred to do not fully appreci- 
ate the value of the fire insurance charts 
printed by The Standard, The National 
Underwriter, and THe Specrator. For 
fifty-seven years The Fire Insurance 
Pocket Index has been serving the com- 
panies, their agents, their policyholders, 
and the public at large. Those who sum- 
marily suggest that the National Board 
of Fire Underwriters, a company organi- 
zation, should take over the business of 
the independent publishers, in furnishing 
these charts, obviously lose sight of this 
lng and useful service. 

Moreover, the representatives of these 


few fire insurance companies, in thus 
making the recommendation referred to, 
do not seemingly realize that they are 
voting for virtual confiscation of im- 
portant property, which represents 
tangible assets and good will, belonging 
to the three publishing houses which own 
the charts in question. 

The Fire Insurance Pocket Index is 
not only a publication of and for the 
business of insurance; it also, and essen- 
tially, directly assists the education and 
information of policyholders, and those 
to whom policies may be offered as se- 
curity for loans. John B. Morton, the 
late Henry Evans, and many prominent 
fire insurance executives have often ex- 
pressed the need of keeping the public in- 
formed regarding the insurance business. 
Mr. Evans, in particular, constantly urged 
fire insurance companies to continue, and 
to increase, the distribution of fire insur- 
ance statistics and educational matter to 
the public, with a purpose to show the 
character of the protection given and the 
narrow margin of profit made in the busi- 
ness. 

The fact that the Fire Index is an in- 
formative policyholders’ publication as 
well as a booklet devoted to the interests 
of the companies, agents and brokers, 
has occasionally been overlooked. The 
educational and statistical value of the 
Fire Index is nation-wide, and, in addi- 
tion to those copies which are purchased 
by the insurance companies, it numbers 
among its purchasers and users many dif- 
ferent classes of business subscribers such 
as railroads, national banks, savings 
hanks, trust companies, building and loan 
associations, private bankers and stock- 
brokers, manufacturers, contractors, law- 
yers, merchants, mortgage companies, 
auditors, investment companies, general 
publishers, public officials, credit-rating 
institutions, etc. A sample list of prop- 
erty owners, purchasing The Fire Insur- 
ance Pocket Index, will be found on 
another page in Section II of this issue 
of THE SPECTATOR. 

It is certainly misleading to talk about 
duplication in the distribution of this 
chart as though that were a condition to 
be decried. The chart is widely used not 
only by companies and agents, but by 
policyholders, to whom it should be more 
liberally distributed through company 
representatives and otherwise. If an 
agent is fortunate enough to receive more 


s 
) 


copies of the chart than he himself has 
need for, he will, if he knows his busi- 
ness, give those extra copies to his 
prominent clients, thus leading them to 
realize the importance of fire insurance 
companies as factors in the nation’s 
financial welfare. As a matter of fact, 
this has been the practice of agents since 
the publication was established. The best 
interests of the insurance business are 
served by such procedure, and it is as 
illogical to speak of wasteful duplication 
in the distribution of the Fire Index as 
it is to say that there is wasteful duplica- 
tion by having several companies repre- 
sented in a single agency. The truth of 
this was recently borne out by the action 
of one foresighted officer, in charge of 
publicity in a fire insurance company, who 
increased his order for the Fire Index 
several thousand copies in order that his 
agents would not only have sufficient 
copies for their own use, but would have 
enough to distribute to worthy policy- 
holders who were anxious to check the 
financial stability and prestige of the com- 
panies. It has long been the custom of 
some companies to order sufficient charts 
to distribute to certain classes of the in- 
sured. and numerous national and savings 
banks and trust companies have shown 
their appreciation of this courtesy. More- 
over, the number of orders for the Fire 
Index which are constantly sent direct to 
the publishers from property owners, 
shows the demand on the part of corpora- 
tions and other policyholders for this 
publication. 

The National Board of Fire Under- 
writers, representing the fire insurance 
companies, itself set an example, a few 
years ago, by advertising insurance direct 
to the public, and the companies generally 
could not do better in furthering this aim 
than to increase the practice of distribut- 
ing the Fire Index, through their agents, 
to policyholders. 

The recommendation that the National 
3oard go into the publishing business, to 
the exclusion of independent publishers, 
is not likely to meet with favor at the 
hands of the public. At the best, this or- 
ganization is an aggregation of a number 
of insurance companies. Insurance liter- 
ature to be effective must be unbiased and 
impartial, and for that reason has a 
greater value when emanating from an 
independent source which presents the 
facts, whether they be statistics or argu- 
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ments, without fear or prejudice. An 
insurance company issuing literature on 
broad lines to advertise itself as well as 
insurance, may justly scorn a charge of 
bias in preparing and publishing such 
data ; but the interested public will invari- 
ably accept and be most favorably im- 
pressed and influenced by authentic and 
independent reports and publications in 
passing upon the merits of an insurance 
company, plan or policy. 

Moreover, the National Board serves 
the interests of 201 stock fire insurance 
companies, while the Fire Index serves 
the interests not only of all the fire in- 
surance companies doing business in this 
country, but of the policyholders and 
prospective policvholders of those com- 
panies as well. The deliberations of the 
National Board of Fire Underwriters 
have invariably been conservative 
throughout its entire career and, in an- 
ticipation of its usual spirit of broad- 
mindedness, action on its part in declining 
to enter the fire chart publishing field was 
expected. This matter was referred to 
the committee on public relations, of 
which Sheldon Catlin, second vice-presi- 
dent of the Insurance Company of North 
America, is chairman. 

An important part of the service of 
the Fire Insurance Index is its wide use 
for reference by financial institutions, 
mortgagees, and their legal representa- 
tives, to determine the acceptance or re- 
jection of policies offered by mortgage 
borrowers. The Quixotic, or “chaotic,” 
suggestion that evoked this editorial fails 
to take cognizance of the fact that if the 
recommendations were adopted there 
would be four insurance charts in 
the field instead of three: thus actu- 
ally increasing the measure of dupli- 
cation of which complaint is made, 
and introducing an unwarranted ele- 
ment of paternalistic competition. THe 
SPECTATOR, however, is now officially 
informed that the National Board of 
Fire Underwriters “will not undertake 
the publication of this statistical data 
so long as publishers, like The Spec- 
tator Company, issue them in a form 
of value to the companies and at a 
price that is reasonable.” 





THE COMBINED DEATH AND Ex- 
PENSE RATE 

| N the accompanying tabulation percent- 

ages are shown of the combined outgo 

for death claims and expenses of manage- 


ee 
ment to the mean amount of insurance in’ show slightly higher ratios, Sixty. 
force covering a period of twenty years. five prominent companies, all over twenty 
The figures have been taken from the an- years of age, are included in the exhibit 

~ . . . ~ . ’ 
nual reports as filed with the several in- their figures being shown year by year 
surance departments, and include the for twenty years ending with 1924, to. 
death claims incurred, expenses of man- gether with averages by five-year periods, 
agement and taxes. The companies The most important items entering 
transacting industrial insurance are omit- into the annual statements of the compa- 
ted from the table, inasmuch as their nies are death claims and expenses, ings. 
management expenses are necessarily much as the companies exist to pay 
higher than those organizations writing claims, and incur expenses to keep the or. 
ordinary insurance solely. Group insur- ganization going and to procure new 
ance in force is also eliminated from the business. The average combined death 
table, thereby causing those companies and expense rate for 1924 is next to the 
which write this class of business to lowest attained in the entire twenty years, 
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MR. NEW AGENT 


You have engaged in a great business 
and the door is open to unlimited op- 
portunities. Others going forward to in- 
creased responsibilities and remunerations 
started from the threshold on which you 
stand today. They possessed no unusual 
ability or traits but utilized their God- 
gven quailities. 


This realization has helped them 
mightily on the road to success: 
vo 


First, that there is close relationship 
between life insurance and the prosperity 
and thrift of the people of the nation. 


Second, that it is their right and duty 
to protect the people with life insurance. 


” Get the basic principles firmly estab- 
lished in your mind. Learn a little each 
day and constantly increase your use- 
fulness. 


The Prudential 
saa SS Insurance Company of America 
eat Epwarp D. DurFFiELp, President 





Home Office, Newark, New Jersey 
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MBINED DEATH AND EXPENSE R > N 9 SAN ICE IN F 2 
THE COMBI XPENSE RATE PER CENT OF MEAN INURANCE IN FORCE OF SIXTY-FIVE LIFE INSURANCE COMPANIES 
FROM 1905 TO 1924, INCLUSIVE 
Fi ii — __ [Copyright, 1925, by The Spectator Company, New York] 
——$———— — a oe Lee ee 
| | | | 
| 
| AVERAGES. 
{ 
. ik | vd es 
COMPANIES. | 1905 | 1906 | 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 | 1914 | 1915 | 1916 | 1917 | 1918 | 1919 | 1920 | 1921 | 1922 | 1823 | 1924 5 | 1920 | 1905 
1905 | 1910 | 1915 | 1 
to to | to to | to 
1909 | 1914 | 1919 | 1924 | 1924 
————<———_——_ | — = —— ae _ a oe er 
Po | |—}|—}—|—}— |---| —- + -4-— | 
Rina Life.......--.00+- 2.19 | 2.12 | 2.02 | 1.95 | 2.01 | 2.03 | r.07| 1.98 | 195 | 211] 2.00| 271 
j é sa Ne ; ? = 5 | : g | 202] 221 | 1 84) 1.71] I. ¥. 1.81 | 1.8 06 | 2.01 | 2.03 | 1.66 | 1.87 
ee seeeeee 2.53 | 2.37 | 2 30 2.36 | 1.87 | 2.00 2.26 | 2 17 | t 80) 1.82 | 1.84 | 1.74 | 1-59 | 2.23 | 1.97 187 Hf > I a3 iss 1.83 Pape 2.co et 1.63 1.80 
ve + ggedlaal 2.04 | 1.75 | 2.14 | 3.09 | 2.70 | 2.23 | 1.90 | 2.08 | 1.82 | 155 | 1.82 | 1.6 | 1.73 | 2.56 | 2 05 | 203 | 1.53 | 1-55 1.74 | 1.65 | 2.48 | 1.85 | 2.05 | 1-73 | 1-7 
oie haneres eeencees 1-49 1.30 1. 1.27 1.46 | 1.27 | I 12 | 1.36 | 1.21 | 1.24 | 1.12} 1 16 | 1.16 | 1.58 | I 37 | 1.28 0 90 | 1.01 | 1.10 | 1.33 | 1.40 | 1-24 | 1-30 1.15 | 1.21 
Be ee 1.98 | 2.03 | 2.c2 | 1.97 | 1.72 | 1.49 | 1.57 | 1.64 | 1.70 | 1.43 | 1-40 | 1.48 | 1-45 | 1.95 | 2.52 | 1.91 | 1.67 | 1.65 | 1.87 1.86 | 1.91 | 1.57 | 1-83 | 1-79 1.78 
skshi ee 6.03 | 3.99 | 2-41 | 2.53 | 2.04 | 1.82 | 1 79 | 2.32 | 1-80] 1.75 | 1.61 | 1.47 | 1-80 | 2 27 | 1 88 | 1.61 | I-21] 1.61 | 1.47/17 8x | 2.61 | 1.87 | 2.83 | 1-54 | 1-72 
' y eeueiatie 2.22 | 2.07 | 1.97 | 1.90 | 2.25 | 2.17 | 2.10 | 2.41 | 1.93 | 2.52 | 2.43 | 2.27 | 2 08 | 2.54 | 2.33 | 2.19 | 2.05 | 1 gt | 2.27 2.06 | 2.08 | 2 22 | 2.33 | 2-10 | 2-17 
pec ae 7.32 4.61 | 4.38 | 2.57 | 2.55 | 2.40 2.63 | 2.47 | 1.88 | 2.07 | 1.90 | 2.30 | 1.87 | 2.75 2.36 | 2.59 | 1.80 | 1.73 | 1.79 | 1.07 | 3-39 | 2-26 | 2.28 | 1-94 | 2-20 
Columbia, O LN: - a 5 1.88 | 1.78 | 1.45 | 1-78 | 1-74 | 1.74 1.78 | 1.61 | 1.55 | 2.13 | 2.44 | 2-13 | 1.79 | 1-44 | 1.53 | 1-57 | 2.10] 1.71 | 1-96 1.63 | 1-75 
» Oseceeerreee 2.14 | 3.27 | 3-43 | 1-99 | 1.93 | 2.13 | 1.58 | 2 47 | 2.05 | 2.30 | 1.92 | 2.23 | I 92 | 2.30 2.06 | 1.66 | 1.66 | 1.64 | 1.88 | 2.09 | 2.50 | 2 12 2.10 | 1.80 | 2.01 
- = . | | | | | 
Reet i aye | bend boy —- 1.43 | 1-43 | 1.56 | 1-53 | 1-49 | 1.54 | 1-68 | 1.71 | 1-43 | 1-99 | 1.53 | 1-40 | 1.28 | 1.32 | 1.33 | 1.42 | 1.63 | 1.53 | 1.66 | 1-36 | 1-51 
Equitable, New a lal 3.46 | 3-35 | 3-40 | 3-13 | 3-29 | 3-17 | 3.12 | 2.99 | 2-94 | 2.51 | 2.71 | 2.52 | 2.34 | 2.72 2.46 | 2.28 | 2.06 | 1.79 | 1.84 | 1.76 3.33 | 2-94 | 2.55 | 1-84 | 2-53 
Equitable, Des Moin2s.. pe <a ge 2.33 | 2.30 BaD S2e | ot 2.14 | 2 10 | 2.24 | 2.22 | 2.14 | 2.40 | 2.19 | 2.10 | 1.88 | 2.05 | 1.99 | 1.94 | 2.23 | 2-14 | 2.23 | 1-99 | 2-13 
aa... # 1.43 59 1.33 | 1-57 | 1.47 | 1.41 | 1-52 | 1-44 | 1.3 1.36 | 1.54 | 1.43 | 1.95 | 1 74 | 1-50 | 1.28 | 1.28 | 1.32 1.26 | 1.47 | 1.43 | 1-64 | 1-33 | 1-43 
Fidelity Mutual......... 2.50 | 2 46 | 1.76 | 1.62 | 1.46 | 1.99 | 2.20 | 2.50] 2 II | 2.02 | 2.02 | 2.23 | 2.27 2.80 | 2.41 | 2.17 | 1.93 | 2.24 | 1.85 | 1.88 | 1.91 | 2.16 lo 36 | 2.00 | 2.09 
Franklin penta pegs : 30 2t¢ 2.08 2.28 2.15 | 2.09 | 2.15 | 2,03 | 2.18 | 2.23 | 2.32 | 2.02 | 2.70 | 2.19 | 2.10 | 2.09 1.86 | 1.05 | 1 98 | 2.23 | 2.12 | 2.31 | 2.00 | 2-13 
Gearanty be +o | 2-35 igi 1 78 | 1.95 | 2.24 | 1.92 | 1.99 2.06 | 1.68 | 1.82 | 1.06 | 1.95 | 2.16 | 2.10 | 2.11 | 1.79 | 1.77 1.80 | 1.73 | 2.02 | 2 04 | 2.02 | 1.83 | 1-93 
Guardian of Am: ica | 3-26 | 2.31 | 2-37 | 2.44 | 2.35 | 2.63 | 2.00 | 2.58 | 2.30 2.18 | 2.c9 | 1.83 | 1.76 | 2 29 | 2.40} 1.85 | 1.56 | 1.78 | 1.58 1.46 | 2.44 | 2.33 | 2.11 | 1-62 1.81 
AM 11C4,....] 2.59 | 2.40 | 2.32 | 2.45 | 2.38 | 2.33 | 2.50 | 2 37 | 2.20 2.28 | 2.30 | 2.11 | 2.37 | 2.63 | 2.36 2 8 8 7 2.34 | 2.37 88 | 2.21 
Home Lite.......... pas 20) <S / 3 37 | 2-63 | 2.36 | 1.92 | 1.80 | 1.84 | 1.87 1.87 | 2.43 | 2-34 | 2.37] I- 2.2 
+++! 2.20 | 2.41 | 2.10 | 2.00 | 1.97 | 1.91 | 2.04 | 1.87 | 1.75 | 1.99 1.88 | 1.99 | 1.76 | 2 05 | 2.04 | 1.81 | 1.58 | 1.59 | 1.62 | I 62 | 2.18 | 1.91 | 1.95 | 1-63 | 1-7 
flinois Life......... +00. 2 62 | 2.42 | 2.45 a2 | 
aor ag 2 62 | 2.42 | 2.45 | 2.41 | 2.67 | 2.42 | 2.35 | 2.32 | 2.02 | 2.00 | 1.79 | 1.99 | 1.82 | 2.03 | 2.10 | 2.01} 1.74 | I 61 | 1.61 | 1.59 | 2.52 | 2.20 | 1.96 | 1-70 | 1-97 
sei Sian 4.29 3-23 ag cies 1.95 | 1.59 | 1 39 | 1-72 | 1-55 | 1,50 | 1-60 | 1.54 | I 68 | 1.89 1.84 | 199 | 1.34] 1-54 | 1-35 | 1.55 | 213] 1-50] 1-52 1.53 | 1-55 
pe enn, 3-85 3 76 2-35 2.05 | 2 63 2.20 | 2.16 | 2.27 2.02 | 1.96 | 1.77 | 1.83 | 2.31 | 1.52 | 2.02 | 1.73 | 1.25 | 1.31 | 1.43 | 1-44 2.65 | 2.09 | 2.13 | 1.42 | 1-73 
pon ig hla |7 39 477 - 1.49 1.53 1.45 1.64 | 2.04 | 1.73 | 1.66 | 2.05 | 1.74 | 1-95 | 1.77 | 2.31 1.84 | 1.80 | 1.76 | 1.87 | 1.77 | 2.15 | 1-72 | 1-97 | 2 81 | 1.87 
ee | 5.25 | 4.80 | 2.58 | 3-10 | 2.44 | 1.70 | 1.84 | 2.34 | 1-99 | 1.99 | 1-53 | 1-71 1.82 | 2.24 | 1.91 | 2.08 | 1.89 | 1.76 | 2.03 | 1.75 | 2 2.00 | I. 1.88 | 1.89 
MONPOUON css ceiccs.ccr 2c CO | 2.7 2.05 a | 2 9 3 = 99 93 
Meryland Life... 2 91 3.0 py “98 2.92 | 2.96 | 3.02 | 2.82 | 2 63 | 3.18 | 3.19 | 3.02 | 3.21 | 3 76 | 3.22 | 3.05 | 2.85 | 2.90 | 2.96 | 2 84 | 2.92 | 2.91 | 3.27 | 2-77 3.02 
inasieiatie Ahuteak . | 2 58 2.79 1.87 2.56 | 1.97 | 2.08 | 2.03 | 2.79 | 2.23 | 2.60 | 2.69 | 2.34 | 2.27 | 3.07 2.69 | 1.99 | 1.92 | 2.12 | 2.08 1.98 | 2 35 | 2-37 2.61 | 2.08 } 2.33 
Michigan Mutual. **} 2.0 1.79 | 1.73 | 1.82 | 1.72 | 1.72 | 1.64 | 1.79 | 1-71 | 1.71 | 1-79 | I 81 | 1.94 | 2.10 | 1.77 | 1.74 | 1.44 | 1.54 | 1.46 | 1-46 1.81 | 1.71 | 1.84 | 1.52 | 1-97 
iets Mel | 2.90 le 2.29 | 1.93 | 1.95 | 2.23 | 2 16 | 2.06 | 2.22 | 2.26 | 2.22 | 2.03 | 2.13 | 2.23 | 2.10 | 2.10 | 1.82 | 1.89 | 1.80 | 2.06 | 2.13 | 2.20 | 2 14 | 1-93 | 2-09 
‘ gi 2.88 | 2.51 | 2.27 | 2.04 | 1.95 | 2.23 | 2.33 | 2.29 | 2.10 | 2.24 | 2.49 | 2.44 | 2.35 | 2 66 | 2.48 | 2.04 | 1.77 | 1.81 | 1.96 | 1-82 | 2.35 | 2-23 | 2-49} 7 82 | 2.12 
Missouri State........ loczp|o2 
Mutual Benefit... | 2 5 | - .- 2 37 2.29 | 2.39 | 2.30 2.06 | 2.77 | 2.02 | I.99 | 1.94 | 1.90 2.56 | 2.14 | 2.09 | 1.73 | 1.82 | 2.11 | 1.92 | 2.41 | 2 28 | 2.13 | 1.92 | 2.03 
Mutual of New York -| 2.22 | 2.06 | 1.98 | T 3 1.88 | 1.97 | 1.83 | 1.89 | 1.68 | 1.67 1.60 | 1.74 | 1-64 | 1.93 | 1-69 | 1.59 | 1.40 | 1.37 | 1.50 | 1.53 | 1-97 | 1-79 | 1-72] 7 48 | 1.67 
Mutnal Trust,...... oo 2.35 | 2-10 | 2.20 | 2.06 | 2.20 | 2.18 | 2.20 | 2.20 2.15 | 2.23 | 2.24 | 2.30 | 2.22 | 2.47 | 2.33 | 2.31 | 1.92 | 2.05 | 2.02 | 1.90 | 2 18 | 2 21 | 2.30 | 2.03 ; 2-15 
National Life. Vt. | 1.39 | 2.02 | 2.49 2.20 | 2.75 | 2.56 | 2.67 | 2.45 | 2-61 | 2.36 | 2.23 | 2.28 | 2.02 2.38 | 2.00 | 1.97 | 1.49 | 1-59 | 7-69 | 1.65 | 2.19 | 2.52 | 2.17 1.67 | 1.92 
National Life U. ee ‘| age - ye : 74 + . 78 1.71 | 1 go 1.72 | 1.80 | 1.93 | 1.90 | 1.88 | 2.09 | 1.99 | 1.94 1.69 | 1.71 | 1.95 | 1-64 1-77} 1 80 | 1.93 | 1-78 1.86 
New England... | 2-7 37 | 2.29 | 2.05 | 2.08 | 2.05 | 2.19 | 2.56 | 2.04 | 1.90 | 1.87 2.06 | 2.19 | 2.56 | 2.08 | 2.07 | 1.72 | 1.86 | 1.77 | 1.92 | 2.40 | 2.12 | 2.19 1.86 | 2.12 
New York Life | 2.26 | 2 11 2.02 | 2.02 | 1.85 | 1.92 | 1.84 | 1.96 | I-71 | 1.70] 1.78 | 1 78 | I 74 | 2.20 | 1.77 1.83 | 1.42 | 1.53 | 1-45 | 1-52 | 2.05 | 7 82 | 1.85 | 1-54 | 1-76 
Northwestern Mutual. | 1.99 | 1.72 | 1.69 | 1.65 | 1.72 | 1.73 | 1.79 | 1-83 | 1-81 1.80 | 1.82 | 1.87 | 1.89 | 2.20 | 2.06 | 2.03 | 1.77 | 1.68 | 1.69 | 1.64 | 1.76 | 1.79 | 2 o2 | 1.77 | 1.82 
Pacific Mut... al...) 1.79 | 1.69 | 1.64 | 1.58 | 1.52 | 1.59 | 1.55 1.65 | 1.51 | 1.52 | 1.59 | 1.67 | 1-51 | 1.78 | 1.67 1.61 | 1.41 | 1.46 | 1.48 | 1.41 | 1.63 | 1-57 | 1-64 1.48 | 1.60 
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Death Rates Lower in Many States 

_Wasuincron, D. C., May 1.—Preliminary 
figures just issued by the Census Bureau show 
lower death rates in 1924 than in the preced- 
ing year in 23 of the 29 States surveyed for 
both periods. Record low rates were made in 
13 States—Connecticut, Delaware, Kansas, 
Kentucky, Maine, Massachusetts, Montana, 
Nebraska, Ohio, Pennsylvania, Vermont, Vir- 
yinia and Wisconsin. Six States had higher 
ates—California, Florida, Mississippi, Oregon, 





t Figures prior to 1923 are those of Royal Union Mutual. t Formerly Southern L. & T. 


South Carolina and Washington. The high- 
est death rate in 1924 was 22.1 per thousand of 
population for the urban districts of Mississippi, 
and the lowest was 6.5 per thousand for the 
rural districts of Montana. 

Infant mortality rates are generally lower 
in 1924 than for 1923, only three of the 25 
States surveyed showing increases. The high- 
est rate last year was 121.6 per thousand births 
in the urban districts of South Carolina, and 
the lowest was 51 per thousand births in the 
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rural districts of Nebraska. In 36 of the 44 
cities of 100,000 population or more for which 
figures were compiled the infant mortality rate 
showed a decrease, the highest being 92 for 
Trenton and the lowest 45.3 for Seattle. 

Twenty-five States were surveyed for birth 
rates, 16 showing increases over 1923. The 
highest rate was 31.9 per thousand population 
for rural districts of North Carolina and the 
lowest was 14.9 per thousand for rural dis- 
tricts of Montana. 
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NEW BUILDING OPENED 





Impressive Dedication Ceremonies 
Held by Reserve Loan Life 





STRUCTURE A THING OF BEAUTY 





Business Sessions and Elaborate Program 
Feature Events in Honor of Occasion 
On Thursday of last week the Reserve Loan 

Life Insurance Company of Indianapolis for- 
mally opened its new home office building at 
429 North Pennsylvania street in that city. The 
dedication exercises and the business meetings 
which followed occupied two days and brought 
together all the executives of the organization 
and many of its agents to take part in the 
elaborate program of events. 

The company’s new structure of white 
Georgia marble reared on grey Vermont gran- 
ite, possesses the appearance of a Greek temple 
and has a simplicity of design which is accen- 
tuated by the graceful columns that adorn its 
front. The entrance on the first floor is con- 
structed of heavy bronze, and the foyer of the 
building is relieved of any suggestion of bare- 
ness by a liberal use of the same metal in the 
grill concealing a false door on the south wall 
and by the splendid archings which form so 
majestic a part of the interior decorations. 
The offices of President Chalmers Brown and 
the other executive heads of the Reserve Loan 
Life are located on the second floor, which 
also houses the agency, mortgage loan and 
legal departments. The medical, application, 
and policy departments are on the third floor 
and the building is fully equipped with recrea- 
tion and rest rooms for employees. On the 
fourth floor are the general offices as well as 
those of the secretary and actuary and the aud- 
itor. All in all, the new home of the Reserve 
Loan Life is one of the finest structures of its 
kind in the State of Indiana and the com- 
pany may well be proud of its achievement. 

The exercises of the first day consisted of 
a reception to visiting agents and the public, 
an inspection of the building, an agents’ lunch- 
eon at the Elks’ Club in Indianapolis and a 
business meeting of the agency department, 
over which Guilford A. Deitch, general counsel 
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of the company, president. The introductions at 
the dedication were made for the company by 
G. L. Stayman, secretary and actuary; for the 
mortgage loan department by W. R. Zulick, 
vice-president; for the medical department by 
Dr. F. L. Truitt, director; for the auditing de- 
partment by Harry Woodbury, and for the 
general agencies by Jesse F. Ouzts, Jr. Length 
of service in the organization was extolled by 
Ik, A. Stanley and W. E. Hand. At the ban- 
quet held at the Severin Hotel on Thursday 
evening, the speakers were: T. S. McMurray, 
Insurance Commissioner of Indiana, and Judge 
Chas. S. Orbison. 

On Friday there was another business session 
of the agency department, with Mr. Deitch 
presiding; and J. Harry Holtman, of the home 
office, spoke on “The $250,000 Club.” An open 
discussion of agency problems occupied the 
balance of the morning and, following another 
luncheon for: the agents, the entire party was 
taken on a sight-seeing trip through Indian- 
apolis. This concluded the events of a gather- 
ing that will always remain an outstanding suc- 
cess in the records of the Reserve Loan Life. 


MARSHALL DIGGS DIES 
End Comes to President of California 
State Life After Long Illness 

Marshall Diggs, president of the California 
State Life Insurance Company of Sacramento. 
died last week in the Clara Barton Hospital 
in Los Angeles at the culmination of a long ill- 
ness. Recently Mr. Diggs had been operated 
on and word had been reported to the execu- 
tives of the company that his condition was 
greatly improved. Consequently, the sudden 
news of his death was all the more startling to 
his friends and business associates. He is sur- 
vived by Mrs. Georgia B. Diggs, his wife, and 
five children. 

Mr. Diggs was a native of Missouri and 
came to California at the age of nineteen. For 
some time he worked for the farmers of Yolo 
county until he gradually started himself in the 
hardware business. This later grew into the 
Thomson-Diggs Company of which he was 
one of the principal stockholders. Although 
his activities ranged far and wide he never lost 
sight of the soil and was in a large measure re- 
sponsible for the great development of the 
Sacramento Valley. 


Fred Pabst and Wife Now Hold $1,800,- 
000 of Life Insurance 

I. Hamilton Offner, general agent at Mil- 
waukee for the Massachusetts Mutual Life In- 
surance Company, Boston, has written more 
than a million dollars of life insurance dur- 
ing the past year on the lives of Fred Pabst, 
president of the Pabst Corporation, Milwau- 
kee, and his wife, Ida Uihlein Pabst. The 
entire insurance is ordinary life taken out for 
the purpose of providing a fund from which 
the inheritance taxes on their extensive hold- 
ings may be paid. Their total insurance hold- 
ings is now $1,800,000. Mr. Pabst is insured 
for about $1,200,000 and his wife for about 
$600,000. 
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Labor Unions Study Group Insurance 


The joint insurance committees of the New 
York State Federation of Labor and the Cen. 
tral Trades and Labor Council of Greater Ney 
York and vicinity held a meeting at the offices 
of the latter organization in New York city, 
last week, to discuss the adoption of the group 
insurance plan by the labor unions, according 
to an announcement by Secretary John Pp. 
Coughlin early this week. This was the firs 
meeting of the Unions since the approval of 
Governor Smith was received on the amend- 
ment to the insurance law providing for group 
coverage for the labor unions. No action was 
taken at the meeting. It was voted to post. 
pone any movement on the plan until the mem. 
bers of the committee had been given an oppor- 
tunity to study all angles of the problem and 
to get complete conceptions of the methods 
employed by the larger mutual life companies, 
It is understood that when the committee js 
in possession of the entire data a decision will 
he made as to whether the services of the in- 
surance companies will be utilized or arrange. 
ments made for the coverage through the union 
organization. 


Perez F. Huff Celebrates Tenth 
Anniversary 


The tenth anniversary of the Perez F. Huff 
Agency’s connection with the Travelers Insur- 
ance Company of Hartford was ushered in 
with a luncheon in celebration of the event last 
Saturday at the Roosevelt Hotel, New York 
city. During the progress of the luncheon 
Vice-President Bertram A. Page, of the 
Travelers, who came to New York specially to 
attend the affair, in an interesting talk 
announced that the Huff Agency had produced 
$100,000,000 of life insurance during those ten 
years and has ranked first among all the agen- 
cies three times. In addition he declared that 
in that time Mr. Huff, as a personal producer, 
has stood first five times, second three times 
and third on four occasions. Other guests who 
addressed the gathering were: H. H. Arm- 
strong, superintendent of agencies, and Daniel 
J. Bloxsham, assistant superintendent of agen- 
cies. Telegrams of congratulation upon the 
successful completion of ten years were re- 
ceived from numerous personal friends and 
other Travelers’ agencies. 

The luncheon was drawn to a_ successful 
close with the presentation of a_ beautiful 
Chinese lamp to Mrs. Huff from the agency 
force. 





Federal Life Anniversary 

Cuicaco, Itt, May 4—The_ twenty-fifth 
anniversary of business activity on the part of 
the Federal Life of Chicago will be com- 
memorated Tuesday, May 5. President Isaac 
Miller Hamilton has been conspicuous in guid- 
ing the company’s destinies since its inception. 
In honor of the silver jubilee agents have been 
asked to double their contribution during May. 
A quota of $25,000,000 in new written busi- 
ness: for the year has been set and efforts are 
already under way to reach that goal. 


May 7; 
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RVATION SYSTEMS ANALYZED 

BY RESEARCH BUREAU 

aborate Summary of Company Practices 

Goes to Members This Week—Report 
Divided Into Three Parts 


CONSE 


El 


“Conservation—Principles and Methods” is 
the title of the latest publication of the Life 
Insurance Sales Research Bureau. It is a 
carefully prepared analysis of the methods 
which home offices have found successful in 
holding down the lapse rate and contains not 
only a complete picture of these methods but 
is generously illustrated by cuts of all kinds 
of forms which the companies have permitted 
the Bureau to reproduce for the members. The 
ffty-six pages of the report comprise the 
most ambitious attempt yet made to present in 
logical order the solutions which companies 
have found for this serious problem. It is an 
evidence of the co-operation which the Bureau 
secures from’ its members that sixty-one com- 
panies contributed their experience to the re- 
port. Of these companies, thirteen have over 
$400,000,000 in force and fourteen have less 
than $50,000,000, while the others range in 
size between these two groups. 

The report is divided into three main parts— 
home office prevention work, home office re- 
instatement work and organization of conser- 
vation work in the home office. Each main 
division is subdivided into various chapters, 
such as the prevention work which is carried 
on through the agents or direct with the policy- 
holder. 





Will Introduce Anti-Twisting Bill 

Cuicaco, Itt... May 4-—The anti-twisting 
bill introduced by Harry Weisbrod, Chicago 
legislative representative, has been endorsed by 
the Chicago Life Underwriters 
Clifford Ireland, director of trade and com- 
merce for Illinois, has announced that he will 
use his influence in its favor. 


Association. 








A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. To-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 








unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 














Founder of Mother’s Day Is Well-Known 
Writer on Life Insurance 


Miss Anna Jarvis, founder of Mother’s Day. 
which is annually celebrated throughout the 
land on the second Sunday in May, and who is 
head of the Mother’s Day International Asso- 
ciation, Philadelphia, is widely known as an 
author of effective life insurance literature. 
Among her’ leaflets upon life insurance topics, 
which are published by The Spectator Com- 
pany, are the following: Robbing Yourself: 
Take Notice; The Unexpected Always Hap- 
pens; Are You a Woman?; Too Busy; Caution 
to Policyholders; Up Against It; It Helps You 
Along; What Holds You?; A Legacy for You. 
Miss Jarvis’ writings embrace lucid and con- 
vincing arguments put in an attractive man- 
ner. 


Travelers Branch Officers Accorded Dinner 


The members of the staff of the John street 
office of the Travelers Insurance Company, 
Hartford, gave an informal dinner during the 
past week at the D. K. E. Club, New York 
city, in honor of Stephen Lounsbery, Clarence 
J. Gray and Frank H. Wheeler on their open- 
ing the new branch of the life, accident and 
group department of the company last Friday 
in the Pennsylvania building, 225 West 34th 
street. Mr. been appointed 
manager of the new office with Mr. Gray as 
field assistant. The very interesting announce- 
ment was made during the course of the din- 
ner that while awaiting the completion of the 
new branch the officials have already written 
more than $1,000,000 of business. This figure 
approximates the whole first year allotment for 
a new branch ofiice. 


Lounsbery has 


Becomes Vice-President of Lafayette Life 

INDIANAPOLIS, IND., May 2.—The Lafayette 
Life Insurance Company of Lafayette, Ind., 
has elected Fred L. Alexander to fill the un- 
expired term of Vice-President Edgar Golds- 
berry, who died recently. Mr. Alexander has 
been connected with the company for a num- 
ber of years, handling the loan department, 
and he will continue in that capacity with the 
added duties of the vice-presidency. 
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210 Members Enrolled by Life 
Underwriters 


It is announced by Executive Secretary 
Charles J. Zimmerman, of the Life Under- 
writers Association of New York, that the 
membership campaign ending last Saturday 
netted the association 210 new members. Joseph 
S. Schumm, of the New York Life Insurance 
Company, won the first prize for the largest 
number of applications, with Mervin L. Lane, 
of the Brooklyn office of the Equitable Life of 
New York, second. Third honors were car- 
ried off by William G. Eisenhauer, of the 
Equitable Life’s 42nd street office. At the in- 
auguration of the drive the anticipated quota 
was announced as 100 members, and as a re- 
sult of the present campaign Mr. Zimmerman 
reports that the combined membership aggre- 
gates well over 1500. It was also made public 
on Saturday that 300 reservations have been 
received for the May meeting of the Associa- 
tion to be held at the Hotel Astor, May 12, and 
that over 600 are expected to attend. 


M. R. McGruder With Southern 
Underwriter 


M. R. McGruder, who has had much news- 
paper experience in this country and South 
America, has joined the news staff of the 
Southern Underwriter, and will be in charge 
of the news department. He is a native of 
Louisville, Ky., and after a college preparatory 
education engaged in newspaper work with 
papers in St. Louis, Memphis, Birmingham 
and Atlanta. Then for a while he was engaged 
in advertising work in South America. He 
returned to the United States last January, and 
has now become affiliated with the Southern 
Underwriter. 





WANTED 


A Supervisor of Agents. An Eastern 
Life company wants as Supervisor of 
Agents a young man with field experience 
and who is a graduate of a University 
Life Insurance Course. 


Address Box 5, c/o THE SPECTATOR. 
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INSURANCE 


(bei property has been destroyed or 
damaged by fire but—the loss goes on. 
Each month the owner loses his rent in- 
come until he can restore his property to 
jts former condition. 


y 


have protected this owner. 


If the owner should be occupying his 
own premises, he loses a rental value until 
he can fully make use of his property again. 


his clients. 


Rent or Rental Value Insurance would Value Insurance. 





Che vanes 
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PALATINE INSURANCE 
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| COMPANY LIMITED 
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There would 


have been no loss of rents or rental value, 
if the owner had been properly protected. 


Some agent has lost the opportunity of 
completely safeguarding the interest of 
He can still use this loss as a 
lesson and with the help of this Company, 
emphasize the need of Rent or Rental 
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LD RECODIFY ILLINOIS INSUR- 
ANCE LAW 


Senator John Daily Will Introduce Meas- 
ure to Recommend Session 


wou 


Cuicaco, Inu, May 4.—Upon the reconven- 
tion of the Illinois Legislature this week Sena- 
tor John Dailey will submit a bill in the upper 
house calling for a recodification of the insur- 
ance laws of this State. The bill contains some 
three hundred pages and will repeal 531 sec- 
tions of the present statutes. According to 
Senator Dailey the measure will change the 
present laxity of laws in regard to reciprocals 
or inter-insurers. 

In regard to this Senator Dailey declares, 
“the laxity of our present laws over inter-in- 
surers has resulted in tremendous losses to 
our people.” 

Senator Dailey, who acted as chairman of 
the insurance investigation committee, terms the 
bill as one of the most sweeping and compre- 
hensive ever submitted to the States General 
Assembly. 

Commenting on the measure Senator Dailey 
savs: “It has been my purpose in drafting 
this code to simplify it and give the State a 
more advanced character of supervision. It 
preserves all the best in the present insurance 
laws, eliminates confusion, and I believe is 
understandable, workable and beneficial.” 

Practically all forms of insurance are touched 
and affected by the new code with the excep- 
tion of fraternal and mutual life companies 
and associations and farmers’ mutual township, 
county or district fire and wind storm insur- 
auce companies and associations. 

Further comment by Senator Dailey on his 
new bill follows: “After a study of the insur- 
ance laws of other States, I may say that 
Illinois has the most cumbersome, obsolete and 
antiquated insurance laws of any State. For 
fifty years legislatures have continued an in- 
definite plan by the most unsatisfactory prac- 
tice of patchwork amendments, until to-day 
neither layman nor lawyer can separate and 
distinguish many of the overlapping amend- 
ments, 

“The new code distributes the insurance tax 
equitably on all branches of the business. It 
provides for a simpler form of liquidation. It 
gives supervisory authority over the question 
of reasonableness of rates charged. It pro- 


! NATIONAL LIBERTY 


ONE HUNDRED AND FIFTY YEARS 
Since Was Fired the Shot Heard Round the World 


DO YOU KNOW 


That from April 18 to June 20, Lexington and Concord, Arlington, Cambridge 
and Boston, with residents along the line of the famous march from Boston to 
Concord in 1775, are playing host to the American Nation? ‘This is the One 
Hundred and Fiftieth Anniversary of the colonists’ first armed resistance to 


the mother country. 


The events of those memorable days are celebrated in verse, story and moving 


picture. 


Today Lexington, Concord and Bunker Hill are shrines of the na- 


tion, and this year thousands more will make their pilgrimage to these historic 


spots. 


It is said that the guest book of the Hancock-Clarke House at Lexington 


contains more signatures than any other historic place in the country. 


Over Sixty Years jn Business. 


3,500,000 Lives. 





vides for a licensing of qualified agents, there- 
by insuring a higher class of company repre- 
sentatives. It provides for the licensing of 
resident as well as non-resident brokers with 
accompanying safeguards. 

“In the new code, I have incorporated such 
measures as have been approved by the Insur- 
ance Commissioners’ Convention of the United 
States. Therefore it ought to represent the 
best thought in the country. The reinsurance 
provision, general in character and applying to 
all classes of carriers, is taken from the New 
York law, and I have embodied changes in 
the form of stock life insurance contracts 
which I think vitally affect the insurance pub- 
hie.” 


Henry Ford May Organize Acceptance 
Company 

Cuicaco, Itt., May 4.—Reports are current 
to the effect that Henry Ford will start an ac- 
ceptance company similar to that of General 
Motors Corporation, and will as a consequence 
handle the insurance direct on cars running up- 
wards of about 2,0c0,000 per year. The Gen- 
eral Motors Acceptance Corporation places most 
of its insurance with the Union of Canton. 


Now 
Insuring Over Two Billion Dollars on 


Lire INSURANCE COMPANY 
OF BosTON, MaSSacnuSErts 
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Grant Extensions on Hail Policies 


Topeka, Kan., May 4.—The Kansas farmers 
who may want an extension of protection for 
their wheat against hail losses due to the 
delayed seasons will be able to get it hereafter. 
The Kansas insurance department has agreed 
to approve the new extendea msurance sched- 
ule of the stock companies writing hail busi- 
ness when the companies re-write their poli- 
cies to provide the additional coverage. 


For years the standard hail policies for wheat 
have expired August 5 each year. But there 
is a section of northwest Kansas where the 
seasons are frequently late and sometimes the 
harvest is not completed until late in August 
and the farmers are without protection. The 
district is also subject to heavy hail storms. 


The companies proposed a rider for the addi- 
tional period at a rate of 1 per cent for an 
extension to August 10; 2 per cent until August 
15, and 3 per cent until August 20. The de- 
partment objected to the terms of the rider 
whereby the farmer had to declare his inten- 
tion of taking the extended period May 1, be- 
fore he knew whether or riot he would need it. 
The companies agreed to change the terms of 
their policies to provide for the extension with- 
out attaching a rider. 





Organized 1859 


it INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Western Dept., 207 North Michigan Blvd., Chicago 


| Losses paid since organization over 62 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


# INSURANCE ISSUED 








Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 





Explosion and Riot — 


Use and Occupancy 
Sprinkler Leakage 














Tourist Baggage 





MAN IN HIS HOME TOWN. THINK IT OVER! 
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FETE EO 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
NEAL BASSETT, President JOHN KAY, Vice-President A. H. HASSINGER, Secretary WELLS T. BASSETT, Secretary 
JANUARY Ist, 1925, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 
| ASSETS LIABILITIES CAPITAL NET SURPLUS SURPLUS POLICYHOLDERS 
$15,123,531.91 $8,536,871.80 $3,000,000 $3,586,660.11 $6,586,660.11 
THE GIRARD FIRE AND MARINE INSURANCE CO., Organized 1853 
$5,474,032.20 $3,213,098.14 $1,000,000 $1,260,934.06 $2,250,934.06 The 
MECHANICS INSURANCE CO. OF PHILADELPHIA, Organized 1854 ; 
$4,175,490.93 $2,575,127.95 $600,000 $1,000,36€2.98 $1,600,362.98 Exam 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., Organized 1866 day A 
: ; $5,252,813.31 $3,751,385.75 $1,000,000 $501,427.56 $1,501,427.56 day, 
; HEAD OFFICES: NEWARK, N. J. PHILADELPHIA, PA. PITTSBURGH, PA, withou 
DEPARTMENT OFFICES no shr 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 
General Agents for Southern Territory: bers 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston. the ex 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL the sm 
| ing the 
EVERY YEAR A RECORD YEAR Full Home Office co-operation enables our agents to page 
succeed. a 
= a. — a. Paid Setptetere ae | Desirable territory open to men of ability. quarte 
~~ "aioe ASSETS OVER SEVEN MILLIONS r 
1913 $234,570.00 ps nat peel | INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS pai 
758,923.85 36. 881. ° e 
= : The Capitol Life Insurance Company pn 
1921 $2,374,671.38 $1, 499,846.33 $4,234,599.59 CLARENCE J. DALY, President. DENVER, COLORADO Mat 
1922 «= $2, 891,874.11 $1,722,207.46 $5,763,009.64 mes 
1323 $3,33/,492.14 $2,119,695.57 $7,385,699.08 aan 
1024 $3,855,894.05 $2,502,432.78 $9,000,482.67 } 
ermt 
Business Men’s Assurance Company “ 
W. T. GRANT, President KANSAS CITY, MO. reat Am crican 
Rec 
| ¥ ¢; | 
‘ WS1Te Amp v voice 
INCOME INSURANCE suratice Compan efor 
SPECIALISTS ; — 
Choose rin or Choose legisl< 
; 75S Your Your Comn 
Opportunities for Salesmen in 47 States | Company Oe ree «ae Company Sta 
ot th 
Address H. A. LUTHER, 2d Vice=Pres. STATEMENT JANUARY 1, 1925 : rie 
NORTH AMERICAN ACCIDENT INSURANCE CO $12.50 0.000.00 Be 
“g i Comn 
209 S. LaSalle St Chicago, ll SERVE FOR ALLY OTHER LIABILITIES pe 
e *°9 sad i J 
i 21. 338, 962.19 ee 
14.337.335.32 | 
Pot 
NORTHERN INSURANCE Co. 48,.176.197.51 [2 
OF NEW YORK ! 
WILLARD S. BROWN & iar General Managers LOSSES PAID POLICY HOLDERS f assoc 
ova pin $164,897,335.64 || = 
“OSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 9 9 e arran 
56 Richton Ave.. Detroit, Mich. | 72 Kilby Street, Boston, Mass. SURPLUS FOR THE PROTECTION OF POLICY HOLDERS gram 
W. £. RAY, Special Ageut FRANK &. _ DELA HUNT, interé 
tee ata nc at 26,837,235.32 Hani 
726 Racine Stree! t, ‘Milwaukee, Wis. ee 9 e ¢ 
i ot th 
Cc. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent ee re i Sines 
Cambridge Springs, Penn. 7 W. Lake Gt., Minneapolis, Mina. Home Office, One Liberty Street eo 
RICHARD W. WETZEL y - a 
1526 Bryden Road, Columbus, Ohio New York Gitv ain 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 
® CG. R. STREET, Vice-President GEORGE H. TYSON, Gen’! Agent 
L W. L. LERCH, Manager 210 Sansome Street 
—_ a 310 S. Michigan Ave., Chicago, Ill. San Francisco, California 
: BOSTON OFFICE 
; ROGERS & HOWES, Managers, 1 Liberty Square, Boston, Mass. 
FIRE AND LIFE MARINE DEPARTMENT 
NEW YORK—Ww. H. McGee & Co., General Agents, 15 William Street 
! ASSURANCE CORPORATION, Lt SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
sce AN 1 CHICAGO—Wnan. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 
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NEW YORK SURVEYS 

The Insurance Institute of America, Inc.— 
Examinations opened with a flourish on Mon- 
day, April 27, and appear to be going forward 
without any hitches. The early reports indicate 
no shrinkage of any moment between the num- 
bers registered and those who are sitting for 
the examinations. This is particularly true in 
the smaller centers where those who are tak- 
ing the examinations are running about 100 per 
cent of those who registered. During the pres- 
ent week the Institute will remove to its new 
quarters, Room 818, 123 William street. Up to 
the present time it has sub-leased a portion of 
another office, but from this time forth it will 
enter into and occupy its own suitable room. 

Manager W. O. Robb Returns.—Willis O. 
Robb, manager of the New York Fire Insur- 
ance Exchange, returned to the office on ‘Tues- 
day, May 5, from his three weeks’ trip to 


Bermuda. 





BOSTON AND VICINITY 

Reciprocal Bill Killed—The Senate by a 
voice vote killed the 1925 reciprocal bill just 
before it prorogued. The ways and means 
committee overturned the report of the joint 
legislative insurance committee calling for 
Commissioner Monk’s bill and reported the 
Shea bill, the bill incorporated in the report 
of the special commission. At a hearing be- 
fore the ways and means committee the 
reciprocal interests themselves opposed the 
Commissioner’s bill, which was drafted last 
year at the informal request of the insurance 
committee. 


Michigan Specials Plan Meeting 
Port Huron, Micu., May 2.—Michigan 
special agents of fire companies will hold their 
association meeting here in June, it is 
announced by local men making tentative 
arrangements for the affair. A complete pro- 
gram will be mapped out, with a number of 
interesting addresses as features. Leonhard T. 
Hands, State Insurance Commissioner, is one 
of the insurance notables expected to attend. 
Sessions will he held at a resort hotel north 
of the city, according to present plans. 


Pilot Reinsurance Gets License 

The Pilot Reinsurance Company of New 
York has completed its organization and been 
licensed by the Superintendent of Insurance. 
The Pilot was chartered to do fire and ocean 
marine reinsurance as provided under Article 
III and IV of the insurance laws of New York 
State. It has a paid-up capital of $400,000 
and a like amount of contributed surplus. The 
incorporators are: Carl Schreiner, G. Ascher- 
mann, J. S. Frelinghuysen, G. F. Heublein, 
Leo Kaufmann, Edmund von Mach, Burton 
Mansfield, I: M. Meekins, H. C. Pennrich, 
Victor Roth, A. F. Sadler, Arthur L. Shipman, 
Edward E. Thalmann. 


Travelers Fire Appointments 

Robert D. Safford has been appointed West- 
ern manager of the Travelers Fire Insurance 
Company, with headquarters at the home office 
in Hartford. In order to take up his new 
duties Mr. Safford is forced to resign his pres- 
ent position as assistant manager of the Na- 
tional Fire in its Western office at Chicago. 
He will arrive in Hartford in the very near 
future. Mr. Safford is a native of Grand 
Haven, Mich., and has grown up in the fire 
insurance business, having started as an office 
boy in the offices of the Michigan Fire and 
Marine, Detroit, in 1902. In 1910 he had risen 
to the point where he began field work in Ohio 
and five years later became special agent for 
the Liverpool and London and Globe as assist- 
ant to State Agent W. P. Robertson in Ohio. 
When Mr. Robertson was advanced, Mr. Saf- 
ford became Ohio State agent. In 1921 he 
was called to the Western department and a 
year later went with the National Fire. 

Subsequent to the appointment of Mr. Saf- 
ford is that of W. E. Boyd, Jr., as manager of 
the New York State Western territory, with 
headquarters in the Chamber of Commerce 
building in Buffalo. Mr. Boyd has had an ex- 
tensive experience in the New York field, start- 
ing with two years’ service with the Under- 
writers Laboratories of Chicago as engineer, 
followed by three years in the electrical and 
engineering department of the Underwriters 
Association of New York State. He was 
located for some time in Buffalo. 


New Orleans News Letter 

New Orteans, May 1.—The Louisiana In- 
surance Society at its annual convention held 
in this city on April 16 and 17 put itself 
squarely upon record in support of what is 
now generally known as the Milwaukee resolu- 
tion. 

Of course this collective action will be vor 
et preterca nihil (voice and nothing more) 
and mean nothing unless the members of the 
society put their individual houses in order at 
once and do the needful with promptness and 
without evasive or dilatory circumlocution. 

The great preponderating majority of both 
the Louisiana Insurance Society and the New 
Orleans Insurance Exchange is made up of 
loyal and straightforward men who can be 
depended on to do the right thing without 
hesitation and without mental or other reser- 
vation. 

Unfortunately, however, there are some few 
who know the right and yet persist in pursuing 
the wrong and as long as these refuse to fall 
in line the very desirable objective cannot be 
reached. 

It takes but one drop of ink to discolor a 
whole bottleful of water, and it takes but one 
stubborn recalcitrant under existing conditions 
to set at naught all efforts at reform of this 
character no matter how strongly backed and 
supported. 

Roger Monrose of the general agency firm 
of L. Monrose & Sons will form part of the 
incoming municipal administration as a mem- 
ber of the police board. Roger was a member 
of the commission council in the administration 
which retired from office four years ago when 
the regular Democratic organization was de- 
feated by a reform movement. The regulars 
have “come back” and Roger returns with 
them. He has the congratulations and best 
wishes of his friends and associates in the pro- 
fession. O’Hacerry. 


Will Lecture on Marine Insurance 


SEATTLE, Wasu., April 30—At the request 
of young men in Seattle shipping offices J. F. 
3eede, of the firm of Johnson & Higgins, in- 
surance adjusters and brokers, will give a 
series of lectures on marine insurance in the 
chamber of commerce rooms. The first of 
these is scheduled for to-morrow night on the 
subject “The Necessity of Marine Insurance”: 
what it is; insurable interest; perils insured 
against. 








INTER- OCEAN REINSU 


REINSURANCE ONLY 


a 





c~@ PP 


CEDAR RAPIDS,IOWA 


tANCE COMPANY 











II 








THE SPECTATOR 








Thursday 





THE PEOPLES LIFE INSURANCE C0. 


_ of Illinois 


A Legal Reserve Co. Organized in 1908 


Every Desirable Provision 
Contained in our Policies 


Home Office Peoples Life Bldg. 
Chicago 
SEYMOUR STEDMAN, Pres. 
R. P. SHEPHERD, Ph. D., Educational Director 


GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


FORT WORTH, TEXAS 


A Progressive Texas Company 

















YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 





» ) State Mutual Life Assurance Co, 


of Worcester, Massachusetts 
INCORPORATED 1844 





A RECORD OF 80 YEARS OF ACTIVE BUSINESS 


noted for strict adherence to the principles of pure mutuality and a recent 
growth indicated by the fact that the Company has doubled in size in less 
than seven and one-half years. 
D. W. Carter, Secretary D. H. Wright, President 


Stephen Ireland, Superintendent of Agencies 














| 








we want MEN 











— 













































—men who are con- 
genial— OHIO A Great 
—men w trust- ° = 
=e INDIANA, Tile Groat Ammontoanfikataal America 
= e self- is = 
pe gg truth- | MICHIGAN Linclamanygy Comp CULY/ vides pd 
respectin = WEST VIRGINIA 1 
—men - im are morally PENNSYLVANIA — ce Oe ae ee ee P ete P i 
in lll financially responsible— phage 2. “sy. J = ne Hey * 
ee who are anx‘ous to accomplish Oe acai = A 0 a Ohio’s 
mn who are sold on life insurance =F ie largest and 
Protection— : stro nge st 
—men who are open to Partnership- | ° 
DIRE ee TE ALTH ACCIDENT Tell it all in the sateannane 
THE OHIO STATE LIFE INSURANCE COMPANY first letter-Time MANSFIELD, OHIO insurance 
Columbus, Ohio is Money. company. 
Standard Sub-Standard Super-Standard 


















THE GUARANTY LIFE INS. 60. 


DAVENPORT, IA, 










New Policy Contracts 
Excellent Territory Open 
: Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 











An Exceptional Opportunity 
for 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance CCompany 
Write Today Waco, Texas 











W. E. SMALL, President 


BURGLARY 
LIABILITY 


AUTOMOBILE 
PLATE GLASS 





E. P. AMERINE, Secy. 


OVER $3,000,000.00 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, atianta, 6a. 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 


AN AMERICAN COMPANY 
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